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rt Sparks 


Judging from events in Wash- 
ington, “hold the line” must 
“a Snean the production line. 








Detroit would be a great city if 
AW meant United At Work and 
IO meant Cars In October. 

* + + 


Without going back to the 
“horse and buggy days,” could we 
ot have a little more horse sense 
in Washington? | 
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anagement today is besieged by 
stockholders, officeholders and sign- 
Iders in picket lines. The tide will 
turn only when we _ bagholders 


speak. 
* * * 


Taint So 


olumnists who've been saying 
that Chevrolet’s Bill Holler has 
taken on a Cadillac distributorship 
Florida, have been confused by 
the fact Holler’s son operates dual 
evrolet - Cadillac dealerships in 
land and Sanford, Fla. 

The dealerships operate under 
ge Cadillac distributor in Jackson- 


wile. 
* + * 


Greet Reason 


The same UAW-CIO—which is 
rving to shake down the auto 
dustry for a 30 percent raise— 
is also firing some of its organ- 
iacrs and cutting expenses. 

hen, too, the question of raises 
for the UAW’s own employes came 

the other day. The answer? 
‘ Nuts,” said the union bosses, “how 


do ya expect us to stay in busi- 
3 53 ?”* 
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DETROIT, OCTOBER 22, 1945 


Strike Votes Due 


This Week at GM, 


Nash and Chry der 


‘Blockade’ Pal 
Next Step in UAW 
Drive for 30% Raise 


By Mac Gordon 
Staff Writer 


DETROIT. — UAW-CIO 
workers at Nash, General Mo- 
tors and Chrysler Corp. will 
cast strike ballots this week, 
setting the stage for the final 


act in the union’s wage campaign 
against the auto industry. 

On the basis of test strike votes 
taken by several UAW locals 
throughout the nation, the ballots 
this week are expected to support 
strike action by huge totals. 


Thus, unless a compromise is 
forthcoming on the demand for 
a 30 percent wage increase, the 
UAW chieftains will be able to 
launch at any time their new 
tactic of striking one auto maker 
while allowing and even encour- 
aging the others to produce. 


The vote calendar for this week 
is as follows: today (Oct. 22) at 
the Nash assembly plant in Keno- 
sha, Wis.; Wednesday, at all GM 
plants, and Thursday, at all Chrys- 
ler plants. 

Results of the strike votes will be 
announced in Washington the day 
after each is held, according to 
Frank H. Bowen, director of the 

(Continued on Page 42, Col. 3) 

















































By Mel Humphrey 
Associate Editor 

DETROIT. — First of the 1946 
Cadillac Series 62 sedans will be 
enroute to dealers tomorrow (Oct. 
, Nicholas Dreystadt, general 
manager of Cadillac, said last Wed- 
nesday as new 
car assembly was 
resumed. 

“With ship- 
ments. starting 
Tuesday, we ex- 
pect sample mod- 
els to be in the 
hands of every 
Cadillac dealer 
by the end of No- 
vember,” Drey- 
stadt said. 

N. Dreystadt This statement 

was qualified, 
cvever, on the basis that labor 
strife which has simmered down 
bare in the past week will not 
a uin run rampant during the next 
few months. 

Dealers will receive the new 
nuiodels on a prewar percentage- 


tadillac Starts Shipments 
Yo Dealers Tuesday 


wise schedule, with the largest 
markets being served first. Ac- 
cordingly New York, Chicago, 
Philadelphia and Detroit will top 
the list for initial shipments. 

Between now and the end of 
next month, production will be 
centered on 62 sedan models, fol- 
lowed by output of coupes in De- 
cember and possibly assembly of 
convertibles during January, ac- 
cording to C. A. Raftrey, manufac- 
turing manager. 

Although 900 bodies marked for 
October output were on hand last 
Wednesday when the assembly line 
began to roll, it was pointed out 
that recent strikes in supplier 
plants would undoubtedly prevent 
the assembly of that number of 
units by the end of this month. 

“However, we expect to produce 
4,500 units by the end of Decem- 
ber,” Raftrey said. 

While all eyes of the car- 
hungry crowd were centered on 
the No. 1 model rolling off the 
line, music lovers would have 

(See CADILLAC, Page 46, Col. 4) 


SRST 1946 CADILLAC rolling off a new assembly line last Wednesday in 
Detroit. It’s a Series 62 sedan. Nicholas Dreystadt, 
ready to get behind the wheel of the No. 1 unit. Sample models will be enroute | 
ealers tomorrow (Oct. 23) on a prewar percentagewise basis. 


general manager, is shown 
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OPA Delays Price Decision 
As Car Output Gains Speed 





THIS IS the new postwar Packard Clipper touring Sedan. Production of these 
1946 models has just been unveiled to the Packard Dealer Advisory Council who 
were told that first public showings will be made at regional dealer meetings in 


seven cities early next month. The new 
pany’s fresh-designed prewar Clipper model, 


Packard, following styling of the com- 
incorporates 68 design and me- 


chanical changes. New sparkle and more powerful exterior appearance are at- 
tained with a newly treated radiator grille, and more massive sideguard bump- 


ers. 


Packard Starts 
Output; Files 


Cost Figures 


DETROIT. — Production has 
started on 1946 Packards and the 
first public showings will be made 
at regional dealer meetings early 
in November, company officials 
stated last week. 

The dealer meetings will be held 
in San Francisco, Los Angeles, 
Dallas, Atlanta, Chicago, New 
York and Detroit. The new models 
were exhibited here last week to 
the dealer advisory council. Me- 
chanical and design changes are 
said to total 68. Prices have not 
been definitely established. 

Earlier in the week at a press 
conference, George T. Christopher, 
president, revealed that Packard 
expected to submit price-ceiling 
schedules to OPA on Friday (Oct. 
19). 

Christopher said that Packard 
was submitting cost figures, which 
are up about 17 percent over 1942 
figures. However, he indicated that 

(Continued on Page 46, Col. 1) 


More eye-appeal is added by colorful new interiors. 
* * * 


cree 


Lincoln Made 
Separate Unit; 
Skinner Chief 


DEARBORN. — Paving the way 
for expanded postwar production 
and sales of Lincoln cars, Henry 
Ford II, president of Ford Motor 
Co., Friday announced the appoint- 
ment of Thomas W. Skinner as 
general manager of the Lincoln di- 
vision. 

Frank J. Denny, advertising man- 
ager for Lincoln and Mercury for 
the past few months, will serve as 

(Continued on Page 46, Col. 5) 


Seller Now Must File 


Used-Car Transfer 

WASHINGTON. — Sellers of 
used passenger automobiles, 
rather than purchasers, here- 
after will be required to file cer- 
tificates of transfer with local 
OPA War Price and Rationing 
Boards, OPA ruled last week. 
This action becomes effective 
today (Oct. 22). 








Penn. Dealers Demand End 
Of MPR-540 and SSR-49 


PITTSBURGH. — Asserting that 
the regulation governing used car 
price ceilings has served its pur- 
pose, and that the emergency for 
which it was inaugurated has 
ceased to exist, Pennsylvania Auto- 
motive Assn. last week called on 
OPA to revoke MPR-540. 

The resolution was drawn up by 
the association during its twenty- 
fifth annual convention here, at- 
tended by 1,200 dealers. 

In urging the revocation of the 
order, PAA pointed out that new 
car production has commenced 
without any governmental limita- 
tions, and the delivery of new cars 
will have the effect of drastically 
reducing the existing false values 
now on used cars. 

In another resolution, PAA re- 
quested the National Automobile 
Dealers Assn. to use its facilities 
to urge Congress to abolish all 
control over automobile repair 
services. 


The resolution claimed that OPA 
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control of repair prices is not in 
the best interests of either the buy- 
er or the seller. It added that 
control of prices destroys free en- 
terprise, increasing the cost of 
overhead, deters expansion and 
through fear limits business, dis- 
courages the retention of any me- 
chanic not able to do repair work 


(Continued on Page 42, Col. 1) 


Plymouth Set 


To Resume 


Ford, Studebaker Told 
To Revise Price Bids; 
‘Chevrolet Day’ Soon 


By Pete Wemhoff 
Editor, Automotive News 


DETROIT.—Further delay 
on the setting of 1946 car 
prices was indicated last week 
with OPA’s rejection of sched- 
ules submitted by Studebaker 
and Ford. 

Studebaker, which originally filed 
Oct. 3, submitted a changed sched- 
ule which calls for OPA action, 
under the regulations, not later 
than Oct. 28. Ford’s original sched- 
ule, filed Oct. 15, was rejected and 
OPA advised the company to revise 
its statement. 

Ford's original schedule 
for an increase of 10 to 15 percent, 
but OPA asked the company to 
“modify” its figures, it was learned. 

Other developments during the 
week: 

Plymouth should be in produc- 

- tion of 1946 models within 10 
days, a tour of the plant by news- 
papermen revealed Friday. Other 
Chrysler divisions are said to be 
in similar shape on reconversion. 
Dodge is making close to 400 civil- 
ian trucks daily. 

2 Ford is producing cars at a rate 
of 400 daily and trucks at a rate 
of 350 to 400 daily. Hopes to turn 
out at least 75,000 cars before Jan. 
1, along with 50,000 trucks. 
3 First public showing of the 1946 
*’ Fords will be held Oct. 26 in 
dealerships and branches across 
the nation. More than 7,000 cars 
are expected to be in dealer hands 
by that time. 

Pontiac has produced around 

1,200 of its 1946 models to date, 
is starting to ship cars to dealers 
this week. Getting about 200 cars 
a day in Pontiac plant, can’t ex- 
ceed that for time being because 
of Fisher body shortage. 

@ Indications that the 1946 Chev- 
od rolets will be on dealer display 
shortly were contained in the com- 
pany’s announcement that “C-Day” 
advertising copy started to run last 
week across the country. The an- 
nouncements inform the public that 
“Chevrolet-Day” is not far off, that 
dealers are planning gala displays 
for the first cars. 
6 Hudson is turning 
daily; could 
(Continued on 


called 


120 cars 
more if 


out 
produce 
Page 


42, Col, 5) 





Pittsburgh’s William Penn hotel last week. 


LEE MORAN (left), executive vice-president of NADA, congratulates H. J. Fritz, of 
| York, Pa., (center), new president of the Pennsylvania Automotive Assn., and R. C. Jones 
| of Reading, new vice-president. Picture was taken at 25th annual meeting of PAA in 
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Dealers Would Need More, 


Wilson Sees 
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Wage Raise 


Affecting Distribution 


By Bob Finlay 
Managing Editor 

DETROIT. — If workers get 
increased wages, dealers would be 
entitled to a corresponding adjust- 
ment, C. E. Wilson, president of 
General Motors, indicated last 
week. 

Speaking at the 
victory dinner 
which wound up 
the Automotive 
Council for War 
Production, Wil- 
son asserted: 

“As the matter 
stands, the auto- 
mobile industry 
faces a tough job 
and no addition- 
al increases’ in 
wages can be 
made unless corresponding _ in- 
creases are made in car prices. 

“We know that to treat every- 
one fairly, any general increase 
in automobile wages will sweep 
through the country—that all of 
our suppliers and all those en- 
gaged in business and industry 
and distribution must get a cor- 
responding adjustment.” 

Wilson said that unless sound 
measures are taken in the present 
crisis, the all-out effort to meet the 
problems of peace will bog down. 

While we are liquidating the war, 
he said, there must be a sound 


Industry Suffers 
Moral Letdown, 


Barit Declares 


DETROIT.—-Newspapermen on a 
reconversion tour of the country 
were told by A. E. Barit, president 
and general manager of Hudson 
that “the productive force of our 
country has suf- 
fered a moral 
and_psychologic- 
al as well as a 
physical let- 
down” since V-J 
Day. 

Cighteen repre- 
sentatives of 
press associations 
and newspapers 
on an “aerial re- 
conversion tour” 
sponsored by Na- 
tional Assn. of 
Manufacturers were guests of Hud- 
son at a luncheon and production 
tour of the Hudson plant last week. 

In an interview, Barit said: 

“As we review all experience to 
date, it seems evident that since 
V-J Day the productive force of 
our country has suffered a moral 
and psychological as well as a 
physical let-down. 

“Let me be more specific. When 
war became inevitable the creative 
and producing power of our nation 
were mobilized to find out what 
was needed for victory and the 
quickest way to secure it. All of 
the appeal at the command of the 
nation, emotional and otherwise, 
was thrown behind the effort. Co- 
operation was the watchword and 
government, industry and _ labor 
marched hand in hand. It had the 
solid support of public opinion. As 
a result we accomplished a _ pro- 
duction miracle and thus contrib- 
uted to the winning of the war. 

“What has happened since 

(Sce BARIT, Page 46, Col. 1) 


C. E. Wilson 


A. E. Barit 


national wage price policy to sta- 
bilize and expand the economy. 
In a speech prepared for the din- 
ner, C. C. Carlton, vice-president 
of Motor Wheel, attempted to show 
the source of America’s strength 
that enabled us to win a “lost war.” 
Other nations 
equal or surpass 
us in manpower, 
natural resources, 
climate, size, pro- 
ductive skill, and 
love of freedom, 
he said. 
So what makes 
us different? 
“I believe,’’ 
Carlton asserted, 
“it’s not one 
C. C. Carlton thing, but a com- 

bination of two 
things — both of them peculiarly 
American. 

“First, it seems to me, is our 
love of competition; and the sec- 
ond is our mastery of mass pro- 
duction.” 

Mass production succeeded here 
after failing elsewhere, he said, be- 
cause it was set up to serve the 
people in general — because it was 
considered as production by the 
masses for the masses. 

Enlightened American business 
men looked on their workers as 
more than workers — they were 
customers, too. 

Alvan Macauley, chairman of 
Packard and president of the coun- 
cil, presided at the dinner. Among 
the other speakers were William S. 
Knudsen, who did much to get 
under way the amazing war con- 
tribution of the industry; Lt. Gen. 
James H. Doolittle and Commodore 
Dixie Kiefer. s 

Wilson said that the automotive 
industry, along with many others, 
stands for: 

l Equal opportunity for all. 


3 No leaning on a benevolent or 
** bankrupt government. 


Personal responsibility for indi- 
vidual welfare. 


4, Freedom from coercion for all. 
5 No favors by government: for 
*’ any individual or group. 

“Following these principles,” Wil- 
son said, “our country and our in- 
dustry became great. Only by con- 
tinuing to follow them will we 
remain great.” 

Discussing labor’s demands for a 
30 percent raise, Wilson said that 
big increases in wages without a 
corresponding increase in produc- 
tivity are inflationary. 

“The same pay for shorter hours 
without an equivalent increase in 
productivity has the same effect,” 
Wilson said. “If, in principle, this 
policy were sound, why not go the 
whole way — pay everybody five 
times as much and work 10 hours 
a week, and, if the idea were sound, 
we would then have all the things 
we want and more than enough 
leisure to enjoy them. 

“When we carry this idea to 
the extreme, we suddenly realize 
that it is not sound—that instead 
of all being rich, we would all 
starve.” 

Wilson said that the war has 
looked like prosperity to millions, 
while to other millions it has been 
a great hardship. But American 
industry and business cannot fol- 
low the example of government 

(Continued on Page 43, Col. 1) 





NASH TO BUILD Mexican plant. Makin 


final arrangements in Detroit last 


week for the construction near Mexico City of an assembly plant for Nash 
automobiles was Col. Lawrence Higgins (center) shown signing the franchise 
with Nash-Kelvinator’s vice-president, H. A. Lewis, and export manager, S. I. 


Carlson. 


- 


FARMALL CUB for mowing jobs. International Harvester’s new Farmall Cub 
tractor, intended to offer the small-acreage farmer the advantage of complete, 
low-cost mechanization, is designed to handle all field and garden crop opera- 
tions. The public was given a preview of the Farmall Cub and direct-connected, 
power-operated mower at Harvester’s field demonstration of postwar farm equip- 
ment at Hinsdale, Ill., last week. The little tractor and all machines intended 


for use with it, now in 


oe 
developments of far-reach 


are considered to be farm equipment 


g importance. 


Harvester Expansion Eyes 


Industries and 


CHICAGO. — International Har- 
vester Co. is going after agricul- 
tural, truck and other industrial 
markets more aggressively than in 
the prewar years, it announced last 
week. 


Evidence of this intent was pro- 
vided by the showing of a great 
array of the company’s new prod- 


Jacobson Heads 
Subsidiary Units 
For Chrysler 


DETROIT.—K. T. Keller, presi- 
dent of Chrysler, announced last 
week that Charles L. Jacobson, who 

has been in 
charge of the 
company’s war 
activities in the 
Evansville, Ind., 
plant, has been 
appointed assist- 
ant to the gen- 
eral manager, in 
charge of subsid- 
iary operations. 
“In this capac- 
; ity,” Keller stated, 
“he will have 

C. L. Jacobson overall responsi- 
bility in the central management 
for the affairs of the company’s 
several subsidiary units such as 
Airtemp, Amplex and Cycleweld. 
These divisions face outstanding 
opportunities in the postwar pe- 
riod.” 

Jacobson and his staff will have 
their offices on the fifth floor of 
the general office building at the 
company’s Highland Park plant. 

Before taking over the war man- 
agement of the Evansville plant, 
Jacobson had been vice-president 
in charge of sales of the Chrysler 
division of the company. During 
his service in that position, sales 
of cars by his division increased 
more than 62 percent in two years, 
which was more than any other of 
the industry’s volume producers in- 
creased during the same period, the 
company stated. 


Third Trust Suit 
Won by GM 


FORT WAYNE, Ind.—A jury re- 
turned a verdict for General 
Motors Corp. and General Motors 
Acceptance Corp. of Indiana Inc., 
last week in the United States Dis- 
trict court for the Northern Dis- 
trict of Indiana. 

The verdict was against F. L. 
Mendez & Co., Inc., South Bend, 
which had sought triple damages 
against the two companies for al- 
leged violation of the Sherman 
anti-trust laws. 

F. L. Mendez & Co., Inc., was a 
former Pontiac dealer and had 
sought to recover $140,000. 

This is the third suit to be tried 
in the Northern District U. S. court 
in Indiana in which General Mo- 
tors companies have been made de- | 
fendant for alleged violation of the | 
Sherman anti-trust laws. In each | 


Farms 


ucts at its experimental farm near 
suburban Hinsdale. Assembled for 
the occasion were displays of mo- 
tor trucks, industrial equipment 
suitable to farm needs, dairy and 
refrigeration equipment, 49 produc- 
tion and 65 experimental machines, 
and 32 production and three experi- 
mental tractors. 

The expansion program will in- 
volve a nestimated $100,000,000 ex- 
penditure by Harvester, in terms 
of new buildings, dies, machinery 
and other items required to man- 
ufacture new, varied lines on the 
seale contemplated. 

Interest in acquiring the Buick 
plane engine plant near here, now 
declared surplus, was announced 
by Harvester. If the company is 
successful, the factory will be used 
for the production of diesel engines 
and other industrial power units. 

Among the units displayed and 
demonstrated for the press, the new 
Farmall “cub” tractor, designed for 
farms smaller than 40 acres and 
consuming less than a gallon of 
gasoline per hour, attracted much 
attention. 


A dramatic touch was provided 
by a parade in which the new and 
early Harvester-built models par- 
ticipated. Farm machinery of many 
types from the largest to the small- 
est joined in the procession. Among 
the innovations in design that were 
stressed was the “touch control” 
power actuating system. 


Buckendale Put 
In High SAE Post 


DETROIT. — L. R. Buckendale, 

vice-president in charge of engi- 
neering of Tim- 
ken - Detroit Axle 
Co., has been ap- 
pointed chairman 
of the SAE tech- 
nical board. 

The technical 
board was cre- 
ated to exercise 
general direction 
and _ supervision 
over all SAE 
technical com- 
mittee activity. It 
will aid the SAE 
have rendered ad- 
to industry and 


ns 
Buckendale 
committees that 
visory service 
government. 


BUICK MADE a hit with the public 


Barnhart Picked 


As Assistant to 
Moran in NADA 


WASHINGTON. Donald C. 
Barnhart, during the past fou 
years a senior business specialis 
in the automotive price branch of 
OPA, last week joined the NADA 
as assistant to 
Executive Vice - 
president Lee 
Moran. 

Barnhart’s du- 
ties, according to 
Moran, will be 
mainly in the 
field represent- 
ing NADA head- 
quarters at state 
and local dealer 
association meet- 
ings and, in gen- 
eral, giving to the 
membership throughout the coun- 
try on-the-spot aid and counse 
There is to be no change in t 
status of Tom Wilson as assistant 
executive vice-president, it wa 
stated. a5 

Barnhart’s past experience, it is 
pointed out, fits him well for hi 
work with NADA. He started in 
the automobile business in 191 
with the Warrington Motor Cé 
Co. here, and since that time has 
had varied experience with oth¢ 
automotive organizations, includi 2 
two years with the Southern Fi- 
nance Co., of which he was gener 
manager. : 

He joined the OPA first in its 
Atlanta regional office and w 
transferred in 1943 to Washington. 
In his work he has been closel 
associated with Jo Roberts a 
Don Smith, both known nationally 
to the automotive trade. 


D. G. Barnharg, 


Va. Dealers 
Start Training 


For Veterans 


RICHMOND, Va.—The autom' 
tive industry has taken the lead 
in Virginia in providing traini 
opportunities for returning ve 
erans. 

At a recent meeting of the Da 
ville Automobile Dealers Assn., af 
prenticeship programs were set up 
in the establishments of each 
the 12 members by R. H. Wilson, 


ij state director of apprenticeship. 


These programs were inaug' 
rated in order that the establish- 
ments might be approved for thg 
training of veterans under the G 
Bill of Rights. Wilson pointed out 
to the Danville dealers that 4 
order to get a program that w 
work effectively, the association 
should appoint a committee 
counsel and furnish guidance To 
the veterans. 

Such a committee already 
been appointed in Richmond where 
there are approximately 125 vacag 
cies in the automotive industrié 


Ill. Registration 


Shows Decline 


SPRINGFIELD, Ill.—A decreased 
number of passenger automobi 


and licensed drivers have been 


reported by Secretary of State Eg-_] 


ward J. Barrett. 
Licensed cars for the first nine 


months of 1945, Barrett said, total 


ed 1,473,602, a decline of 29,802 
compared with the same period last 
year. Licensed drivers totaled 
272,205, a drop of 367,594 from t 

| last corresponding period. 


at the first display of the new mod€is 


case the verdict has been in favor | im the General Motors Bldg. lobby. Exceptionally heavy attendance estimated 
at more than 200,000 marked the showing. The models now have been mogedey 
to an adjacent showroom in the building. 


of the General Motors companies. | 








—F “ 
f 
a . are asking this col- 
“; umn for an opinion regarding 
the continuance of new car ration- 
ing. The authority for rationing of 
= commodities during the wartime 
, was under the Second War Powers 
a Act which expires Dec. 31, 1945. I 


think it is safe to assume that 
Congress won't renew this act; 
therefore, OPA would be rather re- 
luctant to start a program of ra- 
tioning 1946 models for so short a 
" period. The law on price control, 
however, does not expire until June 
30, 1946. That means that price con- 





“| trols will be maintained on scarce 
it articles until at least that time. 

— What Washington contemplates 

doing on revising price ceilings 

is for used cars is anybody’s guess. 


1942 used cars are pegged in OPA 
ceilings at virtually Schedule 85 
prices covering new cars. A re- 
sponsible dealer reminds me that 
Schedule 85 was the f.o.b. factory 
price plus allowance for equip- 
ment and freight, plus one per- 
cent acceleration a month that 
totaled 27 percent before it was 
discontinued. If it is true that 
1946 models will be priced at 
about the 1912 levels, then it 
means that 1942 used cars’ legal 
ceilings will be higher than prices 
for brand new cars. Therefore, 
when new cars are available in 
any quantity, or there is even a 
threat that they will be available, 
it will instantly kill the market 
for 1942 used cars priced at the 
present level. All other used car 
prices are hung on the 1942 list- 
ings and they will also be ad- 
versely affected. 

It is this dealer’s opinion that 
OPA is acquainted with the situa- 
tion and that logical and prompt 
action will be taken in lowering all 
“used car ceilings or eliminate them 
altogether. 














* * * 


What's Your Opinion 


On Regulation W? 


T IS INTERESTING to note the 
division of opinion among auto- 
mobile dealers as to whether Regu- 
lation W should be continued or 
abandoned. At the most recent 
meeting of the Illinois Automobile 
Trade Assn. directors at Peoria, 
hey passed a resolution asking for 
the revocation of Regulation W by 
the Federal Reserve Board. Right 
®“aext door in Indiana, 12 days later, 
the Indiana state directors passed 
resolution to have it retained. In 


Just Among 


Hats off to these dealers who are 
celebrating their birthdays this 
nonth: 

Russett E. Nittincer (Ford), 
Whiladelphia, Pa., born Oct. 2, 1891, 
in that city. 

2 _ JULIAN A, Peveritt (Hudson), Des 
“Moines, Ia., Oct. 3, 1889, in Min- 
nesota. 

- a E. Jack Beatty (Oldsmobile), 
‘Denver, Colo., Oct. 4, 1894, in Bowl- 
ing Green, Mo. 

D. G. WILpdERMUTH 
Buick), Logansport, 
897, in Logansport. 

Frank K. LEIGHTON 
Braddock, Pa., Oct. 
~Pennsylvania. 
Leroy SPENCER 


(Chevrolet- 
Ind., Oct. 4, 





(Buick), 


4, 1876, in 


(Packard), Los 


~"n Germany. 


; Angeles, Oct. 6, 1892, in Lincoln, 
é eb. 
: Y GeorGe W. Pearson (Chevrolet), 
Alvin, Tex., Oct. 6, 1900, in Talala, 
—_— kla. 
ra Orro F. GitpemeisterR (Ford), 
: Grand Rapids, Minn., Oct. 9, 1883, 
‘ Howarp M. Situ (Buick - Pon- 
= iac), Port Arthur, Tex., Oct. 10, 
——— 883, in Taylor, Tex. 
7 NorMAN W. ScHAEFER (Dodge- 
- -lymouth), Olympia, Wash., Oct. 
aT -.0, 1911, in Seattle. 
“3 Lr. At W. ALLEN (Buick-Oldsmo- 


Piile-Cadillac), Cedar Rapids, Ia., 
Jct. 13, 1907, in Elkader, Ia. 


Norsert J. Koprpy (De Soto-Plym- 


“18 
ed 


eal 
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By John 0. Munn 


Dealers’ or salesmen’s comments, questions or wests may be 
addressed to John 0. Munn in care of Autnetive Hews, Detroit, 
and the writer's same will be kept in confidence if requested. 





Pennsylvania, the dealer members 
responded to a questionnaire on 
percent of 
them were in favor of the retention 


this subject and 90% 


of Regulation W.. 

NADA is soon to conduct a 
nationwide poll. I think dealers 
should get together on this sub- 
ject and present a united front. 
All business men generally want 
all wartime regulations removed 
as soon as possible. Many of my 
correspondents, however, tell me 
that the extension of credit be- 
fore the war gave a very unfair 
advantage to used car buyers. 
They tell me that terms for new 
cars ran as long as three years, 
while for used cars the terms 
generally were 18 months. This 
put the monthly payments on a 
new car oftentimes less than the 
payments on a used car. A large 
share of the public consider the 
amount of the monthly payments 
the important consideration. How 
many months the payments con- 
tinue, quite frequently was not 
the deciding factor in determin- 
ing the logical purchase. The re- 
sult of this situation was that 
many people whose financial cir- 
cumstances would indicate they 
should be used car buyers, pur- 
chased new cars and the used car 
market was deteriorated to just 
that extent. 

Aside from the debate on Regu- 
lation W, all signs point to the fact 
that the financing of new and used 
cars will be subject to more in- 
tense competition than ever before. 
Both banks and finance companies 
will be offering lower rates and 
greater services to dealers and the 


public. 


* * * 


RFC Termination 


Discussed 


-— have already noted 
that RFC loans have been ter- 
minated. These were loans manda- 
tory on this government agency by 
the Murray-Patman act, and guar- 
anteed to dealers full retail price 
for the 1942 new cars they had in 
stock, the sales of which were re- 
stricted by rationing. 

This termination doesn’t mean 
anything to dealers. Most of the 
money that RFC had loaned deal- 
ers under this act has long since 
been liquidated as the cars passed 
into owners’ hands. In the last 
report, there were only 14 loans 
outstanding. 


Dealers... 


outh), St. Paul, Minn., Oct. 14, 1898, 
in Minnesota. 

Roy E. Murray (Buick-Chevrolet), 
Butte, Mont., Oct. 15, 1889, in Ken- 
tucky. 

Georce B. Kopr (Chevrolet), To- 
ledo, Oct. 16, 1889, in Toledo. 

Sypney F. Cotten (Buick), Peters- 
burg, Va., Gct. 17, 1889, in Peters- 
burg. 

LeRoy Casper (Ford - Mercury- 
Lincoln), Syracuse, N. Y., Oct. 19, 
1881, in Howe Cave, N. Y. 

Ray J. Currie (Oldsmobile), Lew- 
iston, Ida., October 19, 1897, in Col- 
ville, Wash. 

Davin GeorGe Ketty (Dodge), 
Grand Forks, N. Dak., Oct. 24, 1890, 
in Perham, Minn. 

W. S. Brewsaker (Buick), Mont- 
gomery, Ala. Oct. 24, 1902, in 
Buchanan, Va. 

M. H. Bury (De Soto-Plymouth), 
Philadelphia, Oct. 28, 1898, in Allen- 
town, Pa. 

W. R. SHowALTER (Chevrolet-Olds- 
mobile), Nampa, Ida., Oct. 30, 1898, 
in Stanton, Va. 

* * * 

Gorpon J. Witper (Chevrolet), 
Huntingdon, Tenn, born in the 
same town Oct. 18, 1891. He 
started out as manager of a Ford 
agency in 1921. After nine years’ 
experience he became a Chevrolet 
dealer in the same town. Wilder 


(Continued on Page 45, Col. 1) 











Montana Dealers | 
Meet Dec. 7-8 | 


GREAT FALLS, Mont.—-Dealers | 
attending the annual convention of 
Montana Automobile Dealers Assn. | 
here Dec. 7-8 will be guests of | 
Commercial Credit Corp. at a) 
luncheon Dec. 7. Paul Millians, | 
vice-president of the corporation,| ROCHESTER, N. Y. Most 
will discuss “Profit Will Be a Lot| Rochester automobile dealers plan 
of Little Things.” to continue charging hourly rates 

Buick will entertain its dealers|for repairs in effect under 
Dec. 7. March, 1942, “freeze,” despite the 


Dealer Assn Officers 


HERE ARE officers and directors of Automobile Dealers Assn. of West 
Virginia. Seated (left to right): John Milne, Logan, director; E. S. Stowers, 
Bluefield, first vice-president; Helen Powell, Princeton, secretary; G. H. Brown, 
Princeton, president; T. - Galyean, Charleston, second vice-president; and 
Directors Glenn Hatfield, Welch, C. C. Cole, Fairmont, Carl M. Rose, Wheeling. 
Standing, Directors J. E. Sharp, Beckley, Trammell Hollis, Martinsburg; J. F. 
Willis, Bluefield, treasurer; and Directors J. B. Ruby, Charleston, A. W. Orn- 
dorff, Gauley Bridge, J. V. Mullen, Parkersburg, R. B. Campbell, Huntington; 
R. D. Meredith, Fairmont, third vice-president; Earlie Godwin, Elkins, director; 
a South Charleston, NADA director, and T. J. Arnold, Spencer, 

irector. 


are among the trustees of the Ohio Automobile Dealers Assn. 
Standing, left to right: Fred Kennedy, Mt. Victory; George G. Llewellyn, 


THESE MEN 


Lorain; J. E. Du Pan, Willoughby; Willis J. Hakes, Fostoria; D. A. Bennett, 
Cincinnati; Carl F. Weissenberger, Toledo; A. J. Petry, Cincinnati; Mike Turk, 
East Liverpool; Edgar T. Keller, Toledo; William Kennard, St. Clairsville; Ray 
Brandenburg, Washington C. H.; Maj. Paul Martin, guest; Frank X. Schaut, 
legal counsel, Cleveland; E. A. Glockner, Portsmouth; D. J. Towell, Akron. 
Seated, left to right: Carl E. Danner, Marion; K. A. Hoskins, Akron; L. F. 
Donnell, Youngstown; C. B. Nye, Athens; Scott A. Rogers, Cleveland, president; 
Walt R. Hamer, Columbus, executive secretary; C. B. Flesher, Sandusky; 
George H. Lyon, Cleveland, NADA director; W. J. Edwards, Canton; E. H. 
Hawisher, Lima. 





Passenger Cars Only! 


NADA Reminds Dealers That SSR-49 Applies 
Specifically to This Class 


WASHINGTON. — Still receiving 
questions from confused dealers on 
SSR-49, NADA stressed again last 
week that the measure applies to 
passenger vehicles only. 


The repeated statement was 
prompted by “Dealers handling 
Ford and Chevrolet who find seri- 
ous difficulty where identical jobs 
at identical factory manual labor 
allowances apply to both passenger 
cars and trucks.” It refers dealers 
to that part of the regulation 
which reads “Important” just after 
Chester Bowles’ name on _ page 
three. 

NADA is discussing with OPA 
the possibility of including such 
identical jobs at identical hours 
in SSR-49, as amended, thus per- 
mitting a 331/3 percent increase 
in factory manual labor allow- 
ances on commercial vehicles for 
these specific jobs. It is expected 
that this proposal will be acted 
upon promptly. 

Some OPA field offices are con- 
sidering individual dealer's flat rate 
charges, which are different from 
those published in a flat rate man- 
ual, as a “fixed charge” and are 
denying the dealer the privilege of 
increasing his flat rate labor allow- 
ance, as provided in the 56 opera- 
tions covered in SSR-49. 

This is a matter of local inter- 
pretation and should be adjusted 


manuals in general use, that his 
charge was, in fact, “computed by 
means of a customers hourly rate.” 
NADA points out that this is a 
difficult and complicated problem 
subject to various interpretations. 
If this situation can be clarified 
by interpretation, such interpreta- 
tions can be best developed by 
specific rulings originating in the 
field offices and brought up to the 
national office through appeal. 


Loders Open New Shop 
Loder Bros. (Oldsmobile), Salem, 
Ore., has opened its new store and 
service department at 465 Center 
St. 


On the House . 


hoped they will voluntarily resign, 


man’s Dilemma 
Curb, but Fears 
If Bowles’ rec 


540 is any crite 
early rescinding 
view of the 





with the local board or district vehicle ceilings 
OPA office, if possible. If a satis- Wembhoff (Therefore) we 
RMPR 341 can 


factory conclusion cannot be reach- 
ed the decision may be appealed to 
the national office. 

A “fixed charge” means a charge 
which is not computed by means 
of a customer’s hourly rate. The 
dealer’s problem in such cases is 
to satisfy his local OPA office that 
although his flat rate differs from 
the factory manual, or the flat rate 


garages in Portage, 
U. S. Rubber is making special 


20,000 cars for 450,000,000 persons 


the | 











‘ent reply to the 
association's resolution asking revocation of MPR 


‘Dealers Held to '42 Prices... 


OPA Repair Rate Hike 


Ignored in Rochester 


fact that OPA has put into effect 
the new ceiling for repair work 
under SSR-49. 
The price charge rule is amended 
{to permit a one-third increase in 
time costs of 56 operations speci- 
fied in factory and shop manuals 
over the original regulations sched- 
uled to go into effect last June 14. 
Edward C. Schoen secretary of 
the Rochester Automobile Deal- 
ers Assn., said local dealers will 
continue to charge the “freeze” 


prices. 
Opposition to the regulation by 
the NADA and by various state 


dealer groups caused the delay in 
putting it into effect, according to 
district OPA officials. Members of 
the New York State Assn., meeting 
in Syracuse, hoped that OPA would 
“forget the whole thing” in view 
of the end of the war, it was said. 

The opposition by dealers and 
garage men was based on the in- 
creased time required for repairs 
on the many old cars now being 
driven because of the wartime halt 
in production of new cars, accord- 
ing to Schoen. The repairmen 
claimed the manuals’ time charts 
were outdated because of this 
factor. 

Under the regulation, aimed to 
curb excessive charges, dealers 
and garages are allowed to elect 
whether their operations are on 
a flat rate basis or straight time 
through notifying local rationing 
boards. If they don’t notify the 
boards they are regarded as op- 
erating under the rates set forth 
for the 56 operations. 

They are permitted to change at 
any time and if the operations are 
unsatisfactory change back, but 
only once, district officials said. 
The regulation also provides for 
record keeping to permit checks on 
alleged overcharges. 


Virginia Dealers 
Set Convention 


For Dec. 10-11 

RICHMOND, Va. — The annual 
two-day convention, Dec. 10-11, of 
Automotive Trade Assn. of Virgin- 
ia, at the Hotel John Marshall here, 
is expected to be attended by more 
than 600 automobile dealers, auto- 
motive jobbers, bank and finance 
company officials from all parts of 
Virginia. 

Trade and business topics will be 
discussed by a_ selected list of 
speakers for the three business 
sessions. Plans for two evenings of 
entertainment are in course of 
preparation and will be announced 
in the near future. 

All sessions of the automobile 
dealers, including banquet and din- 
ner dance, will be held at conven- 
tion headquarters. 

The Independence Auto & Home 
Appliance Co., Independence, Ore., 
has opened in the Fulmer building. 
M. M. Fulmer and Virgil Hall are 

| proprietors. 





“Heat” is being applied to some dealers to the extent that it is 


according to Claude Klugh, general 


manager of PAA. Doesn't apply to any particular factory, he reports, 
but methods have old familiar ring and are taking 
“from the factories the confidence they once had 
from a loyal dealer organization.”. . 
frank headline from the Wall Street Journal: “Tru- 


. I like this 


He Knows Public Wants Strike 
Loss of Union Votes.” 
Indiana dealer 


for 


“In 


much hope 
Said Bowles: 


rion, there isnt 


of the 


order. 


inability of manufacturers to satisfy 
the demand for new vehicles, the pressure on used 


will continue for some time. 
do not feel that MPR 540 and 
be revoked at this time.’. . . 20 


Wis., shut last week in protest over SSR-49... 


tires for Frank Duryea’s 1896 car 


he’ll drive in the 50th anni Chicago race Thanksgiving Day; Schrader 
is making special gold-plated valves for the tires. . 
Wang, special correspondent for Commercial Daily News in Chung- 
king, told me last week that China now has only 6,000 trucks and 


»« Thomas &. J. 


Pete WEMHOF! 
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AUTOMOTIVE 
rN “ OUR FIELD DEFINED 


Automotive: Self-propelling, hence, of, pertaining 
to, or concerned with, vehicles or machines, as auto- 
mobiles, airplanes, or motorboats, that contain with- 
in themselves means of motion, control, é direction, 
as, automotive engineering.—Webster’s New Inter- 
national Dictionary. 


More For What? 


r a other day George T. Christopher, president of Pack- 
ard, put his finger on a pressing labor problem when he 
told his union committeemen: 


“Pm not half as much concerned over what Pm going 
to pay you as I am over what you are going to do for 
me.” 

* * % 

Union men are screaming that they should get more money 
for a dozen so-called reasons. “We need more,” they say. 
“Take-home pay has dropped! The company can pay more, 
and so on.” 

But there hasn’t been even a whisper about labor doing 
anything to earn more money. 

In building up for war production, the auto industry took 
into its plants through necessity thousands and thousands 
of people who have no understanding of the tempo of fac- 
tory work. They haven’t been housebroken. Many of the jobs 
were unfamiliar. Many of them were necessarily slow jobs. 


* * 


And so with the auto industry getting back to the job 

it knows so well, the job of building cars, a significant 

problem arises: Reestablishing the tempo of familiar 

jobs that can be handled easily with speed by properly 
trained and orientated workers. 

For instance, the capacity on one aircraft machining job 
was something like five a day. On an automotive job that 
seems similar to a worker unfamiliar with automotive work, 
the norm is 110 a day. And it is an easy norm, once the 
worker gets the tempo. 

But the cry of speed-ups arises nevertheless. 

And there, too, lies a terrific reconversion job which isn’t 
generally a. beai'g assumes the industry is going to 
be able to produce cars at prices near those of 1942, despite 
an increase in labor coe of 10 to 20 percent, and despite a 
decrease in labor productivity. It is going to take much close 
work by management to sell workers on their jobs to re- 
establish prewar productivity. 


* 


And here again, AUTOMOTIVE NEWS reiterates its stand 
that a means of fairly paying labor more for SOMETHING 
instead of just because it seems like a good idea to labor to 
get more money, is a properly set up and administered in- 
centive system. It will be a big job to do, because wartime 
workers lack knowledge of production tempo. But it can be 
done, and if it is done, labor as well as industry will profit. 


DAYTON, O., Oct. 12.—The great- 
est show on earth opened here at 
Wright Field today. I was one of 
the fortunate several hundred news 
and radio men flown here by the 

»q Air Transport Com- 

THE ARMY'S mand from all 

FIRST parts of the United 
AIR FAIR 


States for a _ pre- 

view of the first 
Army Air Forces Fair, celebrating 
the 18th anniversary of the dedica- 
tion of this field by Orville Wright. 
This is the headquarters of the Air 
Technical Service Command which 
bears the responsibility for engi- 
neering, procurement, supply, main- 
tenance of all AAF planes and 
equipment throughout the world. It 
was, throughout the war, and will 
be in the future, the nerve center 
of this nation’s air power. 

* * * 

I came away feeling like the 
farmer who, when he saw his first 
giraffe, said: “There just ain’t no 
such animal!” I say it was the 
greatest show on earth because 
every minute detail of present-day 
scientific development in the con- 
quest of the air was shown in such 
a way that any grade student could 
understand it. The very size of the 
exhibition was indicative of the 
vastness of this new _ industry. 
Along either side of a concrete run- 
way, 200 feet wide, extended a mile 
and a half of booths housed in 
Army tents, one side forming the 
awning and providing a well-pro- 
tected promenade. That meant a 
total of three miles of exhibits, not 
including several acres of planes, 
and ground equipment. 

* * * 


Of course the most astounding 
feature was a display of the radio- 
guided bomb which carries tele- 
vision in its nose, and which by 
radio indicates on a viewer in the 
plane that dropped it, exactly what 
a man would see if he were actu- 
ally seated in the bomb itself. Then 
by radio control, the pilot (at a 
half-mile or more distance) can 
actually guide the bomb to its ob- 
jective. This bomb, which was dis- 
closed to the public for the first 
time on the Friday we saw it, has 
long been a secret of our Army 
and was used successfully to pre- 
cision bomb bridges both in Italy 
and in Japan. To show how clear 
was the vision from this equip- 
ment, a dozen peepholes were free 
to the public from which a dozen 
“eyes” located in different parts of 
the ground were seeing. It was 
hard to believe! 

% Bd * 

An American copy of the “buzz- 
bomb,” of which more than two 
thousand were dropped by Germans 
into the heart of London, was dem- 
onstrated every few minutes. This 
bomb, although mounted of course 
in concrete, made a terrifying 
racket and set up a vibration which 
could be felt all over Wright Field. 
Huge gasoline turbines, without re- 
ciprocating parts, were in contin- 
uous demonstration. One, swinging 
a 12-foot propeller, I noted was 
made by Chevrolet. I wondered if 
some day this principle might not 
be applied to powering motor ve- 
hicles. Who knows? 

+ * 

It would take a half-hundred col- 
umns for me to attempt to describe 
the thousands of interesting ob- 
jects shown at this first “Air Fair” 
but, then, words could not do it 
justice. The exhibit of war _ tro- 
phies, including a four-motor Nazi 
bomber and the _ rocket planes 
which raised havoc when they first 
appeared. Several Jap fighters 

(See EDGEWISE, Page 46, Col. 5) 
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WOME SERED 


VIEW OF the Army Air Forces Fair 


fat Wright Field, with captured German 


aircraft in the foreground. The large 
plane at center is the ‘‘Alles Kaputt,” 

1 Junkers 290 which was flown to this 
eamaen by an American crew. 
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In This Corner 


by- 


Wirne 


‘The, Atom eee a kee 


The views expressed in this column are those of our readers. Anonymous 
contributions will not be accepted but confidence will be observed upon request. 


Making Clearer 

My attention has been called to 
George M. Slocum’s column “A 
Word in Edgewise,” in the Sept. 10 
issue of AUuToMoTiveE News. In this 
he commented on the McGraw-Hill 
eight-page section “The Atom,” and 
stated that he did not like this 


passing out promiscuously of the | 


recipe for atom splitting. 

In this connection, I think you 
should know that the section, which 
I had a major part in writing, gives 
no technical information that is not 
available to interested parties in 
this country and abroad. There is 
nothing whatever in the section re- 
garding the preparation of the ma- 
terials or the theory of the bomb 
that is not covered, in greater de- 
tail and in more technical language, 
in the 50,000 word Smyth report, 
officially released by the Army for 
free use by anybody interested. 

The Army gave away several 
thousand copies of it and later au- 
thorized the Princeton University 
Press to issue it in book form. 
Anybody interested can buy the 
Smyth report from the Princeton 
University Press for $2.50. 

The McGraw-Hill presentation 
was designed to make these al- 
ready published facts clearer to the 
average American business man. 
P. W. Swain, editor, Power, N. Y. 


More Reprints 

Won't you please give us a copy 
of your editorial reprint dated 
Sept. 17 under the quotation “. . . to 
save the world from aggression!” ? z 


| tions, 


| 30 — Manchester 


| 
| 
i 


‘ 


j 


| 26-27 — Richmond (Hotel 


A supply to furnish our sales or- | 


ganization, namely 20, would be ap- 
preciated.—Frank G. ENNIs, 
folk, Va. 


I will be indebted to you if you 
will send me two or three copies of 
your recent editorial under the cap- 
tion “To Save the World from Ag- 


Nor- | 


gression.”—Davin J. GEMMELL, gen- 
eral sales manager, Clevalnd Chain 
& Mfg. Co., Cleveland. 


‘Well Done’ 


Your booklet, “Twenty Years Is 4 
Long, Long Time!” issued on the 
occasion of the 20th anniversary o 
the Automotive News, tells an im 


| pressive story, over George M. Slo- 


cum’s signature, of the publishing 
career of your publication. AUTOMoO- 
TIVE News, like many other publica- 
found the sledding roug 
enough in its formative years. But, 
your courage and faith had rea 
tenacity. You held on with gri 
(Continued on Page 15, Col. 1) 


Coming Events 


OCTOBER 
29-30—Myrtle Beach (Ocean Forest 
hotel). Annual convention of Sout} 
Carolina Automobile Dealers Assn. 
(Manchester Country 
Club). Annual meeting of New Hamp, 

shire Automobile Dealers Assn. 
NOVEMBER 

1-2—Columbus (Neil House). Annua 
convention of Ohio Automobile Deal 
ers Assn. 

6-7—Tulsa, Okla. (Mayo hotel). SA 
—— Fuels and Lubricants meet 
ng 

6-8—Chicago (Stevens Hotel). Regional 
Conference of Motor and Equipme 
Wholesalers Assn. 

8—Atlanta (Ansley hotel). Annual con- 
vention of Georgia Automobile Deal 
ers Assn. 

12-16—Chicago. American Petroleum In- 
stitute’s annual convention (pending 
ODT relaxation of convention ban). 

John Mar- 
shall). Annual convention of Auto- 
motive Trade Assn. of Virginia. 

26-30—New York (Hotel Pennsylvania): 
Sixty-sixth annual meeting of Amer- 
ican Society of Mechanical Engineer 

27-28—Atlantic City (Claridge Hotel 
Annual convention of New Jersey 
Automotive Trade Assn. 

28-29—Minneapolis (Nicollet hotel 
Convention of Minnesota Automobileé 
Dealers Assn. 
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At the Naked Boy sign... 


George Bartram vended draperies and dry goods imported from 
Great Britain and Ireland . . . sold “for ready money only, coarse and 
fine broadcloth of the most fashionable colours, muffs and ermine tippets, 
flower’d silk cardinals, best Scots’ white thread either by the ounce or pound, India 
humhums, ribb’d wove hose, Flanders bed ticks, Leghorn and chip hats, 

breeches patterns, green ruggs, and sundry other articles” to delight the colonial 
dames, give creature comfort to the squire, happiness to the hearth. 


THE MODERN newspaper might adopt as its mark the dry goods seller’s 
symbol ... For like the draper, it imports the latest from abroad . . . current 


news and pictures by cable and wireless, fact and feature from fast correspondents, The sign of the Naked Boy 


in Second Street according to the 
Pennsylvania Journal & Weekly Advertiser 


a full assortment of epochal and evanescent events . . . combines the foreign 
with the domestic items, society, sports, comics, columns, editorials, other slain 
raiment for the reason. . . presents besides fashion’s habiliments, coif and 

coiffure, evening wraps and redingotes, jewels, jodhpurs, scents, sables. boucles. 

bon bons, Burma pillbox hats, pleated peplums, gowns galore in colors from aqua 


to zinnia for damsel and dame... with sumptuous stocks for squire and son. 


Ix Pumapvecputa, The Inquirer, is the draper to more than 500,000 families 
of fashion, with prestige of the pate as well as the purse ...a fact which makes 
it profitably productive for merchants of the locality and national 


advertisers, as Media Records abundantly proves. 


EChe Philadelphia Anguirer 
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Shop Equipment Firms 
Ask Surplus Role 


WASHINGTON.— Disposal of all 
surplus automotive maintenance 
equipment through the original 
manufacturers was recommended 
to the Surplus Property adminis- 
tration by representatives of the 
industry here last week. 

This suggestion was made at the 
first meeting of the newly organ- 
ized Automotive Maintenance 
Equipment Industry Advisory com- 
mittee with the SPA. 

Members of the committee said 
their recommendation was based 
on the fact that such equipment 


Timken Axle 
Promotes Three 


To Officer List 


CANTON, O.-R. J. Goldie and 
Austin Lynch were reelected direc- 
tors of Timken-Detroit Axle Co. for 
three-year terms at the annual 
meeting here. 

Paul V. Osborn was elected vice- 

president in charge of manufactur- 
ing. L. W. Fischer and N. R. 
Brownyer were also elected vice- 
presidents. 
- Osborn joined Timken in 1941 as 
assistant to the vice-president. Pre- 
viously he was general manager 
and, later, vice-president of Car- 
rier Corp. Fischer has been con- 
tinuously connected with the engi- 
neering department since he came 
with the company in 1921. 

3rownyer joined Timken in 1926 
as a sales engineer. Previous to 
that time he was chief engineer of 
yotfredson Truck Corp., and be- 
fore that was associated with 
Paige. 

Walter F. Rockwell, president, 
said that conversion is proceeding 
rapidly. 

Orders for products of the axle 
divisions indicated a larger de- 
mand in the coming months than 
before the war, he said. Additional 
facilities have been provided to 
meet increased sales of oil burners 
which are now in production. 


PCA to Operate 
DC-1s in 1946 


WASHINGTON. 
Central Airlines will become the 
first of the nation’s domestic air- 
lines to operate a full fleet of giant 
postwar four - engined passenger 
planes, it was announced last week 
by C. Bedell Monro, president. The 
first of these postwar planes will 
be flying passengers before the end 
of 1945, he added. 

Monro said that 12 Douglas DC- 
4s, prototypes of the famous round- 
the-world “Globester,” recently ac- 
quired by PCA will be in opera- 
tion early in 1946. The planes are 
being converted by the Glenn L. 
Martin Co. in Baltimore. An addi- 
tional three DC-4s may be received 
in the near future to supplement 
the initial four-engined fleet to 15 
planes. 


Pennsylvania- 


THERE IS enough Scotch tape in 
this jumbo roll—one of the first to be 
produced for civilian use since Hirohito 
said ‘‘uncle’’—to seal several hundred 
thousand packages. Scotch tape had a 
relatively simple reconversion problem, 
just a matter of re-routing shipments 
to the nation’s stores. 


A TIMAS & Armee. 
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is of a highly specialized nature 
and that distributors generally do 
not maintain stocks on hand. 

The committee requested that all 
manufacturers be advised of quan- 
tities of their own equipment as it 
becomes surplus. 

J. V. McCullough, director of the 
SPA Automotive division, presided. 
Committee members are as follows: 

Victor Allen, Automotive Mainte- 
nance Machinery Co., North Chi- 
cago, Ill.; Harry B. Barrett, Bar- 
rett Equipment Co., St. Louis; C. 
R. Crowder, Van Norman Co., 
Springfield, Mass.; Victor B. Day, 
Bear Mfg. Co., Rock Island, IIl.; 
W. A. Douglas, Sunnen Products 
Co., St. Louis; Chas. F. Hodgson, 
Weaver Mfg. Co., Springfield, IIl.; 
Wm. OD. Kirkpatrick, American 
Chain & Cable Co., Inc., York, 
Pa.; G. H. Goehrig, Blackhawk 
Mfg. Co., Milwaukee. 

B. M. Muchmore, A. Schrader’s 
Son, Brooklyn, N. Y.; John A. Mur- 
nane, Noera Mfg. Co., Waterbury, 
Conn.; Ira Saks, Accurate Parts 
Mfg. Co., Cleveland; Frank J. 
Schwab, Lampco Products, Inc., 
Bedford, O.; Harry D. Smith, Globe 
Hoist Co., Philadelphia; Gordon R. 
Walker, Walker Mfg. Co., Racine, 
Wis.; Newell P. Weed, Heyer Prod- 
ucts Co., Inc., Belleville, N. J., and 
K. R. Wilson, K. R. Wilson Co., 
Buffalo. 


They Can’t Wait 
133 New Pontiacs ‘Sold’ 


At Detroit Showing 


DETROIT.—Pontiac Motor got a 
graphic picture of the pentup de- 
mand for new cars when it placed 
its 1945 models on display in the 
GM building lobby here. 

According to D. 
U. Bathrick, gen- 
eral sales man- 
ager of Pontiac, 
a total of 133 cars 
were sold under 
sales agreements 
which omitted 
the still-undeter- 
mined price. 

“This, I believe, 
is more cars than 
we ever sold at a 
Detroit Auto 
Show,” Bathrick 
said. “It is indeed remarkable when 
it is remembered that the agree- 
ments were signed without a price 
having been set or active sales- 
manship on the part of dealers or 
their representatives.” 


D. U. Bathrick 


Pamphlet Gives 
Lead Times 


WASHINGTON. -—HIn another of 
its measures to assist the reconver- 
sion of industry to peacetime pro- 
duction, WPB last week issued a 
pamphlet showing the approximate 
lead time for procurement of a 
selected list of components in a 
number of manufacturing indus- 
tries. 

Covering nearly 600 items, the 
pamphlet shows the average nor- 
mal prewar time lag between the 
date of receipt of an order and the 
date of shipment on each item, the 
present time lag and the estimated 
date when the time lag is expected 
to return to normal. It is explained 
in the introduction, however, that 
the time lags or lead times shown 
are average and that conditions in 
specific localities or for special 
quantities, or particular specifica- 
tions, would obviously vary. 

Also, WPB officials pointed out, 
the present day time lag may vary 
from week to week, depending on 
stock inventories of raw materials, 
components, and transportation. 


Price Control Off 
On Narrow Tapes 
WASHINGTON.—Non-elastie nar- 
row fabrics were removed from 
price control last week by OPA. At 
the same time, OPA announced the 
establishment of reporting require- 
ments for the manufacturers 
these fabrics. 


of | § 


Merchandising Center 


SHELL 


SHELLUBRicaTion 


NO JOCKEYING. An 18-foot gasoline hose on a self-winding reel makes it 
unnecessary for the motorist in this 1946 Ford to jockey for position at Shell 


Oil’s new service station. The pumps are only 54 inches tall, two feet shorter 


than the present ones. The building, while presenting no radical change in 
appearance, is of strictly functional design. The salesroom, glass-enclosed on 


two sides and twice as large as before, is designed for the display and sale of 


a far wider variety of merchandise than most stations ever offered before. 


SIX STEP EFFICIENCY. The lubritorium of Shell Oil’s new service station 
is laid out in such a way that a complete lubrication job can be done without 
moving more than six steps from the car, reducing by one-third the time re- 


quired for most service jobs. 


Shell Oil Unveils 
Model Station 
In New York 


NEW YORK.—Describing it as 
the “service station of tomorrow,” 
Shell Oil Co. has unveiled here a 
new concept of the service station 
as a community merchandising 
center, designed to be a more stable 
and profitable small business unit, 
and attractive to a high type in- 
dependent merchant. 


Comprising the first revelation by 
an oil company in the east of de- 
tailed plans for postwar service 
stations, Shell displayed to the 
press a full-scale unit built at the 
company’s waterfront depot in the 
Greenpoint section of Brooklyn. 


Although there was no radical 
departure in outer appearance 
from prewar models, P. E. Lakin, 
vice-president in charge of mar- 
keting, pointed out the new high- 
ly functional design of building 
and equipment which he said 
would reduce by one-third the 
time required for most service 
jobs. 


Larkin revealed that several hun- 
dred of the new stations, incorpo- 
rating ideas gleaned from the sur- 
vey of 180,000 motorists, would be 
constructed by next spring at a 
unit cost of approximately $15,000. 


Differing from prewar stations 
primarily in its recognition of the 
profitability of servicing and diver- 
sified merchandising, the new Shell 
unit is designed to offer new spe- 
cialized services and a wide variety 
of automotive and non-automotive 
products not handled before. 

In servicing, the following im- 
provements were featured: 

Mobile lubricating equipment, 

permitting the operator to com- 
plete the job without moving six 
steps from the car, and decreasing 
time required for the work by one- 
third. 
‘y Complete motor “tune-up” equip- 
“— ment, which will also lead to 
sale of automobile accessories, such 
as fan belts, spark plugs and air 
cleaners. 
Complete 
* parts to 


line of 
permit 


replacement 
Station oper- 


’ 


MOBILE SERVICE EQUIPMENT. 
Time and motion study engineers, who 
had a hand in designing the lubri- 
torium of the Shell Oil Co.’s ‘Service 
Station of Tomorrow,” put the service 
equipment on wheels so that it can be 
brought to the car, saving valuable 
time and steps and reducing by one- 
third the time required for automobile 
lubrication. 





ators to perform all but major re- 
pair jobs. 
4. A new streamlined gasoline 
pump, not more than 54 inches 
tall with an 18-foot hose on a con- 
cealed reel, to permit greater flex- 
ibility in reaching car tanks and 
greater visibility of window mer- 
chandise displays. 


Borg-Warner 
To Meet All 
Demands by 746 


CHICAGO.—By the end of this 
year, barring production interrup- 
tions, Borg-Warner will be pro- 
ducing at a pace to meet all cus- 
tomer demands in the automotive, 
aviation, and agricultural fields, 
and will be geared to increase its 
output in household appliances and 
other lines, C. S. Davis, president, 
announced last week. 


It is set to spend during the next 
two years between 20 million and 
25 million dollars for reconversion, 
plant improvements and expansion. 


He expects an increase in sales 
of major products of from 35 to 50 
percent above prewar levels. To 
meet this increased business, he 
said, the corporation is planning to 
increase employment by not less 
than 25 percent above former 
peacetime figures. This would bring 
total employment in the 23 divisions 
and subsidiaries to approximately 
14,000. 

For the new automatic transmis- 
sion production alone, estimated 
expansion plans call for an expen- 
diture of approximately $12,000,000. 
Production of the transmission will 
involve the Detroit Gear, Warner 
Gear, Borg and Beck, and Long di- 
visions. 


Robinson Named 
Briggs President; 


Succeeds Brown 


DETROIT. — W. Dean Robinson 
was appointed president and gen- 
eral manager of Briggs Mfg. Co: 
here last week. He succeeds W. P. 
Brown, resigned. 


E. E. Lundberg, vice-president in_ 


charge of engineering, will assume 
the post vacated by Robinson. 


The new president is a son-in- 
law of Walter O. Briggs, chairma 
and founder of the company. He 
has been vice-president and assist- 
ant general manager. A Yale grad 
uate, he joined the company in 
1933, becoming a vice-president in 
1937. 


Lundberg started as a draftsman 
with the company 22 years ago. 

Charles T. Fisher jr. was elected 
to the board. He is also a son-in- 
law of Briggs. 


ae Named 


Hudson Aide 


DETROIT.—George H. Pratt, 
general sales manager of Hudso 
announced the appointment las 
week of R. F. 

Menow as a re- 

gional manager of r* 
the midwest di- ar 
vision. His head- 
quarters will be 
in Pittsburgh, un- 
der the _ super- 
vision of E. J. 
Beguhn, midwest 
divisional sales 
manager. 

A veteran of 14 
years in the auto- 
mobile business, 
Menow entered the field in Pitts 
burgh as a sales manager unt 
1940, when he went with one of the 
major automobile companies as di 
trict manager, with headquarters 
at Buffalo. 


a 


Mr 
oe: 


R. F. Meno 


, POURING FROM THE END of the final assembly line in Ford’s Highla 

Park plant, hundreds of Ford-Ferguson tractors are shown being inspected 
These tractors are part of*the Ferguson system, which promises ‘‘to do away 
completely with the power animal on the 4,000,000 small farms in this country bess 











RICHMOND, Va. — Withdrawal 
of Regulation SSR-49 to MPR-165 


_™ was demanded last week by the 
Automotive Trade Assn. of Vir- 
cinia. 

—_ In a letter of OPA Administrator 


Bowles, John E. Raine, general 
manager of the association, listed 
—t he following reasons for the asso- 
ciation’s stand: 
That the enforcement records of 
the district offices of OPA in 
Virginia, as verified by us, indicate 
o evidence of overcharging or 
violations of MPR - 165 and the 
ame is claimed to be true nation- 
wide. 
That the regulation is confusing 
and not understood by a major- 
ity of firms engaged in the repair 
of motor vehicles. 
That the regulation encourages 
an increase in price to the pub- 
“ic on 56 certain operations, which 
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Senate Group 
Votes to End Auto 
And Profit Taxes 


2 WASHINGTON.—The Senate Fi- 
nance committee voted last week 
o repeal the auto use tax effective 
Buly 1 and to wipe out the wartime 
excess profits levy on business 
effective Dec. 31. 

In addition, the committee voted 
to freeze social security payroll de- 
Juctions at their present levels of 
percent each for worker and em- 
ployer. 

The House previously had ap- 
proved the freeze and repeal of the 
auto use tax. However, it had voted 
nly to reduce the excess profits 
tax to 60 percent for 1946 and re- 
peal it outright in 1947. 

Using a House-approved $5,350,- 
000,000 tax-relief measure as _ its 
ardstick, the Senate group re- 
uced individual income tax rates 
to the point where some 12,000,000 
mresent taxpayers will be off the 
rolls next year. 

Senate committee action on the 
wxcise levy was still to come at 
press time. 


Wlinois Dealers 
= feted by Papers 


ROCK ISLAND, Ill.—Dealers of 
a ©-ock Island, Moline and East Mo- 
line, Ill., were guests of the Moline 
Dispatch and Rock Island Argus 
a dinner held at the Fort Arm- 
strong hotel here Oct. 11. 
~ The feature of the program was 
one showing of a special presenta- 
tion prepared by the newspapers’ 
Mational advertising department. 
the first section of the presenta- 
tion outlined facts regarding the 
foline-Rock Island market. 












a N. Ceazan Co. Appoints 


Anderson Sales Manager 


H. D. Anderson has joined J. N. 
veazan Co. as sales manager of the 
tire division. Until recently Ander- 
®™n was assistant district rationing 
representative, OPA. Prior to his 
government assignment, he was 
sociated with B. F. Goodrich Co. 
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Hatch takes it all in stride, 


SSR-49 Draws Fire. 


Va. Dealers List 9 Objections in Appeal 
To OPA for Its Cancellation 


‘streets of Portland. 







- EX-ASSISTANT RICHMOND manager of the Ford Motor Co., Edward F. 
Hughes (on the left), and Russ Cuthbert, Ford dealer at San Jose, Calif., get a 
pig kick out of ‘‘sticking’’ Art Hatch, Richmond regional manager for Ford, 
th the luncheon check. Hughes recently resigned to enter into a partnership 
with Russ Cuthbert. The dealership will be known as Cuthbert & Hughes. 
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is inconsistent wiith the announced 
“hold the price line” policy of OPA 
(and which increase is not re- 
quested by the trade), while main- 
taining the price in other opera- 
tions which in ordinary shop 
practice, will result in technical 
prosecutable violations and put re- 
putable business institutions in 
jeopardy of Federal court injunc- 
tion. 


4, That the regulation provides for 
* record keeping which will re- 
quire additional clerical and audit- 
ing expense and consume wasteful 
manhours without any commensu- 
rate return to the employer. 


5 That the regulation, as it ap- 
plies to one, two and three-men 
repair shops, which are in the ma- 
jority, will materially diminish the 
quantity of productive repair work 
as a result of time required in 
keeping cumbersome records and 
deny to the public an opportunity 
for such work over such periods 
of time when such work is essen- 
tial for the proper maintenance of 
motor vehicles. 


6 That the regulation, while af- 
fording every opportunity for 
the unscrupulous to violate the 
same with impunity, imposes an 
expense, hardship and injustice on 
a majority of honest operators. 


That there are thousands of re- 

pair shops and others engaged 
in repairing motor vehicles, includ- 
ing gasoline service stations, of 
which OPA has no record, insofar 
as MPR-165 or SSR-49 are con- 
cerned, and to whom OPA has 
not sent a copy of the regulation 
or information of its existence and 
from whom OPA has no record of 
ceiling prices on repairs and over 
whom OPA has made no attempt 
to enforce MPR-165 and from in- 
formation received contemplates no 
overall enforcement activity on 
SSR 49. 

That the war is over and the 

automotive trade, if freed from 
costly regulatory measures and 
from unnecessary consumption of 
non - productive man-hours, could 
and would effect economies in op- 
eration, which, with resulting com- 
petition, would reflect reduced 
prices to the public and thus obtain 
those objectives of OPA which this 
regulation, in actual practice, will 
not produce. 
9 That there is no provable need 

for SSR-49 and no possibility of 
its fair and equitable enforcement. 


Detroit Group 


To Hear Rodgers 


DETROIT. — “The Trucking In- 
dustry in Reconversion” will be 
discussed by Ted V. Rodgers, presi- 
dent of the American Trucking 
Assns., at a luncheon meeting of 
the Traffic club of Detroit at 12:15 
p. m. tomorrow (Oct. 23) in the 
Hotel Statler. 

Sponsor of the meeting is John 
P. Cooper, vice-president of Red 
Star Transit. 


Portland Meters Upheld 


SALEM. Ore. — Oregon's Supreme 
court has upheld the validity of ordi- 
nances providing for installation and 
operation of parking meters on the 
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It costs less today 
ao fly | PCA: 


Fares cut as much as 50%... 


MILWAUKEE . vege ee 
WASHINGTON ..... °1850 
BALTIMORE. ... only $185° 
NEW YORK... . only §2255 


These are just a few samples of PCA’s new low rates 
(all fares subject to Federal tax) 


New Low Rates fo all cities served by PCA 


From Detroit to 


CLEVELAND... only $425 
AKRON ....... only $575 
‘YOUNGSTOWN ony 5710 
CHICAGO ...... only $1145 





It never cost so little to get places so quickly in PCA’s 
swift, comfortable Capitaliners. Remember, delicious 
meals are served aloft “on the house.” 


For air reservations ANYWHERE phone 


CHERRY 9300 


Ticket office, corner Washington Blvd. and State St. 
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Battle Lines F orming 


On Trade Legislation 


By Bethune Jones 

Staff Correspondent 
NEW YORK. --- State legislative 
proposals affecting merchandising 
will become increasingly live issues 
in state capitals as the era of in- 


tense postwar competition develops, | 


it is indicated by analysis of past, 
current and prospective future ac- 
tion in this field. 

Established retailers in many 
fields are concerned about their fu- 
ture despite unprecedented con- 
sumer demand and_ purchasing 
power. Forces already are aligning 
for a drive to strengthen and ex- 

and legislative protection against 
an anticipated new influx of cut- 
throat merchandisers. 


In contrast to advocates of leg- 
islation attempting to curb de- 
structive competition and to as- 
sure retailers of fair treatment 
from the manufacturers whose 
products they sell, there will be 
strong pressure from others not 
only against any new govern- 
mental interference with distri- 
bution but for the abolition of 
existing restrictions tending to 
curb merchandising competition. 
One type of legislation expected 

to be the subject of such contro- 
versy will be so-called fair trade 
laws, authorizing minimum resale 
price contracts between manufac- 
turers and retailers, which already 
are on the statute books of all 
states except Texas, Missouri and 
Vermont. 

While proponents will continue 
their efforts to have these measures 
enacted in all states, opponents are 
expected to seek their repeal and 
also may attempt to persuade Con- 
gress to repeal the Miller-Tydings 
Federal Enabling act exempting re- 
sale price contracts from restric- 
tions of the federal anti-trust law. 

Producers Key to Fate 

Future fate of fair trade laws 
will depend largely on the attitude 
of manufacturers, who can nullify 
the effectiveness of the measures. 
even if they are allowed to stand 
on the statute books, by either re- 
fusing to place their products under 
fair trade contracts or by refusing 
to attempt to enforce such con- 
tracts. 

Another form of price mainte- 
nance legislation which will be re- 
vived as a state legislative issue 
when merchandise becomes freelv 
available and prices start to fall 
away from ceilings will be so-called 
unfair trade practices acts. 

Making their first appearance 
during the depression period 
along with fair trade laws, but 

ere sce alannah? 


Moore Appointed 
Chairman for N. J. 
Convention Nov. 27 


NEWARK. N. J. 
Moore has been appointd chairman 
for the New Jersey Automotive 
Trade Assn. annual convention to 
be held in Atlantic City Nov. 27-28 
Convention headquarters will be at 
the Claridge hotel. 

Assisting Moore on the commit- 
tee, is Harry D. Doerr, John M. 
Kramer, Andrew Lustbaum, Wil- 
liam C. Marchese, L. Edison Ma- 
this, Edward J. Rabidoux, Peter T. 
Ranere, Walter W. Stillman and A. 
Gorden Swan. 

The convention program will in- 
clude speakers, business sessions, a 
banquet and a variety of entertain- 
ment. 


ONE OF AMERICA’S newest tire and 


Martin J. 


| enacted in fewer states than the 
| latter, unfair trade practices laws 
seek to ban “loss leader” selling 
by outlawing below-cost sales. 

Such measures provide that re- 
tailers and wholesalers must 

charge at least 6 percent, or some 
other fixed percentage, plus 
freight, over the actual cost of an 
item, 

Trade diversion, which was esti- 
mated to have cost the nation’s 
legitimate business upward of $2,-. 
000,000,000 a year before the war, 
will be the target of an increasing 
number of legislative proposals. 

Covering various distribution 
methods claimed to nullify the 
manufacturer’s obligation to the 
established retailer, as well as be- 
ing deceptive to consumers, the 
term “trade diversion” is used to 
include: 

Manufacturers or _ wholesalers 
who knowingly misuse their legiti- 
mate function to compete in con- 
sumer sales with retailers; the 
manufacturer who sells his prod- 
ucts to another employer who sells 
to his employes products other than 
his own; the manufacturer who 
subsidizes, directly or indirectly, re- 
tail facilities conducted on his 
premises by his employes; direct 
sales solicitation by manufacturers; 
the practice of preferential and 
discriminatory discounts involved 
in manufacturers selling’ their 
products to each other; manufac- 
turers or distributors specializing 
in discounts on nationally adver- 
tised merchandise, and distributing 
“courtesy cards” introducing con- 
sumers to self-styled “wholesalers.” 

Auto Dealers Set Pace 

Various other forms of legisla- 
tive approaches to merchandising 
problems may make their appear- 
ance in future state legislative ses- 
sions. Recently suggested before a 
New York state legislative com- 
mittee, for example, was the crea- 
tion of a state agency similar to 
the Federal Trade commission to 
take action against merchants 
guilty of unethical practices. 

Besides general legislation affect- 
|ing merchandising as a_ whole, 
established retailers in various 
| fields may attempt to eliminate dis- 
tribution and competitive abuses 
through licensing legislation. 

Auto dealers already have 
taken an outstanding lead in this 
respect. Legislation designed to 
curb irresponsible dealers by such 
provisions as requiring bonds for 
dealers and their salesmen, and 
defining place of business to pre- 
vent curbstone operators by re- 
quiring adequate sales and ser- 
vice facilities, was enacted or 
strengthened this year in 10 
states — South Carolina, North 
Dakota, Rhode Island, Towa, 
Montana, Arizona, Colorado, IIli- 

nois, Wisconsin and Nebraska— 
| and was previously effective in 
19 other states. 

| The legislation enacted in Ne- 
| braska also licenses auto manufac- 
turers and sets up provisions 
|against inequitable disenfranchise- 
ment of their dealers. A_ similar 
Wisconsin law was strengthened 
this year and others have been in 
effect in several other states, in- 
cluding Rhode Island, Iowa, Mis- 
sissippi and Virginia. 

They not only attempt to protect 
dealers against franchise cancella- 
tion except for just provocation, 
|but also seek to outlaw coercion 
|}upon dealers to take more mer- 
chandise than they want under 
threat of contract cancellation. 


tube plants built by B. F. Goodrich Co. 


in Miami, Okla., is now in full operation turning out civilian tires of several 


types. The first tire factory 


in Oklahoma will produce approximately 200,000 


pounds of finished products daily providing employment for about 750 men 


and women. 


SHOWN IN the photograph above is J. K. (Buddy) Lewis jr., famous out- 


fielder with the Washington Senators, signin 
home town, Gastonia, N. C. Standing behin 


the Ford sales agreement for his 
Lewis is his partner, Brown W. 


Wilson, prominent business man and civic leader of Gastonia. Seated at right is 
C. A. Burgdorf, Charlotte branch manager. 


Detailed Safety Plans 


Offered for Road, Plant Problems Brought 
About by Reconversion 


CHICAGO.—Specific and compre- 
hensive safety campaigns on a na- 
tionwide basis are being launched 
by government, industry, highway 
and safety agencies to check a 
heavy toll of deaths and injuries 
during the reconversion period. 

A committee that represents 14 
national organizations is alerting 
drivers to dangers inherent in pre- 
war speeds with badly worn cars 
and tires. 


Pointing out that the present 
average age of passenger cars is 


Madison Dealers 
Pass Up Protest 
On SSR-49 


MADISON, Wis. — Dealers, who 
heard OPA’s SSR-49 interpreted 
recently by state OPA officials 
here are considering no_ protest 
action on the regulation, according 
to Ralph A. Hult, president of the 
Madison Automotive Dealers’ Assn. 

Practically all of the 14 local 
dealers were in attendance at the 
Milwaukee convention, where the 
OPA officials talked, and answered 
questions related to the new reg- 
ulation that became effective Oct. 
10. 


Though most of the Madison 
dealers agreed with the majority 
of the state dealers, that many of 
the OPA regulations were unneces- 
sary, and involved much _ book- 
keeping and paper work, Hult 


stated that neither the Madison | 
or state group in the association | 


planned a move similar to that 
taken at Portage, where 20 gar- 
ages in the vicinity were closed 


Wednesday in protest against the | 


OPA ruling. 


Grand Rapids hous, 


Reelects Hone 

GRAND RAPIDS.--Grand Rapids 
Passenger Car Dealers Assn. will 
change its schedule of meetings 
as soon as new cars become avail- 
able, according to Gordon G. Hope, 
reelected president. During war- 
time it held monthly meetings, but 
will meet weekly as soon as pos- 
sible. Membership of the organiza- 
tion is the largest 
several years. Now there are 19 
members, including all new dealers, 
among whom are: Mulvuhill Motor 
Sales, Robert Smith Motor Sales, 
Rebentisch Pontiac Co., the Batson 
Motor Sales Co. and Bill Pastoor 
Inc. 

Other officers reelected are: vice- 
president, Roy Springer (Ford- 
Lincoln); secretary, Lawrence S. 
Dykstra, Universal Car & Service 
Co.; treasurer, Don Stegman, Steg- 
man-Olsee (Oldsmobile). 


’ 


Obituaries 


Thomas S. Evans 
CHARLOTTE, N. C. 
Evans, Ford distributor 
N. C.. for 31 years, died 

13. 


Thomas §$ 


at Murphy 


Oct 
7 * + 


John S. Calmer 
MEMPHIS, Tenn. 
Calmer, district manager of the Gen- 
eral Motors Cadillac division, died Oct. 
15 at Baptist hospital 


in the past | 


John Sherwood | 


more than eight years as compared 
with an average of over four years 
in 1940, the committee also urges 
courts and enforcement officers to 
take prompt, vigorous action to 
prevent an epidemic of dangerous 
speeding. A program sponsored hy 
38 national organizations is under- 
way to aid industry in cutting the 
accident total incident to reconver- 
sion, according to the National 
Safety Council. Detailed recom- 
mendations are made in a pam- 
phlet, “Industrial Safety Tomor- 
row,” which is available without 
cost at the council headquarters in 
Chicago. The pamphlet was pre- 
pared by a committee headed by 
C. R. Cox, president of National 
Tube Co. 


Tire Indicator 
Is Designed for 


Instrument Panel 


DETROIT.—C. P. Potts, Macon 
(Ga.) garage operator, was in De- 
troit last week, seeking an original- 
equipment market for his device 
which indicates on the instrument 

panel the _ infla- 
tion of the indi- 
vidual tires. 

Born during 
the wartime tire 
shortage, the de- 
vice is plugged by 
Potts as a means 
of extending the 
life of tires. 


The device, not | 


more than five 
inches across, is 
built by hand, 
and has four di- 
als corresponding to the _ four 
wheels, right front, left front, right 
back, left back. 


| Each dial is calibrated to regis- 
|ter from zero to 50 pounds. Accu- 
| rate inflation shows up at all times 
| when the ignition is on, checking 
against over-inflation. 

Also, if one tire is flat, it will 
|show up immediately on the dial 
| and there is no danger of ruining 
| the casing. 


Cc. P. Potts 


a pneumatic 
and is not, 
|use for the 


tire and a battery, 
therefore, limited to 
automobile alone. 


at his home | 


The invention depends only on| 


OPA in Cleveland 
Sues 7 Dealers 


On Repair Counts 


CLEVELAND. — (UTPS) 
Damage suits against seven greater 
Cleveland garages alleging exten 
sive price padding of automobile 
repair bills and seeking a total of 
$72,854 were filed by OPA in Fed, 
eral court here last week. 

Price padding was accomplished, 
OPA asserts, by charging for moré¢ 
hours’ work than the repairs actu- 


ally took, charging separately for bail 


several operations customarily cov 
ered by a single price, charging for 
work not actually done. 

Investigations disclosed that the 
payroll records of one garage indi- 
cated one mechanic was paid fo 
97 hours’ work in three days, al- 
though he could not have worked 
more than 72 hours if he ha 
worked without eating or sleeping, 
the OPA says. 

Investigation of another dealer’ 
payroll records disclosed that on 
the basis of labor actually per, 
formed the garage charged a1 
hourly rate of $15 instead of the 
customary $2.50, it is alleged. 

In another instance the garage 
charged for the work of one 
mechanic at the rate of $5.50 a 
hour for two months, the period 
of investigation, according to OPA 
officials. 


Hewitt Rubber 
Buys New Plant 
For $200,000 


BUFFALO.—Hewitt Rubber Corps 
has purchased a large plant adja- 
cent to the company’s headquar, 
ters on Kensington avenue here, to 
provide additional space for the 
manufacture of new  peacetim 
products and for expansion of its 
present line. 

President Thomas Robins jr. a 
nounced the purchase price as 
$200,000. He said that approximate; 
ly $150,000 will be spent to reco 
dition the plant. An additional 
$350,000 will be used to buy ney 
production machinery. 

The new plant will be used for 
three purposes: 

1. Production of Hewitt’s new 
line of latex foam rubber items 
particularly mattresses and aut 
seat cushions. 

2. An expanded line of molded 
rubber goods, including new pro 
ucts manufactured by the injection 
molding system. 


3. Increased production of indus ; 


trial hose, which is now being built 
at the main Kensington aven 
plant. 


Uniform Ceilings Set 


On Seat Covers 
| WASHINGTON.—Uniform ceilir 
prices for sales of automobile seat 
covers by Standard Oil of Ney 
Jersey, Standard of Pennsylvan 
and Colonial Beacon Oil Co. were 
announced last week by the OPA 

Effective Oct. 24, these companieé 
and their customers may resell the 
seat covers at the same pric 
established for sales to retailers 
and sales at retail by their sup- 
pliers, Crawford Mfg. Co. of Ricl 
mond, Va. 


Fire Cost $100,000 


OAKLAND, Calif.—Damage to ma- 
chinery, materials and buildings of thg 
Oliver Tire & Rubber Co., Emeryvil 
which was swept by fire Oct. 8 has 
been estimated at $100,000. The blaze 
is believed to have started when 
30-gallon drum of gasoline explode! 
The company manufactures rubber for 
‘recapping and retreading tires. 


IN THE CENTER is the indicator invented by C. P. Potts, Macon (Gz 
garage opeerator, to register the inflation of each tire on separate dials on the 


instrument board. 


a 


—— 
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lation, hoarding and _ unbalanced | 
distribution which would curtail to- 


. * ’ tal production. 
— New Out Ut Ch te Backs A Grant priorities assistance to 
break bottlenecks which threat- 
_—_ ° ° ° en to impede the reconversion 
tive Price Hikes =: 
>. ncen we rice l es & Facilitate the fulfillment of re- 
4 2 lief and other essential export 
, WASHINGTON.—John D. Small, istration to expand production of |PPOSNS ; , 
— ead of the new Civilian Produc-| materials which are in_ short Allocate state materials or fa- 
tion administration, declared him-| supply. accaen ae [deed eee ee 
5 i f “incentive” price hand : : , ‘e — 
<< Docaien tat week. eo M Limit the use of materials which | tial to the continued success of the 


At his first news conference, 
small, who will direct industrial 
reconversion when WPB folds up 
ov. 3, said that one of the ways 
o ease the transition for manu- 
facturers would be to boost prices 
mis incentives to full production. 


He asserted that there were 
many industries in which wages 
Scould be increased without a 
raise in prices. But he said the 
problem would have to be dealt 
~with “case-by-case.” 

Organization of CPA, which will 

atake over the remaining functions 
nd personnel of WPB, was de- 
scribed in detail by Small. 
Small, who was named WPB 
chief of staff last April, made it 
clear that CPA’s chief function is 
Wo help industry through the trans- 
ition from war to peace production 
pind that in no sense is it being 
et up as a permanent agency. 

“The effective and highly skilled 
e\VPB organization is not being dis- 































panded,” Small explained. “It is 
being continued, although under 
mnother name and _ considerably 





smaller in size. 

“We are retaining a hard cen- 
wtral core of trained men and 
women in each of those of the 
board’s activities that are needed 
to carry on during the months 
ahead. Behind them stand the 
other men who have served with 
the board in the past and who 
stand ready, almost without ex- 
sception, to come back on short 
“notice to meet any emergency 


iS which may arise or to help us 

— solve any particular problems in 
which they may be specialists.” 

al The five operating bureaus, their 

ii geads, and functions were listed by 
Small as follows: 

or Bureau of Reconversion Opera- 


Wions: Director Fred Glover; will 
contain all the industry divisions, 
» Bureau of Reconversion Priori- 
ies: Director Lincoln Gordon; will 
include the general administration 
priorities, allocations, regula- 
tions, inventory, compliance and 
such other controls as are required 
Muring the transition period. The 
bureau will include a Government 
division, where local, state and 
Sther governmental agencies can 
come for specialized help. One di- 
wision will deal with the simplifica- 
.on and, as soon as conditions 
permit, the revocation, of individ- 
~4l regulations and controls. 
Bureau of International Supply: 
Director Robert Turner; will be 
arged not only with protecting 
the economy against undue drains 
by export but also with seeing to 
™ that we fullfill our export obli- 
gations to other countries. This 
bureau will also manage those con- 
“ols on imports which are retain- 
ed, and will contain, temporarily 
at least, the combined boards. 
Bureau of Field Operations: Di- 
rector Clarence A. Woodruff; will 
sentrol remaining operations in the 
ueld and regional offices. 
Bureau of Demobilization: Direc- 
r G. Lyle Belsley; will take over 
i1unctions that are going to be de- 
mobilized or transferred. 
- Explaining the job which CPA 
has ahead of it, Small listed the 
six main functions of the new 
oureau as: 


Use the authorized powers of 
the Civilian Production admin- 
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Smead Appointed 
business Manager 
tor Ford Sales 


DEARBORN. - 





Appointment of 


L. W. Smead, former assistant 
ranch manager at Buffalo, as 
dsiness management head for 


General Sales division of Ford has 
Been announced by J. R. Davis, 
.irector of sales and advertising. 
Smead joined Ford in 1921 at 
‘e Washington branch. He was 
cievated to sales manager there in 
1934. 


~ 





are still scarce. 
Restrict the accumulation of in- 
ventories so as to avoid specu- 


stabilization program. 


az Want Ad Dept., Inside Back Cover 


Hike Ceilings 
For Glycerine 


Anti-Freeze 


| WASHINGTON. — Ceiling prices 
|for glycerine base anti-freeze con- 
taining at least 95 percent glycerine 
have been increased 21 cents a 
gallon, or 5 cents a quart, OPA 
has announced. 

This increase, effective Oct. 15, 
has been granted to encourage con- 
tinued production of this type of 
anti-freeze, in the face of a rise of 
2 cents a pound in glycerine costs. 





BUILDING SOIL FERTILITY 1S BASIC 


es 5 eee 


IN THE LIVESTOCK 


y 
| Glycerine base anti-freeze is sold 
; mainly in the Rocky Mountain and 
northern prairie states. The vol- 
ume represents only a minor per- 
centage of total anti-freeze sales, 
as other types of anti-freeze are 
sold in most parts of the country. 

The new retail ceilings will be 
$2.86 a gallon, or 72 cents a quart 
for anti-freeze containing at least 
95 percent glycerine. 


Packard Dealer 


McCann Motor Co., Union City, 
Tenn., has been appointed Packard 
dealer. It has complete parts, shop 
and service departments. 


FARMING SYSTEM 





*“ACH ACRE of farmland, to a depth of 

6-2/3 inches, contains 2,000,000 pounds 

of soil, of which only 260,000 pounds represents 

plant food available for growing crops, The 

soils experts tell us that everything produced on 

the farm is a drain on that available plant food. 
So, it is obvious that— 

“The soil can and does wear out, the same as farm 
machinery and equipment. This is particularly true 
when vast requirements for foods, fats and fibers make 
unprecedented demands on farm soil. The only method 


of filling these requirements and maintaining produc- 
. . . ” c . 7° 
tivity is to follow a program of replenishment. 


Soil replenishment is basic in the livestock 
farming system. Corn and other feeding grains, 
together with stalks and straw that otherwise 
would be wasted, are fed to livestock and the 
valuable manurial residue returned to the land 
to keep up the supply of available plant food. 
The livestock program also permits utilization 
of pasture and hay crops for feed, erosion con- 
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trol and for turning under to add plant food 
and promote favorable tilth. 


By converting crops into animal products of 
higher value to man, livestock farmers not 
only reap larger profits than are possible by the 
straight grain-farming system, but are able to 


pass on to their sons fer 


tile fields which have 


been built up rather than robbed. Livestock 
farmers receive 30 per cent of the total cash 


farm income. They are 


farm owners, prosper- 


ous—the backbone of farm purchasing power. 


The important producer 


s of America’s cattle, 


hogs and sheep depend on The Corn Belt Farm 


Dailies for the accurate 


, timely and vital in- 


formation so necessary to the successful conduct 
of their business. That these publications, one 
at each of the four great markets, reach the 
logical readers is determined by the specialized 


editorial service and the 


sound selective device 


of the highest subscription price in the agricul- 


tural publishing field 


F - THE 


$5.00 a vear. 


BELT FARM DAILIES 


“GENERAL OFFICE: UNION STOCK YARDS, CHICAGO 9, ILLINOIS | 
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Electronics Used 
On Starter Rings 


At Studebaker 


SOUTH BEND. Electronics, the 
science that was responsible for 
the radar of military fame, has 
been applied by Studebaker Corp. 
to reduce the time of a production 
process from 2!: 
hours to 20 sec- 
onds. 

H. S. Vance, 
chairman of the 
board, said that 
the instance was 
only the _ begin- 
ning of a con- 
templated wide- 
spread use of el- 
ectronics in the 
manutac- 
ture of Stude- 
baker autos. 

Besides the elimination of bulky 
heat-treating furnaces and a re- 
duction in processing time, Vance 
declared that the net result would 
be an improved, more durable prod- 
uct and safer, cleaner working 
conditions. 

“Through 


H. S. Vance 


electronics 


we can 


A TIIMA « Aon. 
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harden a metal part with the same | 


precision with which we machine 
it,” he explained. “Our heated areas 
can now be confined to thousandths 
of an inch. 

The part selected for the intro- 
duction of electronics to volume 
Studebaker production is a starter 
ring gear, a circular piece of steel 
with quarter-inch teeth around its 
outer rim. 

“Engineering tests prove the new 
ring will withstand four times the 
number of starts expected in the 
normal life of an automobile,” said 
Vance. “In addition, we have done 
away with all distortion and brit- 
tleness that were common causes 
of rejection in production. 


Air Gas Ceilings Void 
In Sales to Motorists 

WASHINGTON. — Ceiling prices 
established for aviation gasoline 
apply only when the gasoline is 
sold for aviation uses and do not 
apply when it is sold to motorists 
for use in automobiles, OPA said 
last week. 

When aviation gasoline is sold 
to motorists, the price cannot be 
higher than the seller’s ceiling for 
premium gasoline, OPA declared. 


BEFORE THE WAR, ‘“Dulux’’ was the most 
widely used enamel for the refinishing of 
both passenger cars and commercial vehi- 
cles. It was the standard by which all other 
finishes in its field were judged. Now it is 
back again for civilian uses, and our pro- 
duction facilities are going all out to meet 
your requirements. You'll be glad you wait- 
ed just a little longer for the real thing. 
E. I. du Pont de Nemours & Co. (Inc.), 
Refinish Sales, Wilmington, Del. 


St. Louis Tire Orders 


12,000 Over Quota 

ST. LOUIS.—A backlog of 12,- 
000 tire applications over the 
current allotment for St. Louis 
and adjoining St. Louis county 
have accumulated in the city 
and county ration boards since 
the raising of gasoline ration- 
ing. The panels of the boards 
are receiving an ever-growing 
storm of requests from travel- 
eager motorists. 

In the city, there are more 
than 7,000 unprocessed applica- 
tions, some for two or three 
tires, in excess of the October 





quota. Essential users and emer- 
gency Cases are receiving prior- 
ity attention, However, little 
hope is held for satisfying those 
outside of essential brackets for 





some months to come. In the 
county, the quests are coming 
in at an average of 300 daily 
and already a backlog of 5,000 
has piled up. 


Big Lick Motors, 
southwest Virginia distributors of 
Willys cars, trucks, jeeps and farm 
equipment, held its formal opening 
Oct, 1. 


Roanoke, Va., 


Highlighting Auto’s Past 


Many Significant Displays Lined Up 


i 


For Jubilee in Chicago 


CHICAGO. --The Golden Jubilee 
of the automobile to be observed by 
the Museum of Science and Indus- 
try here during November will open 
Friday, Nov. 2. 

It will trace the development of 
the automobile from the horseless 
carriage era to the present. 

Manufacturers will cooperate 
with the museum in placing on 
display important items from their 
own collections. These will show 
major engine improvements and 
manufacturing processes that have 
been made during the past half 
century. 

Among the manufacturers is 
General Motors. Each of its auto- 
motive companies will contribute. 

Oldsmobile’s part is particular- 
ly appropriate since it is the old- 
est manufacturer of cars in the 
field. “Old Scout,” 1902 vintage, 
with curved dash, will be shown. 

It was the first automobile manu- 
factured on a production basis and 
in quantities ahead of actual sales, 
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BETTER THINGS FOR BETTER LIVING... THROUGH CHEMISTRY 


REG. U.S. PAT.OFF 


1900 to 1905. One model won a 
race from New York to Portland, 
Ore., in 1905, the first transconti- 
nental race of record. 

The “Valiant,” a car designed fo 
the use of persons who are handi- 
capped through loss of limbs, wil 
also be in the Olds group. 

Cadillac will be represented by 
a 1903 engine and a 1946 Cadillag® 
ear. An engine of the same make 
will demonstrate the Hydra-Matic 
drive. 

The first Chevrolet, of 1912, will 
be on view standing next to its 
descendant, a 1946 model. Pontiad 
will be present in its 1926 dress, the 
model that introduced the Pontia 
to the public. 

For the visitor who likes to 
browse among books, there will bg 
the seven-foot tome, from the col 
lection of Hyatt Bearings Co. It 
records the mechanical history o 
the automobile, pictures of old 
cars, old bearings and other parts, 

While the greatest portion of 
the General Motors exhibit will 
reveal the past, one feature points 
to the future. This will be the 
artist’s model of the Technical 

Center to be erected at Detroit. 


The museum has set aside 25,000 
square feet of space for the display. 
An exhibit that will be diversifie 
is that from the Studebaker col- 
lection. Here the visitor will fing 
the carriage that Gen. Lafayet 
rode in on his second visit to the 
United States in 1824. 

Nearby will be the carriage o 
Abraham Lincoln, that he used in 
Washington. A Conestoga wago 
reminiscent of the 1830’s whe 
young America was on the move 
westward, will also be shown. T 
two latter were designed by John 
Studebaker. 


Studebakers that helped to ma 
history, among them a _ dashing 
electric of 1902 and a run-about 
1908, will be there; also the car tha 
won the transcontinental race of 
1927 with Ab Jenkins at the wheg« 


Insurance Firms 
In England Ask 
Shift in Rates 


LONDON.— (UTPS) —Insuran 
companies here are seeking a shift 
in rates on light delivery trucks 
since the removal of restrictions @ 
the transport industry. The change 
in rates would be directed to flegt 
operators. 

Under the Emergency Powers 
Act of 1939, which is still enforcg 
rates on this type of unit ha 
been held to a _ constant level 
throughout the war. With the 
turn to free use of transport, thefe 
has been a considerable increase 
in the number of trucks now 
operation. 

The insurance companies are ex- 
pected to seek definite action ea 
next month, as the Emergency 
Powers Act, as applied to this 
problem, expires Sept. 30. — 


— 
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Webster, Courage 


Named by Hudsog= 


DETROIT. George H. Pratt, 
general sales manager of Hudsg 
has announced the appointment Wi 
C. J. Webster as a regional man- 
ager of the Northeast divisi 
Webster's headquarters will be 
Syracuse, N. Y. 


= 
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C. J. Webster W. L. Courage 


Appointment of W. L. Courage#a 
veteran of 23 years with Hudson, 
as assistant sales manager @&— 
charge of all office operations “In 
the sales department, including su- 
pervision of the distribution 
statistical departments, was 
announced. 
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Great Machine Groans 


4 In Shifting Gears 


¥ By William Ullman 


mt Washington Correspondent 
= COMBAT AND MOTOR vehicles produced from July 1, 
1940, through July 31, 1945, according to WPB statistics, 

4 include the following: 

Tanks, 86,388; armored cars, 16,438; scout cars and car- 
Ss riers, 88,077; tank chassis for self-propelled guns, 16,018; 
7 trucks 2,434,553, of which @——————————_- 
= some 244,071 were heavy-| be rolling out of factories pretty 


heavy, or over 21% tons; 

757,222 light-heavy or of 2% tons; 
w 142,031 medium, or 1% tons and 

under 2': tons; 991,229 light, or 
a under 1!» tons (mostly jeeps); and 
— tractors, 123,707. 


In contrast to these figures, WPB 

Ss points out, World War I contracts 
called for only 200,000 trucks and 
38,000 passenger cars, but only 
"y somewhat more than half of these 
were produced. The truck produc- 
ation of 2,435,000 for World War II 
was 20 times that 
of the last war. 
If these 2,435,000 
modern trucks 
were parked end 
to end they would 
reach from. the 
Lake of Woods 
on the Canadian 
border to Browns- 
ville, Tex., four 
times, and as far 
as Wichita, Kan., | 
on the fifth trip. | 
But this great | 







Ullman 












nation, which rose to marvelous 
heights for a global war, is now 
suffering growing pains, growing 
pains of reconversion. The great 
m@conflict lifted us up to records of 
performance and production, but 


soon. 


Of course, tax bills seldom satis- 
fy very many segments of the econ- 
omy. For example, labor currently 
is complaining that the present tax 
bill is weighted in favor of corpo- 
rations; but it overlooks the fact 
that more than 10,000,000 low-in- 
come workers would be excused 
from all federal income taxes. 

One of the toughest problems in 
this readjustment program relates 
to prices. It seems wise to retain 





a degree of price control that will 
prevent a runaway inflation, but 
that should not mean that the poli- 
cies have to be so rigid as to keep 
entrepreneurs from starting up, or 
to squeeze existing companies out 
of business. There have been com- 
plaints that OPA has lacked per- 
spective in its pricing policies in 
some fields. 
‘ «* * 

Wage Crisis Stems 
From Prices 

THE WAGE crises stem directly 
from pricing. Labor is insisting, re- 
gardless of the possibilities and 
consequences, on a basic wage rate 
increase to make its weekly take- 
home pay the same as during the 
war when there were many hours 
of overtime. Such an increase in 
basic costs would force the manu- 
facturer to increase the price of 
his product to the retailer. The 
retailer must then raise his price 
to the consumer. 


But OPA takes the position that 
retail price increases are not to be 
considered at this time, so if wage 
demands are met, the manufac- 
turer and retailer are supposed to 
take up the slack. There are those 
who would have the government 
adopt a basic policy of saying that 
a 10 percent, or some other flat 
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THIS 186 THREE-WHEELED truck, manufactured by Tooteraft Mfg. Co., 
Huntington Park, Calif., incorporates the results of three years of research and 
production know-how with the latest mechanical improvements. The Firebaugh 
Special is called an important contribution to low cost delivery. It handles half- 
ton pay loads of 23 cubic feet and is capable of traveling 35 miles per hour. 
Gasoline consumption tests show 60 miles per gallon and fluid drive makes it 
extremely simple to operate. Even more important is the fact that this motor 
is so designed as to use standard automobile parts, which may be easily re- 
placed from stocks of Ford, Chevrolet and Bendix dealers. 





percent, basic wage increase should , Administrator Bowles on retention 
be permitted because, they say, that of price controls: 
amount would not force price in- | “Although I am completely in 
creases down the line. That arbi- | favor of the removal of all price 
trary procedure, of course, would controls at the earliest possible mo- 
not work throughout the economy. Ment, I do not see how any specific 
; : date can be set in advance for such 
removal. Only after a careful con- 


Controls Continue sideration of all the forces which 
are affecting our economy at the 


Indefinitely present time can such a decision 
HERE IS the latest from OPA: be made.” 





The Construction Industry 
a 4 OOD O00 C00 huh Market 


Know Your Market 





not overnight. It required years to 
reach our peak. But we did reach : 


The Construction Industry, according to an Office of Defense Transpor- 
tation Survey, uses over ¥2 million trucks...ranking second only to 









a new plateau. Then the end of the 
»War came and the patriotic urge 
and drive, the fight for national 
preservation, seemed to evaporate. 
mWe began to flounder about aim- 
lessly, and perhaps still are. 


Fact is, that we’ve got to re- 
~ adjust ourselves as simply and 
as quickly as we can to new 
levels. We’ve got to start all over, 
so to speak, but on a different 
scale. We are still growing, tak- 
ing a few tentative steps this 
way, and then that. We hold on | 
to what we can reach convenient- 
ly. But sometimes we fall flat. 


As so well put by Chairman Krug 
of WPB in his final report, the re- 





' 

— djustment program is much less | 

, difficult than the conduct of the | 

el yar if there is an “orderly recon- | 
— version,” not handicapped by labor | 

- disputes, extensive inventory hoard- | 
ee wing, disruption of the price struc- | 


ture and so on. 


“Vo End in Sight 


| Here are | 
Two Ways to. - 


s ‘ - eet = a, 


Pac Chaba 


Pr Accessory 
NMC 


Re na 
cs Tra aC 
ret MSU 


_ Help You Sell It. 


agriculture as the largest truck market. 


Logically then, the Construction Industry should be high on the list for 


your truck selling promotion. 


We have just completed two studies to help you understand and sell 


this market more effectively. 


The Market Study 


A factual field study of the Construction Industry's use and need for 


trucks and accessories that reveals: 


The number of new trucks wanted first postwar year compared 
to trucks now owned as reported Sy owners. 


The types of trucks needed. the kinds of engines. the types 
of bodies and what accessories and equipment are wanted. 


The improvements construction men would like to meet 
off-the-road service needs of trucks. 


What their troubles have been with prewar and war trucks 
and how they could be corrected in postwar trucks. 


The kind of jobs construction men expect their trucks to handle 
and other answers to a host of truck marketing problems. 
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On Strikes | ote 
TAKE THE labor strikes. There 
have been many, and they have ‘ 
Besulted in total idleness two or ls 
three times greater than the ac- ' 
tual number of strikers. The end 
™; not yet in sight. The govern- 
ment has no policy worthy of the} 
yiame which can help meet unreal- 
stic demands. So it is becoming 
more apparent every day that both 
Jabor and management should look | 
igain at the urgent request to “be 
moderate,” made recently by Pres- 
Bdent Eric Johnston of the U. S. 
Chamber of Commerce. . 
These strikes are surely a blight | 
“n the national economy. They add 
unnecessary complications to the | 
axrowing pains of the times. Adher- | 
nce to the doctrine of moderation 
would seem to indicate that work 
wtoppages should be waived while 
ve are learning how to turn around, 
stand up and take a few tentative 
Pteps forward in this new world of 
vurs. 


There are both good and bad 
things in the picture. Congress 
is moving ahead rapidly to give 
» business, commerce and industry 
the tax relief necessary to expand 
for the future. It also plans tax 
cuts for the individual on the 
theory that purchasing power will 
be increased to create a demand b> 
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Here’s How to Sell the Market 


The appeals that sell construction men a pair of boots, or a town sedan 
naturally won't sell them trucks, which are their bread and butter. 

So, we talked with a number of these men personally in order to find out 
just what influences them to purchase the makes of trucks and acces- 
sories they use. Their reactions make up this book full of information useful 
to the top executive, advertising manager, sales manager, copywriter and 
salesman interested in doing a more effective job of selling trucks and 
accessories to construction men. 


Only a Limited Supply 
These booklets have been especially prepared for those interested in 


selling this huge market for trucks, parts. tires and accessories. Only a 
limited supply is available. 


Reserve your copies now so we can send them 
as soon as they are off the press. 


Fill out this coupon and-aitach it to your letterhead. 
SSS eSB SS SSS SSS SSS SSS SSF SSS SSS FSF SSS eee 
Albert Paxton, Publisher 
Engineering News-Record & Construction Methods 
330 West 42nd Street, 
New York City, 18, N. Y. 


We manufacture, sell, or have an account for a manufacturer of: 


Trucks. ... Tires.... Engines. ... Drives. .. Axles. ... Transmissions....Universals. ... 


Accessories... .Generators. .. .Batteries....and 2-way Radios 


she's “What Construction Men Want in their Postwar Trucks." 
“How to get results from truck and accessory advertising to Construction Men.’ 
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PULL UP A CHAIR...IF YOU 


Y.. 6 million new cars wanted in the next 2 years 
by the 17 million American Wage Earner families. . . half 
of the cars sold will be bought by families like these—like 
the Averys of Detroit... ready with cash to walk into your 
place and say “Okay, we'll buy it!” This is a sales figure 
backed by U.S. Dept. of Commerce estimates and Mac- 
fadden’s Division of Marketing and Research. 


The make these families choose will decide the volume 


leadership you're counting on. 


The combined eating power, living power, and buying 
power of the millions of wage earner families like the 
Averys make their vote final. Not only do these plain people 
of America determine the brand leaders, they make up the 
only force big enough to buy the output of their own 
employment ... the only power strong enough to bring the 
kind of peace that goes with prosperity. 

Want in? Let TRUE STORY pull up a chair for you. 


TRUE STORY knows their voice, they know ours. It’s 
their own. To them, TRUE STORY is a member of the 
family, talking straight, true and directly about their every 
problem. It knows their hopes, feeds their faith, and for 
25 years has used its common touch to entertain, stimulate. 
and inspire its millions of readers to higher things and 
better living. Check your own research files and you'll 
find in TRUE STORY homes, few of the magazines like 
those in your home. TRUE STORY homes are true 
story readers. They accept TRUE STORY as their 
very own—extend that acceptance across column rules to 
the advertisements. 


Whether editorial, story, or advertising . . . True Story’s 
readers see, read, and HEED! 


l make 
gets this 


1. Selection of the better-off, better-living 
wage earner families. 


Only TRUE STORY can give you an inside 
track to these better-than-average wage 
earner families! 


For more than a quarter century, editorial planning, 
direction and research have aimed TRUE STORY 
at the wage earner families on the way up. Does 
True Story get them? 


In pre-war 1940, research* showed True Story 
readers to be 29% better off than average wage 
earners. No wonder they owned 36% more auto- 
mobiles; 15% more electrical appliances; bought 
6% more toilet goods, and 9% more clothing. 


Now, with wage earner spending power far beyond 
that of 1939, make sure your advertising is con- 
centrated among the better-off families who get the 
lion’s share of every dollar paid in wages. 


* 11 -city, 2000-interview report :“*W ork— By-product of Defense”. 
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> WANT TO SELL 6 MILLION CARS! 





double sales advanta 





« Concentration where wage earner payrolls 
are best and buying is brisk. 


True Story automatically ups advertising 
power to match rising retail buying...lowers 
it wherever buying is off. 


Reconversion is creating extra sales opportunities daily. 


True Story “majors” .in newsstand distribution. In 
25 years True Story has learned how to take advantage 
of every opportunity to shift copies at the drop of a 
hat to wherever retail buying is on the rise and more 
copies of premium priced True Story can be sold. 


This automatically means that True Story’s advertis- 
ing is also shifted to wherever wage earner retail buying 
power is best. 


A staff of 27 traveling men, over 2000 field men, work- 
ing through more than 700 wholesalers shifts thousands 
of copies of True Story daily to areas of quickened de- 
mand; city to city, even within city limits. 
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Here’s how True Story’s circulation paralleled 
August retail sales, up and down, in the high-spot 
cities reported by Sales Management Magazine. 


“BEST-BET SALES CITIES” — True Story’s 
weekly fact sheet on reconversion sales in 184 cities, 
charts retail business conditions week by week, 
comparing today’s levels with those of last year 
and pre-war 1939, and forecasts retail sales for 
the next four weeks. Airmailed every week from 
New York. Write for free weekly subscription on 
your business letterhead. True Story, 205 East 
42nd Street, New York 17, N. Y., Headquarters 
for Wage Earner Information. 


sums Shows retail sales; 1944 equals 100. 
oumumms Shows True Story’s newsstand soles for the same period 


iii 


How True Story's circulation parallels retail sales in cities all over the country. 
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True 
Story 


FOR 25 YEARS 


THE WAGE EARNERS’ FAVORITE MAGAZINE 
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Air Prophet Soars Off 
On Wings of Fancy 


By Charles Evans 
Aviation Editor 


COLUMNISTS are sorely tempted when others offer to 
write their columns for them, and that’s what C. S. Robinson, 
president of Robinson Aviation, Inc. has done. 

Robinson comes forward with some figures and ideas on 


the future of the private plane that are so inaccurate that 
te. anewers euaay 68 GS Or nnn 


1,000 words, and there you 


have a column. 

Recently Al Williams, the pilot 
writer, produced two good Aircraft 
News columns by proxy just by | 
giving airplane manufacturers some 
horse-and-buggy advice. I am 
grateful to both. 

Max B. Cook, aviation editor of 
Scripps-Howard papers, quotes 
Robinson as saying that private 
airplanes will total 500,000 in five 
years. At $3,500 each, he says, 
that means a total cost of $1,750,- 


000,000. See how insignificant, he 
says, the transport plane fleet will 
be—1,000 of them, costing $500,000 
each, a total of $500,000,000. 

No estimates of the private plane 
“population” of this country have 
approached the optimism of Robin- 
son’s. Nor has anybody ever fixed 
$3,500 as the average cost of the 
private plane. 

Not even the starry-eyed airplane 
manufacturers, who still hope that 
the two-car families will hereafter 





FABRICATORS 


OF 


buy one airplane and one automo- 
bile, have gone that far. 
* * * 


Statistics Belie 


Sales Forecasts 


PURCHASE and operation of a 
$3,500 airplane would involve an in- 
come of $15,000 to $20,000 a year, 
and census figures show there are 
but 413,000 individuals with an in- 
come of $5,000 and up in the whole 
country. The average sale price of 
the airplanes sold before the war 
was much closer to $1,000 than 
$3,500, and no more than 5,000 of 
them were ever sold in one year. 


Robinson's prophesies in a new 
field, when he estimates the num- 
ber of passengers that will be car- 
ried in one day in the future. He 
figures that one-half of all the pri- 
vate planes will be on business and 
pleasure missions daily, and that 
they will carry two passengers eaeh 

-a total of 500,000 passengers, 
while the 1,000 airliners, of which 
two-thirds will be in the air in a 
given day, will carry 23,976 passen- 
gers in a day. 


A total of 50,000 planes will be 
sold in 1946, Robinson believes, 
and he thinks such a figure is 
probably a low estimate. He bases 
this forecast on the orders al- 
ready received by manufacturers 


in the entire light plane indus- 
try. 

He pictures the “private business 
plane of the future” as having a 
cross-country cruising speed of 150 
miles an hour, and costing $5,000. 
He wants, says Robinson, to place 
the private plane in its proper light 
in aviation, and remove it from the 
recreation and sports flying class 
alone. It is coming into its own for 
practical business usage. 

To make this possible, there 
should be widespread construction 
of small, inexpensive grass runway 
airports, and service of all kinds, 
including transportation to town, 
should be stressed. 

“There you are,” the _ writer 
quotes the forecaster, “and let the 


chips fall where they may.” 
+ * * 


Press Inspires 
Dream Predictions 


THEY SEEM to fall right . off 
into space, because they go con- 
trary to all the more reliable esti- 
mates of aviation’s future. They are 
far more optimistic than the most 
glowing forecast yet made, that is, 
that we will see 450,000 airplanes 
in this country within 10 years 
after the war. They vault into price 


No. 12 in a Series on the 
Fundamentals of 
Mass Production 


Distribution is the final link in the chain of industry which 
gives value and application to the efforts of raw material 
producers and end product manufacturers. It is the only 
route to mass markets. 


The Woodall organization, as a key fabricator, for 25 years 
has been providing volume sales for raw material producers 
and has assisted end product manufacturers to capture mass 


markets through lower costs and higher quality. 


By applying its skill, facilities and experience, Woodall will 
be a major factor in the production programs of the auto- 
motive, aviation, appliance, radio and other indusiries in 
their bid for world markets. 


WoopDaLt [NDusTRIES |[NC. 


DETROIT 5, MICHIGAN » 


RAW MATERIALS 


FOR 


oe 
‘ 


MASS 


PRODUCTION 


PLANTS, DETROIT AND MONROE 


INDUSTRIES 


brackets which preclude quantity 
purchases, 

The millions of automobiles pur- 
chased in this country averaged 


‘considerably below $1,000 in price, 


and the automobile is firmly ce- 
mented—as the airplane is not 
into American life because it is so 
widely useful. 

If Robinson has a better airplane 
in mind to account for this growth, 
he says nothing about it. Certainly 
he does not consider attracting 
mass buyers to the airplane if it is 
to sell at $3,500. 


His forecasts, and many like 
them, point up forcibly the 
dreaming that goes on in avia- 
tion. It is fostered by the aviation 
trade press, which plays soft 
music of approval in the indus- 
try’s ears, instead of sounding 
the loud brass of criticism to 
awaken them to their laggard 
progress. 


The most intelligent forecast of 
private plane use yet made has 
come from T. P. Wright, admin- 
istrator of the Civil Aeronautics 
administration. With a background 
in the aviation industry that in- 
cludes solid accomplishment in the 
design and manufacture of planes 
reaching as far back as 1929, carry- 
ing decorations from his govern- 
ment for war work well done in 
aircraft .production, and fresh from 
delivering the Wilbur Wright Mem- 
orial lecture before the Royal Aero- 
nautic society in London—the high- 
est honor the aviation figure re- 
ceives these days—he ventures a 
forecast far more conservative than 
Robinson’s. 

* ob * 


Wright Sees Sales 
Of 75,000 in ’47 


HE RECOGNIZES that the in- 
dustry is now building 1941 models 
to sell in 1946, and he believes many 
of them will be sold. With today’s 
kind of airplanes, sales will mount 
to an estimated 75,000 by 1947, he 
believes, and if the airplane is not 
materially improved by that time, 
the private plane “population” of 
the country will level off at that' 
figure. 


Wright designed the Curtiss 
Tanager, the plane that won the 
Guggenheim Safe Aircraft com- 
petition in 1929-30. It was a queer 
looking airplane, but it performed 
in a manner that no airplane of 
today--15 years later -can even ap- 
proach. 


For one example, the pilot could 
come in 200 feet above the field 
in which he was to land and pull 
the stick back into his stomach and 
sit there and the plane would land 
safely. For another, it would fly 
along at 35 miles an hour unde 
positive control. 

Wright’s forecast goes on to 
say that if the airplane is im- 
proved, if it becomes more useful, 
and if it performs better, sales 
will increase after 1947 until, in 
1956, we might have as many as 
150,000 planes. But he says that 
this improvement is the sine qua 
non of private plane increase. 


tobinson “also tore into the pol- 
icy of spending billions for private 
plane landing fields” the Scripps 
Howard columnist reported. This is 
another unrealistic attitude of the 
forecaster. 

He must have been thinking of 
roads for automobiles. Congress re- 
cently passed a bill for three bil 
lions for roads. Where Wright’s 
CAA asked for 114 billions for air 
ports in 10 years, the Senate re- 
cently approved $375,000,000 for five 
years. 

In aviation today, you have 
pick your prophets carefully. 


to 


GE Designs 2 Lamps 

For Private Planes 
_CLEVELAND.— Two small edi- 
tions of landing lamps similar t 
those perfected by General Electric 
for Allied war planes have been 
developed to provide private peace 
time aircraft with suitable “eyes” 
for night flying, it has been an- 
nounced by the GE Lamp depart 
ment at Nela Park, O. 

The smaller lamp has been desig; 
nated as GE 
1509, the larger as No. 4537. Each is 
an all-glass hermetically seaied an 


self-reflecting unit similar in prin-™ 


ciple to that of the familiar Sealed 
Beam headlamps developed b; 
Nela Park engineers for the mod- 
ern autos, 


Landing Lamp Now 


— 
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Corner 


(Continued from Page 4) 


determination and you won. Now| wrote an article for your paper on | 
| “Elementary 
| as 


e 
In This 
a 

= Sm you have the leading publication in 
your field. And the days ahead are 

brighter than ever. 
— In honoring Fleet Admiral Nim- 
itz, New York said _ yesterday, 
—, “Well Done!” I say that to you. For 










































the Attomotive News during its 
first 20 years. And may the News 
and you go on to greater achieve- 
ments.—Epwin S. Frienpbty, general 
manager, New York Sun. 


Reminiscing 

In your twentieth anniversary 
issue, Aug. 27, just received here 
in England, you say: “20 years is 
a long, long time,” but to me, it 
seems like yesterday, when AL. 
Hurst—whose death, by the way, is 
recorded in the same _ issue - 
brought into our office in 42nd St., 
New York, one of the early issues; 
of Automotive Daily News, which, 
with Otto Braunwarth, the old 
Dunlop tyre Dealer of Columbus 
Circle, New York, we held an in- 
quest over, and decided that its 
initiation would automatically de- 
velop from Slocum’s brain wave. 


The fact that, until this damn- 
able war intervened, I was not only 
a regular reader of AUTOMOTIVE 
News, but I was responsible for 
the paper being digested on this 
side of the Atlantic by a large 
number of trade associates is, in 
itself, a congratulatory comment on 
your twentieth birthday. 


I missed the paper for a few 
years, and when, nearly a yeer ago 
I asked for my subscription to be 
renewed, it took some months to 
convince our “censor” authorities 
that my cheque for $6 was not a 
contravention of English law, 
which is so framed that money 
must not be sent out of the coun- 
try. 

Reverting to your reminder that 
20 years is a very, very long time, 
perhaps the reason this does not 
seem so long a time to me is 
prompted by the fact that nearly 
60 years ago—in 1888 to be exact— 
I sailed from England in an old 
cattleboat (The Kansas) with my 
bicycle and the first cycling tour 
in America ever taken by an Eng- 
lishman was published by me in the 
Brierley Hill Advertiser and the 
Birmingham Weekly Mercury un- 
der the heading of “A Cruise on 
Wheels in the United States.” 


At that time I did quite a bit 
of cycle racing on the well-known 
club track in Philadelphia, in the 
old Star-Bicycle days, and since 
then, chiefly in connection with 
automobile wheels, I have crossed 
the Atlantic on 66 occasions, so 
that, with. my initial journey I 
have had 34 roundtrips. 

I mention this, because my Eng- 
lish associates often query adver- 
tisements and statements quoted 
in your columns, and this, of 
course, is because they cannot re- 
alize the magnitude of the Amer- 
ican automobile industry which 
justifies, and indeed demands, the 
publication of such a paper that 
the British trade is not big enough 
to support. 

I was not awere, until I got your 
twentieth anniversary issue, that 
Chris Sinsabaugh had passed away. 
It was in September, 1932, that I 


Tool Report 


- > Will Continue 


) DETROIT.—The Automotive 
Tool & Die Mfers. Assn. announced 
last week that it will continue pub- 
lication of its “Tooling Information 
Report.” It will be issued twice a 
month starting Oct. 20. 

Irwin A. Prabel will continue to 


—— conduct the tooling information 
‘ service, according to Chester A. 
Cahn, managing director of 


association. 





IMMEDIATE DELIVERY 


ADJUSTABLE PARTS BINS! 


WRITE FOR DESCRIPTIVE FOLDER 
SPERBER MFG. CO. 


ee Beis 1) ae 
DETROIT 11, MICH, 


the 


Notes on Resilience 
Applied to Motor Vehicles,” 
which was followed by a2 further 
article on Dec. 2, 1932, and in the 
iatter I quoted: “I have not met 


| Chris Sinsabaugh, but I could give 


there as abundant proof that you | him enough ‘copy’ on wheel ‘bugs’ 
did a first class job in direction of | 294 episodes to fill his column for 


quite a time” and on my next, and 
last visit to America I had the 
pleasure of meeting him, and, I 
would like to add my tribute to 
Mr. Slocum’s reference to him as 
being “the dean of all automotive 
trade paper editors” and to add 
that even in recent issues, before 
I read of his death, I seemed to 
sense his spirit with some of the 
reading matter. 


And so, as Mr. Slocum says in 
his ‘concluding paragraph, I am 
with him in his reference to a 
publication being “worth its salt” 
and there is more “truth than 
poetry” in his predicted expression 
that Automotive News will live long 
after the present generation have 
gone to their reward. — Frep W. 
Baker, Stourbridge, England. 



































national income up. 


That’s why it matters to you that the farmer earned 
$28,000,000,000 last year, has some $16,000,000,000 
salted away in savings, has his future income assured 
guarantees. 


by “parity price” 


Even during the war, the American Farmer was a 
colossal operator—driving 4 million autos, over a 
million trucks, better than 2 million tractors. As 
new automotive equipment and farm machinery 
become available again, watch that big market get 
bigger still. According to the Department of Agri- 
culture, under fairly favorable conditions he'll buy 
some 200,000 tractors a year, and will lay a billion 
dollars on the line for new trucks and cars. 


A colossal market just ahead, from farmers alone! 
And the best way to reach it is through the farmer’s 
favorite magazine. Some proof: (1) Coast to coast, 
jobbers overwhelmingly pick Country Gentleman as 
magazine 
(2) Country Gentleman has always been Ist choice of 
automotive advertisers; during the last five years, for 
example, the auto, truck, tire and accessories indus- 
invested 
dollars in Country Gentleman than in any other 


the top rural 


tries, combined, 


rural magazine. 


See to it that this sales-making magazine is behind 
you in the competitive months ahead. 











T’S a fact, not a theory, that your income—no 

matter how you earn it—is geared to the farmer's 
income. If he’s prosperous, so are you. Agriculture’s 
people are so big a part of our population that any 
increase in their buying power pushes the whole 
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| A NEAT COMBINATION in sales ingenuity is demonstrated by Charles B. 





dealership for the Willys Jeep, and in addition he has taken on the Thor wash- 
ing machine and ironer agency. With power from the jeep he runs a generator 
which operates the washing machine and ironer as Miss Elizabeth Elkerton 
(seated on the trailer) gives demonstrations of the equipment as she goes from 
| house to house. 
| 


Ford-St. Paul 
To Start in Nov. 


between Nov. 15 and Deg. 1, H. C. 
nounced. 

Plans call for a maximum peak 
rT : of 400 trucks and passenger cars a 
| Sf. PAUL. First care and trucks | a0, ‘hut that will aot be reached 
_to be assembled in the Ford plant | for several months after operations 


| here will start rolling off the line | begin, he added. 


in selling effectiveness: 


379% more advertising 


l Oy 


Tish 


A CURTIS PUBLICATION 


What business can ignore the farmer’s strength? Feeeweremerenrenremrrr ert 


Deming, who operates a Phillips filling station at Kenosha, Wis. He has the | 


Dorsey, branch superintendent, an- | 


15 


Tire Test Base 


San Angelo Proves Helpful 
To Goodyear Work 


AKRON. Variety of road sur- 
faces in the vicinity of San Angelo, 
Tex., and the year-around climate 
in that locality have made Good- 
year’s first year of tire testing 
operations there successful. 

R. D. Evans, manager of Good- 
year's Tire Testing department, 
and C. F. Beckett, in charge of the 
fleet quartered at San Angelo, said 
that activities in the Texas city 
| have been of great value in devel- 
opment of synthetic rubber tires 
for essential commercial transport 
use, as well as the passenger-car 
field. 

San Angelo’s climate has been so 
favorable that little or no interrup- 
tion of any consequence has been 
reported in fleet operations since 
Goodyear moved into the Texas 
' city about a year ago. 

The Goodyear fleet at San An- 
gelo numbers 15 vehicles, including 
trucks, tractor trailers and passen- 
ger cars. A crew of 50 is required 
|for the fleet testing operations. 


S 



































re tbileat 








—Auto Advertising— 


AUTOMOTIVE NEWS, OCTOBER 22, 1945 


Detroit Growing Fast 
As Advertising Center 
By Bob Finlay 


Advertising men are pointing out 
that in the last few years Detroit 
has become a self-contained, pros- 
perous and topflight advertising 
center. 


Much of the production and plac- 
ing now is being done here, where- 
as a few years ago all that was 
handled in New York. 

Recent newcomers in the 
agency field include Batten, 
Barton, Durstine Osborn, Grant 
and J. Walter Thompson. Young 
and Rubicam is expanding its 
operation here and will soon 

move from the New Center Bldg. 
to larger quarters in the Penob- 
scot Bldg. 

An indication of the growth of 
the advertising business is the New 
Center Studios, which started three 
years ago and is now the third 
largest advertising art organization 
in the country. On its staff of 50 


are 30 artists, many of them top- 
flight men of the country. 

Earle N. Clarke, sales manager 
of the New Center Studios, who 
has watched Detroit’s rise as an 
advertising center from the van- 
tage point of a firm that is doing 
art work for all the agencies with 
automotive accounts, cited three 
reasons for the growth: 

1. Several national agencies de- 
cided that Detroit set-ups should 
have complete organizations with 
their own copy, layout and pro- 
duction departments. 

2. Additions of BBD&O, Grant 
and Thompson. 

3. Gigantic sales and advertising 
programs are starting to emanate 
from Detroit auto makers. 


Ups Rates 


Effective with the issue of Sept. 
7, 1946, Business Week’s circulation 


guarantee will be increased from 
127,000 to 150,000 net paid yearly 
average and its advertising rate 
for a single page black and white 
advertisement will be increased 
from $1,135 to $1,335. 


Here to Stay 


Judging from the way press re- 
lations were handled, many who 
covered the Auto Council windup 
are convinced that the horse is 
here to stay. 


C-E Adds 17 


In an expansion program planned 
to broaden its facilities in line with 
requirements of its clients, 17 men 
have been added to the Detroit 
staff of the Campbell-Ewald Co., 
Henry G. Little, vice-president and 
general manager, announced last 
week. 


Lyman J. Beckwith joins the 
staff of the art department after 
20 years in commercial art. Dick 
Jemison, who was with the agency 
before the war, also joins the art 
department. Robert A. Moss joins 
the media department as assistant 
on radio and outdoor contract 
work. 


Walter F. Holke, who spent four 
years as a technical sergeant in a 
ground crew of an air force com- 
mand in the southwest Pacific, be- 


AUTOMOTIVE ADVERTISERS COUNCIL in session at its fall anid 


Edgewater Beach hotel, Chicago, 


Oct. 8-10. Council is made up of advert 
executives of manufacturers of automotive parts, 


equipment, tools and acces- 


sories. Presented at this meeting were the results of the first comprehensive 
survey of the postwar automotive aftermarket. 


comes a member of the production 
department. Thomas B. Adams, at 
present on the Navy’s inactive list 
as a lieutenant commander and 
who served 31 months as a carrier- 
based flier in the southwest Pacific, 
joins the radio department under 
M. A. Hollinshead. 

The five members added to the 
service management department 
are Norman Sharrock, Elmer R. 
Bornman, Benjamin C. Mott jr., 
James R. Hughes and Edmund W. 
Brown. 

Richard S. Field, John H. Warn- 
er, William R. Fry, John Neil Hays 
and Raymond J. Mauer become 
members of the copy staff. 

The two additions to the pub- 
licity department are Herbert K. 
Lewis, former head of the United 


for AUTO-LITE 


STL 


PLUGS - BATTERIES - IGNITION SYSTEMS 


Press bureau in Detroit and Buf- 
falo, who has been assigned to the 
Great Lakes and Stran-Steel divi 
sion accounts, and Daniel L. Wells, 
for many years an editorial writey 
of the Detroit Free Press, who 
joins the agency’s Chevrolet pub- 
licity staff. 


Little also announced the addi- 
tion of Jack R. Holmes to the Los 
Angeles staff as an assistant tc 
Executive Vice-President Robert H. 
Crooker, in charge of the Pacific 
coast office, and Richard R. Milton 
to the agency’s Chicago organiza- 
tion. 


Eldean Expands 


Established slightly over a year 
ago, the Fred Eldean Organization 
Detroit office is expanding for the 
third time. About Nov. 1 it will 
move to enlarged quarters in the 
Penobscot Bldg. 


Eldean, whose main office is in 
New York, formerly was assistan 
public relations director for GM: 
Keeton Arnett, Midwest manager, 
also announces expanded activities 
for Middle Western clients under 
direction of Ray Priest, one-time 
Hearst automotive editor. Other: 
who have joined the Eldean organi- 
zation include Barrie Payne, re- 
searcher and writer; J. Hall Smith 
who formerly headed  Detroit’s 
largest radio transcription service 
and Al Muto, formerly Hollywood 
correspondent for several screen 
magazines who is leaving as chief 
photographer of the Ordnance Di- 
vision of the War department to 
head up the photographic depart 
ment in Detroit. 


On the Stands 


Beginning with the Oct. 17 issue, 
Pathfinder magazine will be on sald 
at newsstands in the smaller cities 
and towns throughout the country 
Heretofore, the magazine has beer 
sold by subscription only. 


Names 


director of advertising and promo 
tion of the American Broadcasting 
Co. effective at once, it was an 
nounced last week by Mark Woodss 
president. He replaces Fred Smith 
in that post. The two divisions o 
the department will be headed b 
E. J. Huber as manager of sales 
promotion and Theodore Oberfelde 
as manager of audience promotion. 


Wayne Brinkerhoff, former] 
manager of technical data service’ 
has been named advertising man- 
ager of B. F. Goodrich Chemica 
Co., Cleveland, it is announced b 
W. S. Richardson, president. 


Harold H. Van Horn, former! 
with the Milwaukee Journal on 
| national automobile accounts and 
| later with the Detroit office o 
| O’Mara & Ormsbee, has joined the 
American Weekly sales staff i 
| Detroit. 

O. B. Motter has been appointed 
| Vice-president in charge of adver 
| tising, public relations and _ sales 

promotion for both Kaiser-Frazer 
| and Graham-Paige, with headquar 
; ters at Willow Run. It is under- 
| stood that he retains his vice 
| presidency in Carl Byoir & Asso 


| Canta, but will be inactive there. 


TE 


GAS TANK SIGNAL 


Standard Equipment 
on CHRYSLER Imperial 


Ath ks Mex WhoFild Them 
2 
SCULLY SIGHAL COMPANY 


66 FIRGT ST. CANBRIDOEGL MASS. 


Ivor Kenway has been appointed, 


a 
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To published reports of doz- 
ens of new assembly and 
parts plants going up outside 
of Michigan under sponsorship of 
the automobile companies them- 
selves can be added probably an 
equal number of projects initiated 
by independent parts and subas- 
sembly manufacturers which in the 
past have kept pretty close to the 
Detroit area. 


Two reasons explain the shift: 

First, is the labor situation, accen- 
tuated during the war, calling for 
the high dollar of pay for the low 
level of produc- 
tivity. Second is 
the likely expan- 
sion in automo- 
tive production 
which will call 
for increased 
quantities (per- 
haps 30-50 per- 
cent over the 1941 
level) of all types 
of materials and 
parts. 
A. H. Allen The first of 
1 these reasons is 
the more critical one right now. 
More than one Detroit manufac- 
turer is reserving his local plant 
for accommodating long-run, high- 
profit items with the lowest amount 
‘ of labor cost, and moving the high | 
labor cost items to new plants in| 
small town locations where pros- 
pects of a more peaceful and pro- 
ductive labor supply are better. 


om ; 
* K * 


| 
Rausch to Head 
3 K-F Output? 

ANNOUNCEMENT of the res- 
ignation of Ray Rausch from 
Ford and the recognition of the 
fact he has been quite close to 
the Willow Run bomber plant 
throughout its three-year life, 
even though his headquarters 
were at the Rouge plant, have 
persuaded some observers he 
might be a logical choice to head 
up production operations for 
Kaiser-Frazer at Willow Run. | 
Rausch doubtless has a _ good 
many friends and ex-associates | 
whom he could lure to key posts | 
in the new automotive venture, 
provided K-F made the ante high | 
enough. 

* * * 
COMMENTING on the _ excep- 
-,tionally low appearance of a new 
car on display, one visitor was told 
by a salesman the cars probably 
= would not look so low once they 
were put on the road. Explanation: 
All springs tied down tight. 

a * Bg 


GM Projects 


= Foreign Car 


GENERAL MOTORS Overseas 
division has projected a number 
of plant expansions and re-equip- 
ment programs in foreign prop- 
erties. At Melbourne, Australia, 
for example, a new gray iron and 
malleable foundry is being laid 
out for construction some time 
next year, supplying cast compo- 
nents principally for a small, six- 
cylinder valve-in-head engine to 
be installed in a lightweight pas- 
senger car to be built there. H. G. 
McMurry, former Buick foundry 


Trimedge Establishes 


Branch at Detroit 
YOUNGSTOWN, O. — Trimedge, 
Inc. announces the opening of a 
factory branch at 2142 Gratiot Ave., 
Detroit. This branch will serve the 
territory of Michigan, including 
, Detroit and northwestern Ohio. 
William L. Bonnell, general man- 
ager, has appointed H. J. Olden- 
kamp as district manager. The De- 
troit unit will carry the full line 
of Trimedge products, extruded al- 
loy, plastic and _ stainless _ steel 
moulding, including the _ special 
finishes of Trimalite and Veltrim. 


| 


| 


| 


More Decentralization 
Expected to Come 


By A. H. Allen 


DECENTRALIZATION of the automotive and parts in- 
dustries away from Detroit is an old bogeyman who peren- 
nially raises his head to haunt local civic leaders and 
breast-beaters, and he is raising his grizzly fizz again. This 
time it appears somewhat more of an actuality than a rumor. 

——————— 


engineer, has been assigned to 
the construction project and 

plans to leave for Australia short- 
ly after the first of the year. 

PROOF THAT at least some 
surplus stocks carried over from 
the last of the 1942 models into the 
first of the 1946s is seen from the 
date etched on an L-O-F window 
glass panel in one of the new cars. 
It was 12-41. All these safety glass 
panels carry dates in a lower cor- 
ner, probably the month they were 
shipped from the manufacturer. 
They, of course, do not deteriorate 
with age, 







Dr. Frary Cited 


Alcoa Research Chief Wins 
The Perkin Medal 


NEW YORK.—Dr. Francis C. 
Frary, director of research of 
Aluminum Co. of America, has been 
elected to receive the Perkin medal 
in recognition of his outstanding 
accomplishments in the field of in- 
dustrial research, it is announced 
by Cyril S. Kimball, secretary of 
the American section of the Society 
of Chemical Industry. 


Presentation of the medal will 
take place at a dinner meeting of 
the society at the Hotel Commo- 
dore Jan. 11, 1946. 


Dr. Frary is the 40th member of 
a group of distinguished scientists 
to receive the Perkin medal. He is 
also the second Alcoa scientist to 
be so honored. 


In 1911, Charles Martin Hall was 
awarded this medal for his develop- 
ment of the present-day process for 
the manufacture of aluminum. 

B. F. Magel, owner of Magel Au- 
tomobile Co., Twin Falls, Id., an- 
nounces the appointment of Wil- 
liam Rieman as new manager of 
the tire and recapping department 
of the firm. 
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You look divine, darling 
—even with that little 


smudge on your nose! 


Herbert, there’s a 
spot on your necktie. 


Change it right away! 











Just Waitin’ 


Strikes Tighten Virginia U. C. Market; 
Some Dealers Entirely Out 


RICHMOND, Va.-—— With only a 
few exceptions, Richmond automo- 
bile dealers have fewer used cars 
on hand than ever before, and 
some dealers are entirely out of 
them. Several dealers said they hac 
two cars to offer, as compared witl 
about 30 not so long ago. 

One lone dealer said he had more 
used cars on hand than last month 
and another said he had “abou 
the usual number,” without speci 
fying how many that was. 

One of the reasons automobile 
dealers here offer for the used- 
ear shortages is that of car 
transactions between individuals, 
“with perhaps a little black mar- 
ket, to beat the ceiling prices we 
can offer,” as one dealer put it. 

Another offered the reason that 
used cars have been traded off the 
market by the process of elimina- 
tion, and that the only ones left 
are sorely needed and are in every- 
day use. 

There was some “activity” in 
used car sales here shortly after 
automobile makers started adver- 


YES! Women are perfectionists more often 


than men—and exacting in their demands 


for handsome and practical appointments 


for the new family car. 






CAQIES WOME 


tising, and the likelihood of new 
cars on the market became bright- 
er, one dealer said. 

Since the labor trouble has held 
up production, however, car own- 
ers are holding onto their old cars 
because they don’t know how long 
it will be before they can replace 
them with new ones, it was said. 

Some large corporations and per- 
sons who own two or more auto- 
mobiles are disposing of their old 
cars in the expectation of replacing 
them with new ones, explained the 
dealer who said he had more cars 
on hand than at the same time a 
month ago. 


The offer of dealers to buy 
used cars and hold the money 
as a deposit on a new car so far 
has failed to tempt owners to 
part with their old automobiles, 
several dealers said. 

They tell the dealers that they 
would sell the old car if they knew 
when they'd get a new one, 


by John O. Munn, is 
an open forum for the expression of deal- 
ers’ opinions 


‘‘Dealers Tell Me.’’ 
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+ City planners are preparing 
for the NEW CARS- 


Express highways will carry motorists across 


Toledo in a few nonstop minutes when the 


prophecy of Norman Bel Geddes, famous de- 
signer, who has made many models especially 
for LIFE, comes true. This recent LIFE picture, 
one of a series, shows part of the 60-foot-long 


model that Mr. Bel Geddes built to visualize the 


. 


Toledo of the future. In this design, Toledoans 
see solutions not only of their problems but of 
civic ills which make all big U. S. cities incon- 
venient places in which to live, work, and get 
around. This view of the future Toledo is a good 
example of the forward-looking reporting that 
LIFE brings its 22,000,000 readers. 
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: Life § Local Impact is pre-selling 
NEW-CAR PROSPECTS 


LI FE S circulation is more than 4,000,000—largest of any weekly 
magazine. 





LI FE S weekly audience is 22,000,000—more readers than there 
are home telephones in the U. S. 





LI FE S penetration of the car replacement market is unequalled 
by any weekly magazine—15,450,000 readers in car- 
owning families. 





A STRONG LOCAL INFLUENCE 
IN EVERY CITY IN AMERICA 


Dealer 


Hargis-Jones to Build 


In Corpus Christi 


Plans for a new building have 
been announced by George 
Jones of Hargis-Jones Motor Co. 
(Ford), at Corpus Christi, Tex. Lo- 
cation will be on Shoreline Blvd. 
on a lot 180 by 320 feet. 


Plans call for a building for a 
service department and parts room 
80 by 250 feet, to the front of which 
will be erected the display room. It 
will have a 175-foot front and a 
depth of 50 feet. These buildings, 
modern in every respect, and the 
service department will feature the 
latest equipment for automotive 
service. Jones is president of the 
Texas Automotive Dealers Assn. 

* * * 


Hause of Rochester Moves 


To New Building Nov. 15 

A one-story garage at 1780 E. 
Main St., Rochester, N. Y., used as 
a warehouse by Stromberg-Carlson 
Co., has been sold to Nelson H. 
Hause, president of Hause Motor 


A TTIMAs « A ane. 
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Doings 


| $42,000. A sales and service unit 
| will be operated at the Main street 
| site. 


| * * * 
|Sunshine Motors in Tampa 


|Appointed by Willys 
Sunshine Motors, Inc., 217 Tampa 
St.. Tampa, Fla, has been ap- 
pointed distributor for Willys- 
Overland passenger cars, trucks 
and civilian jeeps. 
* * x 


Scherfenberg Named 


|Chevrolet Dealer 


Roy Evett, Minneapolis, super- 
visor of Chevrolet, announced last 
week that K. H. Scherfenberg, who 
has been assistant zone manager 
for Chevrolet at Minneapolis, will 
become northwest dealer. He suc- 
ceeds J. A. Fleck, of Fleck Chevro- 
let-Buick Co., who died last sum- 
mer. 


The new business, Service Chev- 
rolet, Inc., will be housed in two 
structures. The former Chaney- 
Everhart building will be remodeled 


rooms and a service department. 


(on Northern Pacific avenue and 
| 144 feet on Ninth street, north, will 
|adjoin this building. The second 


building just west of the city on 
|U. S. Highway No. 10. It has 24,009 


house the wholesale parts depart- 
ment, heavy repairs and a general 





accounting office. 
* * Ea 


Williams Nash at Austin 
Plans New Building 


Williams Nash Co., Austin, Tex., 
has let contract for a new, modern, 
automotive home at 200 Congress 
Ave.. The building will be 184 by 
160 feet, with used car lot adjoin- 
ing. It will be of concrete, steel and 
glass construction with neon light- 
ing throughout, and will be air con- 
ditioned. 

* * * 


San Antonio Land Bought 


By Foster for Construction 
Glenn Foster Nash Co. of San 
Antonio has announced purchase of 
property at 2600 Broadway and 
plans construction of a new build- 


& Trailer Sales, Inc. (Willys), for|for sales staff, new car display | ing 217 by 189 feet. Foster said that 


sot 


BIGGER 
GREATER 
UC et BR 


SEATTLE 


A new addition, 125-foot frontage | 


structure is the No. 2 Wool Pool | 


| square feet of floor space. Remod- | 
'eling is now under way. It will | 
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BUILDING 
construction. 
new buildings. 


FOR Borden Automobiles, 
This is one of three dealerships in Akron that are erecting 


Inc. (Chrysler), Akron, now under 


every effort will be made to make| fir trim. Offices on lower floor are 


this building modern throughout. 
Special lighting fixtures and air 
conditioning in the showrooms and 


offices will be installed. 
* * * 


Mack Distributor 
Opens in Calgary 


Universal Sales & Service has 
taken possession of its new building 
at 5th Ave. and ist St. W., Calgary, 
B. C., and will distribute Mack 
trucks in southern Alberta, while 
maintaining a complete garage 
sales and service business, with 
special emphasis on truck work. 
Basil V. French is head of the new 
business in Calgary. The show- 
rooms are designed in white plas- 
tered walls with British Columbia 


BUSINESS MEN, attention! Throw away all pre-war 
statistics on Seattle. Seattle today is a far bigger, richer, 
greater city than ever before. Metropolitan Seattle has 
grown to a permanent population of more than a half- 
million. New people are staying in Seattle! A thrilling 
new chapter begins as we enter the Era of The Pacific 
with its fast-expanding resources and trade. Seattle is a 
solid city with a brilliant future. The SEATTLE TIMES 


is the preferred newspaper in 7 out of 10 Seattle homes. 


MEAD AND SHOULDERS 


Represented by O'MARA & ORMSBEE, INC. * New York « Detroit 


ABOVE ALt OTHER SEATTLE Papeas 


ae 


Chicago * San Francisco * Los Angeles 


for salesmen and workshop jobs. 
Second story will be devoted to 


ee 


extra stockrooms and accounting. a 


Leo Black Completes 


Remodeling Program 

Leo Black Motors (Studebaker), 
of Austin, Tex., has completed re- 
modeling its building to include a 
new showroom and added service 
facilities. The building is 100 by 
160 feet. 

Black took over the Austin deal- 
ership in May, coming to Austin 
from Houston where he had been 
associated with the automotive 
business for approximately 15 
years. . 


Chopping Plans to Build 


$8,500 Body Shop Annex 


Chopping Motors (De Soto-Plym- 
outh), Casper, Wyo., has completed 
plans for erection of a new build- 
ing at 355 W. Yellowstone, adjoin- 
ing the present garage and service 
station. 

The new building will be a 30 by 
55-foot brick and steel structure 
and will house the body shop. Cost 
will be about oe 

* 


ca 


Troutman (N. C.) Dealer 
Buys Land for Airport 


Homer L. Troutman, dealer of 
Kannapolis and Concord, N. C., 
plans to establish a modern airport 
between Kannapolis and Concord, 
within 20 miles of Charlotte on 
Cannon Bivd. 

He has purchased a 74-acre farm, 
and will make two runways, each 
2,500 feet long and a third 1,800 
feet, to serve all types of planes. He 
will build hangars for 20 planes, 
and will operate a flying school. 
Troutman recently ended a year 
and a half service in the Civil Air 
Patrol. 


Rice Appointed by Nash 


In Pine Bluff, Ark. 


F. O. Rice has secured the Nash 
franchise for Pine Bluff, Ark., and 
will open the dealership soon at 
318 W. Second St. A complete sales 
and service will be maintained. The 
building is being renovated. 

Rice has been connected with the 
Smart Chevrolet Co. for the past 
10 years as credit and office man- 
ager. 

» * ok 


$40,000 Dealership in Wash. 


A $40,000 dealership is being con- 
structed in Vancouver, Wash., for 
the new partnership of V. C. Stat- 
son and R. L. Gault. 

The building will cover an area 
of 212 by 28 feet. It will be com- 


pleted early next February. 
* * * 


Noll Host at Banquet 


A. J. Noll Chevrolet Co. was host 
to dealers from nearby cities at a 
wholesale parts dinner at Macon, 
Mo., the first of its kind to be held 
in that city. After dinner at the 
Jefferson hotel, the meeting was 
addrssed by William Young, assist- 
ant zone manager at St. Louis, and 
Paul Yuhr, of the Chevrolet parts 
division. 

es * * 
Doyle Moves 

George Doyle, president of Main 
Motor Sales (Studebaker) at Ro- 
chester, N. Y., has moved his busi- 
ness to 302 East Ave. This location 
will give him 10,000 square feet for 
display of new and used cars. 


BIG BUYING POWER 

FOR ADVERTISERS 

In TAX! WEEKLY 
Practically all of the 50,000 taxicab 
owners in the U. 8. read it. Cab own- 
ers daily buy various types of mdse to 
keep their cabs in good condition, ap- 
pearance. BUYING POWER IS EQUAL 
TO 250,000 PRIVATE CAR OWNERS. 


1819 Broadway, N. Y. 23, WN. Y. 
———— 
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™ a Harris Hill Chartered 


ais the incorporator. 
’ * * 





Ved Collins Joins Jordan 


ved Collins, who has been asso- 
‘ted with automotive trades for 
proximately 20 years, has joined 
j.rdan Motor Co. (Ford) at San 
\jtonio, Tex., as sales manager. 
rse announcement was made last 

ek by James J. Jordan, head of 
+-o firm, and president of the San 


re éa@ ntonio Automotive Dealers Assn. 


* * * 


Harris Hill Motors, Inc. has been | 


Dealer Doings 
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Uma aes Senses “| Minnesota Dealers Spend 
patinagr, Motors co. rontise’: $200,000 for Building 





Gen. Doolittle’s raid over Tokyo | three-story 100 by 100-foot concrete 


‘Naw, toon en the | garage and storage building next to | MINNEAPOLIS.—A building and; Lake St. to cost approximately 
. oss and many other |its present structures. remodeling boom among automo- | $80,000. Minar Co. (Ford), 1708 Cen- 
cae £ | ye _. | bile dealers is underway here with ‘tral Ave., plans an addition to pro- 
dea | O. Z. Lee, owner of Frederick more construction slated for the vide 22,000 square feet more space. 

Palm Beach Consolidated Co.,| Motor Co. (Chrysler), Frederick, | near future. A remodeling job to cost about 


Jacksonville, Fla., has been chart- | Tex., has returned to the business Dependable Motors, Inc. (Dodge- $8,000 is scheduled for next spring 


ered with capital of 100 shares,| after release from the Army. He 


Plymouth), is building a one story by Westgate Motor Sales (Nash), 


$100 par value, to deal in auto! intends to remodel the building. garage at 615 Sixth Ave., S., at a/4500 France Ave., S. 


equipment. 


Incorporators: E. H. . -..9 cost of approximately $16,000. Slaw-| Studebaker Sales Co. of Minne- 


Rogers, P. J. Watson, C. B. Loop,) Dueck Nicoll Motors Ltd. (Chev- |ik Motor Parts Co., of St. Paul,| apolis, 1426 Hennepin Ave., will 


Jack’s Garage (Chrysler), Dor- 


= L. Miller and C. E, Little. rolet-Oldsmobile), who has built up | will move soon into a new $50,000| cnend about $6,000 on moderniza- 


em eee a large suburban automobile busi- | plant now being constructed at) tion. Downtown Chevrolet Co., 1666 


ness in Vancouver, B. C., has filed | 1865 University Ave., St. Paul. |Hennepin Ave., about $8,000 and 


incorporated in Buffalo by Ernest |chester, Mass., is being redecorated | official application for change of | Randolph Light, Inc. (Stude-| packard Minneapolis, Inc., $10,000 
oer. Wetzel, Ivan L. Durfee and Lyle 


&. Durfee, with capital of 200 


was iiares. 


K aE * 
Currier Motors Formed 


Bryant Currier has announced 
that he has been awarded the Ford 
ranchise for LeRoy, N. Y., and 
"surrounding area and will operate. 
the business under the name of 
‘urrier Motors. 

* * * 

Radio Service 

Natrona Motor Co. (Ford), Cas- 
‘\Vyo., is offering a new service 
ir customers. Car radio repair 
. is now done by E. A. Hansen, 
ctrical engineer, specialist in all 
vpes of radios from broadcasting 
stations, walkie-talkie, to airplane 
or auto radios. 
* 


8 


* * 


Bissell Incorporates 


® Bissell Motor Sales, Inc., Grand 
Rapids, Mich., has filed articles of 


incorporation with the State Secur- 


ities commission for $100,000 in 
common stock. Charles W. Bissell 


* 


Capt. Wilkins Released 


Capt. Ray A. Wilkins, who was 
associated with Wilkins Motors 
(Chrysler-Plymouth), Morgantown, 

. Va., before entering the service, 
has been released from the Army 
Air corps. When he returns to 
civilian life he will again be asso- 
ciated with Wilkins Motors. 

* * * 


Boyd Joins Kelley Kar 


James F. Boyd has joined Kelley 
“ar Co., 1225 S. Figueroa, Los An- 
geles, and will be in charge of the 
) Kelley Blue Book.” He was for- 
merly chief of the automobile ra- 
tioning branch of the OPA in 
WVashington. For two years prior, 
he was Studebaker factory repre- 
sentative in California and Oregon. 

+ rom 1932 to 1937, Boyd was assist- 
ant general sales manager and di- 
rector of Plymouth sales for De 
Soto Motor Corp. 

co * 


Murphy Expands 


Andrew Murphy and Son, Inc., | 


Chrysler distributor in Omaha, ex- 
“ects a $40,000 addition for the re- 
pair of trucks and trailers com- 
pleted about Nov. 1. That date 
aarks the 76th anniversary of the 
founding of the business as a black- 
mith shop by Andrew Murphy, 
“ather of the present head of the 
firm. From a smithy the firm grew 
Mmto a leading manufacturer of 
wagons and carriages in the Middle 
West. The sale of automobiles later 


as a natural transition. 
* e a 


Birk Incorporates 


The Birk Motor Co., of Owens- 
boro, Ky., capital $15,000, has been 
wicorporated by William F. and 
Daisy S. Birk and George S. Wilson 

r. to establish a new sales and 


ervice organization. 
* * * 


Austin Opens in La. 


* Jim Austin Motor Co. (Oldsmo- 
bile-Pontiac) with departments for 
Wales and service on new and used 
cars has opened in a new building 
at the intersection of Main and 
enty-fourth Sts., Baton Rouge, 
es. 


% 


- Lee-Martin to Open 
: Lee-Martin Motor Co., of Cordele, 
a., will have a new brick building 
50 by 100 feet. It will be operated 
y B. L. Lee and Tom T. Martin. 
~ he building will cost $15,000. 
a * * 


y. Howard E. Davis of Little Rock, 
‘ark., recently discharged from the 
Army Air Forces with the rank of 
‘aptain, will be service manager 
10r the Rice Chevrolet Co. there. 
He was the first pilot on a B-17 in 


and 


rearranged. The showroom, the name of the firm to Dueck | baker), has remodeled the building tt) $12,900 including some new 


lubritorium and customers’ waiting | Chevrolet Oldsmobile Ltd. at 201 W. Lake St. and is open for | equipment. 


room now shine with new color | So. ' business. The new firm will handle | 


Broadway Motor Sales (De Soto- 


oe iw — department! paul D. Freeman, for more than a oe — per | Plymouth), 1527 W. Broadway, will 
m ve painted as soon a8 eCquip-|17 years office manager at the | Darts and accessories, spend $4,000 to $5,000. Keating Mo- 


ment now on order is installed. Ford dealership in Kokomo, Ind. | fer a complete service department. | tors, Inc. (Ford), 1817 Riverside 

= | has become manager of the Hamil- | A.B.C. Motors (Dodge-Plymouth), | Ave., about $5,000, and Boyer Gil- 

Hood Motor Co., Inc., 224-26; ton Auto Co., Noblesville, Ind. |is building a new showroom and |fjjlan Motor Co. (Ford), 1201 Hen- 
Molton St., Montgomery, Ala., has * * * | service depot at Lake and Blaisdell. nepin Ave., about $16,000. 


just announced the appointment of | paul Edw roprietor of the | The regional office of the Chevrolet 
James E. Sellers as manager of its Edwards foarte Springfield, Ill, | Motor Co. has purchased a 220 by «As a result of our ad in Automotive News 


truck department. announces that he has appointed | 292 foot block at Garfield and ea ee [a caer teats ten 
* a * : | - < ’ 

a ae Clare Nightingale as sales man- aa St. N.E., as a building) this car. Five of these from states other 

i se i ; i i- | Site. than North Carolina and seven from this 

Wilson Motor Co. (Ford) of Col- ager. Nightingale has been identi aa.” tn i iach, eeaneee, Wane 


umbia, S. C., has announced the fied with Springfield auto firms for; Lake Street Pontiac Co. is Con-  jurst Garage Company, Inc. (Chevrolet), 
appointment of Frank H. Ballen- more than 20 years. | structing a new building at 720 E.' Pinehurst, N. C. 
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CUSHIONED tor the 
& s ir 1 
wee 
During the month following the Jap sur- 
render and the cancellation of war contracts, 
Milwaukee continued to buy goods at a 


rapid clip. Department store sales in the four 


weeks ending September 15 rose 7% above 


district as a whole ( Wisconsin, Illinois, Indi- 


a year ago, according to reports of the Sev- 
enth District Federal Reserve Bank. The Se — SS 
ihe : ? 
ana, and Michigan) showed no gain, no loss. i 
Chicago was up 1%, Detroit down 8%. sail a 
he 
Vn 
=o Wr 
- 


Reasons for Milwaukee’s continued retail 
gains: (1) Milwaukee had few “floating” 
wartime workers. The big wages were salted 


away by the natives. (2) Milwaukee factories A 





are 99% pre-war plants, quickly reconvert- » 
ible. (3) 68% of Milwaukee’s factories made a | L C— 5 

basically the same product in war and peace; SS 7 aly : \ 

another 22% continued making peace lines Mane Fi 
plus new war products, Their reconversion 
is primarily a switch in markets instead of 
products. (4) Job openings at the Milwau- ‘ 
kee office of the U. S. Employment Service _ See 


on September 22 numbered 7,800, almost a 
aS 
balancing the 8,209 receiving unemploy- 


g 
ment compensation. ae 


You can depend on Milwaukee to continue 
its record as one of the steadiest of metropol- \ 


itan markets. 


THE MILWAUKEE JOURNAL 


Read in 9 Out of 10 Homes in the Metropolitan Area 
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U. S. Presents 
Further Charges 
To Chain Firms 


WASHINGTON. -— An amended 
complaint containing a new. count 
which charges 18 manufacturers of 
chain and chain products, all mem- 
bers of the Chain Institute, Inc., 
with price discrimination in viola- 
tion of the Robinson-Patman act, 
was issued last week by the Fed- 
eral Trade Commission. 

The original complaint contained 
but one count and alleged that 
Chain Institute, Inc., its officers, 
directors and member manufac- 
turers, and a firm of Washington, 
D. C., contract brokers, Shirley, 
Olcott & Nichols, have fixed and 
maintained identical delivered 
prices, terms and conditions of sale 
for chain and chain products sold 
to various purchasers, including 
government agencies. 

A new allegation in this count of 
the amended complaint is that the 
respondent members acted to ob- 
struct production and _ sales of 
chain by persons and firms not 
under their control and thereby 
interfered with production of chain 


AT TrmAs ~~ — 
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“‘WHEN CAN I buy a new car?” was the subject of the Citizens Forum 
boadcast last week on the West Coast. Leading auto executives in the West 
were interviewed by Dr. Wallace Sterling, professor of modern history at 
California Institute of Technology. Seated, left to right, are: N. F. Bowe, 
Ford branch manager; G. Vern Orr, vice-president in charge of sales, Chrysler 


Motors of California; H. L. Clark, 
division, General Motors Corp.; C. K. 
Corp. Standing is Dr. Sterling. 





for use in the war effort. 

Count II charges that members 
use a system of delivered price 
quotations in selling welded, weld- 
less, and tire chain. It alleges that 
systematic and trade - restraining 
discriminations in price inevitably 
result from the use of the pricing 
system. 


a*7 Want Ad Dept., Inside Back Cover 


general manager, Southern California 
Whittaker, president, Studebaker Pacific 


Ford-Canada Disposes 


Of Plant in Montreal 


MONTREAL.—Ford Motor Co. of 
Canada has announced disposal of 
its Montreal assembly plant on 
Laurier St., E. 


‘*Dealers Tell Me,’’ by John O. Munn, is 
an open forum for the expression of deal- 
ers’ opinions. 





‘Give Industry a Chance’. . . 


Mosher Hits Pepper Bill 


On Wage-Level Hike 


WASHINGTON. — Ira Mosher, 
president of the National Assn. of 
Manufacturers, whose members are 
said to employ four out of every 
five manufacturing wage earners in 
the nation, last week questioned 
the economic soundness and timing 
of the proposed amendments to the 
minimum wage act. 

In a statement filed by invitation 
with the Senate committee on La- 
bor and Education, Mosher said 


-|private enterprise should be given 


a fair chance to complete the cur- 
rent economic reconversion and to 
establish a_ satisfactory level of 
wages without what he called the 
“reckless jolt” proposed in the 
Pepper bill. 

He said the proposed rise in un- 
skilled wages from the 40 cent 
hourly minimum now required by 
law, to 65 cents at once, 70 cents 
next year, and 75 cents the fol- 


lowing year, would add almost $15 
billions to the payrolls of the coun- 
try. 

He contradicted the supporters of 
the bill who maintain that the 


productivity of labor has increased 


so much that the increase in goods 
per worker will balance the in- 
crease in his pay. 

“That isn’t so,” said Mosher. 
“Since 1939, in manufacturing as a 
whole, unit labor costs have gone 
up about 40 percent, while produc- 
tivity has increased only about 15 
percent, according to data of the 
Bureau of Labor statistics. The 
real problem is to get productivity 
to catch up with the increase in 
unit labor costs.” 

Mosher said, the wages to be 
added to the national payrolls by 
this bill would remain, in whole or 
in part, an additional charge on 
operations. They must either be 


v2 bas 
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More and more bus and truck manu- 
facturers are building with Mayari* R, 
Bethlehem’s low-alloy, high-strength 
steel. Why? Because Mayari R can help 
make a better, more efficient vehicle- 
and with no increase in overall cost. 


gh Wt Ps Se OPT 


Mayari R’s yield point is 50,000 
p.s.i.—nearly twice that of plain carbon 
steel. This means that you can design a 
much stronger structure, using the same 
weight of Mayari R as you would carbon 
steel—or you can have the same strength 
with Mayari R, and save up to 40 per 
cent in weight. 


Lighter sections need greater corrosion 
resistance. You get this with Mayari R 
—five to six times the resistance of car- 
bon steel; two to four times that of 
copper-bearing steel. Mayari R holds 
paint better, too. 


Duttile, Easily Fulricatd 


Mayari R is no more difficult to fabri- 
cate—and weld—than mild carbon steel. 
It can be used as-rolled, without heat 
treatment. This means, of course, that 
with all these advantages, shop costs are 
no greater. 





Automotive manufacturers are using 
Mayari R for underframes, posts, pur- 
lins, roof bows, body sheets, and other 
parts. In fact, Mayari R offers advan- 
tages in a// structural parts of a bus or 
truck. Make a note to look into it fur- 
ther. Send for copy of illustrated Mayari 
R catalog. Address the nearest Beth- 
lehem district office, or write to Beth- 
lehem Steel Company, Bethlehem, Pa. 





*Rhymes with ‘‘flery.”” Named for the Mayari 
mines in Cuba which yield natural alloy- 


D€aring ores. 


MayariR xnala tipi, stinga..lnga lating 


taken out of net earnings or passed 
along to the public. 

“It is my judgment that the bulk 
of private enterprise will soon be 
operating on such’ competitive 
profit margins in this country that 
it can not absorb an additional 
payroll load of $15 billions. Most 
of that additional wage load must 
be added to prices. And the rise in 
prices would tend to cancel the 
benefit of the proposed rise in 
wages,” Mosher concluded. 


Tunnel Planned 


Under Del. River 


PHILADELPHIA.—Recommenda- 
tion for construction of a $17,000,- 
000 vehicular tunnel under the Del- 
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aware River, linking Pennsylvani: @= 


;and New Jersey just south of Phil- 
adelphia, has been submitted to the 
Philadelphia city council by the 
Philadelphia planning commission. 

Completion of the proposed pro- 
ject would join Gloucester County;, 
N. J., with Delaware County, Pa., 
south of the Philadelphia South- 
west Airport, and would provide a 
by-pass around Philadelphia for 


a 


through motor traffic betweer 


|Washington and New York, ana 
from Pensylvania to Jersey sea- 


shore resorts. — 


Air Express Lifts 


Priority Rules 


NEW YORK.—Priorities are no 
longer required on Air Express 
shipments, company 
said last week following the an- 
nouncement that the U. S. has 
lifted the war-necessary priorit, 
system. 


spokesme: @— 


Rates on shipments are report-g@— 


edly 1012 percent lower than pre 
war. 
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Elks know more people 
than any other group of 
680,000 individuals 
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tushnell, Eskridge Win 


»-gmotions at Hudson 


Joseph W. Eskridge has been ap- 

‘nted general superintendent of 

r building, in charge of all body 

ilding and car assembly, and A. 
«. Bushnell, general superintendent 
: machining at the Main and 
harlevoix plants, according to an 
snnouncement last week by I. B. 
Swegles, Hudson Motor vice-presi- 
dent in charge of manufacturing. 
Eskridge joined Hudson in 1926. 
During the war he was general 
superintendent of the airframe di- 
vision which produced large assem- 
blies for fighting planes. Bushnell, 
with Hudson for the past 30 years, 
was works manager of the naval 
\ ordnance plant at Centerline, Mich. 
* * * 


Weiler, Swackhamer Join 


Stinson Sales Staff 

® William R. Weiler and Robert H. 
Swackhamer, both veteran pilots, 
shave been added to the expanding 
sales staff of Stinson division of 
Consolidated Vultee, James C. 
@Welsch, sales manager, announced 
“last week. 

Weiler, connected with Stinson 
since 1943, has been active in flying 
since 1929 when he first took up 
aviation as a hobby in Wisconsin. 
At the outbreak of the war he be- 
came a civilian instructor for the 

rmy at Maxwell field, Ala., later 
transferring to an army primary 
school in Louisiana. Swackhamer 
“ame to Stinson from Willow Run 
where for two years he was a B-24 
test pilot. He began flying in New 

Mersey in 1932 and trained as a co- 
pilot for Pennsylvania Central Air 
Lines. 
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CIT Appoints Queripel 


Division Chief at Newark 


Universal CIT Credit Corp. an- 
ounced last week that W. H. Quer- 
ipel has been named assistant vice- 
president and head of the new di- 
ision office at Newark, N. J. This 
office will supervise the branches at 
Newark, Perth Amboy and Pater- 
Rson. 


The corporation also announced 
he opening of five new branch 
offices and managers as follows: 
Springfield, O., R. E. Blake; Am- 
Meterdam, N. Y., Stanley Orzolek; 
Meridian, Miss., Walter R. Herbert; 
an Angelo, Tex., Doug Conley, and 
k¥Vaterloo, Ia., John L. Lohff. 


mg our Promotions Made 
By Goodrich Chemical 


& Four promotions on the plastic 
materials sales staff of B. F. Good- 
rich Chemical Co., Cleveland, were 
nnounced last week by John R. 
Hoover, general sales manager. 


George A. Fowles, formerly man- 
ager of electric wire and cable 
insulating materials becomes sales 
anager for Geon Thermoplastics. 
“JS. H. Field jr., formerly manager 
of the service laboratory in Cleve- 
find, is named manager of tech- 
nical service for the sales staff. 
M. Scott Moulton, formerly tech- 
ical service engineer for packag- 
ing materials, becomes manager of 
sreon coating and film materials 
Jr the paper and textile fields. 
Clyde D. Segner, formerly tech- 
jical service engineer iin charge of 
“zabric coatings, will become Chi- 
—_ district Geon sales represent- 
ive. 
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* * * 
«ern Appointed to Region 


for Perfect Circle 


.J. W. Kern, recently discharged 
‘com the Navy, has been appointed 
regional manager for Perfect Circle 
yo. Kern’s territory will include 
valifornia, Arizona and Nevada. 


He joined the firm in 1937, and 

2rved as a field salesman in New 

York state. He later served as 

aistrict manager for Perfect Circle. 
* © * 


C. of C. Names Campbell 


- oreign Commerce Head 


Ralph Bradford, general manager 
y’ the Chamber of Commerce of 
the United States, announced last 
week the appointment of Kenneth 

ampbell of San Francisco as man- 
} ager of the chamber’s Foreign 

aommerce department. The posi- 
».on has been vacant since the res- 
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ignation several months ago of Ed- | 


ward L. Bacher. 


Campbell comes to Washington 
from the position of manager of 
the World Trade department of 
the San Francisco Chamber of 
Commerce. He was graduated from 
New York University. At the re- 
quest of the Board of Economic 
Welfare he became BEW’s chief 
of the Exporters’ Service division 
of the Office of Exports in 1942. 

* + 


Weber and Patton Promoted 
By Trailmobile Company 


D. B. Meadows, works manager 
of the Trailmobile Co., announced 
last week that B. C. Patton of Ft. 
Wayne has been named production 
manager of the Oakley plant and 
Josef Weber of Detroit superin- 
tendent of the body shop at Cin- 
cinnati. Both were formerly asso- 
ciated with Fruehauf Trailer Co. 

* * + 


C.LT. Opens 3 Offices; 


Einwick Named in Va. 









U 


[sween 
°PPES 


—_—— 





“This auto salesman wants to trade his old one in!” 


catur, Ala., Greenville, Miss., and 
Augusta, Ga. 

The appointment of L. C. Ein- 
wick, assistant vice-president, as 
head of the new Universal C.L.T. 
division office at Norfolk, Va., was 
also announced. The new division 


Universal C.LT. Credit Corp. has | is located in the Wainwright build- 
opened new branch offices at De-! ing, 229 W. Bute St., and will super- 


vise the activities of branch offices 
at Norfolk, Richmond and Ro- 
anoke. 

* * * 


Lee Heads Campaign 


Thomas L. Lee, general manager 
of Rochester Products division of 
General Motors, at Rochester, N. 
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Y., is general chairman of a cam- 
paign to raise $2,500,000 for a Com- 
munity War Memorial building. It 
will be constructed as a tribute to 
Monroe county service men and 
women. 





| Peters Goes to Menasco 


William F. Peters, former man- 
ager of the Aircraft War Produc- 
tion council, has been appointed 
resident attorney for the Menasco 
Mfg. Co. of Burbank, Calif. 


. * * 


GMAC Opens N. C. Office 


General Motors Acceptance Corp. 
has opened a branch office in the 
Guilford Bldg., Greensboro, N. C. 
Leonard S. Graham, formerly of 
the corporation’s Raleigh office, is 
in charge as manager. 

* * * 


Joseph E. Corker has joined the 
Eagle Tire Co. of New York, dis- 
tributors of U. S. tires, as sales 
manager, according to Ned Miller, 
president. Corker was formerly as- 
sociated with the Packard Motor 
Car Co. of New York, where he 
was manager for many years of 
the accessory and equipment de- 
partment. 


SOMEBODY 18 GOING T0 SELL 
AHELLUVA LOT OF TRUCKS 
/N NEW ORLEANS 


MORNING 


by Advertising in 
THE TIMES PICAYUNE and NEW ORLEANS STATES 


* 


EVENING 


* 


Representative JANN & KELLEY, Inc. 


SUNDAY 
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ts big ls Beautitul-h 


HIS, we reasoned, is no time to offer So we overhauled our whole factory 
folks a car that stops with artful face- advantage it with the latest in war-deve@ 


— 


lifting. oped machines and processes. 


as been nearly ears since our las — 

It has been nearly four years since our last We scoured the country for the stoutest ] 
»w Buick was built — it wouldn’t be shoot- = 

new Buick was built — it w © hom metals anyone can buy today. 

ing square now to give you less than our al 

honor-bright best. We set ourselves precisions that in some_ 
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ning inch of this bright new honey runs 
solid, dependable Buick character, honest 
and uncompromised. 


It’s in swift clean lines. In seats that are 
three-persons wide. In stout, time-defying 
frames and underpinning. Above all — in 
the lift and life of a Fireball straight-eight 
that’s even livelier than in 1942. 


The cars your Buick dealer is now re- 
ceiving are big. They’re beautiful. They’re 
Buicks. 


In fact — the best Buicks yet! 
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mA ee om we », ¢C iM free 
cases exceed those of aircraft ac gf re eee ae oe tan NICE 
engine production. 6 ACS a ae - A 
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BUY BUICK 


VICTORY : 


The result is that through every stun- BONDS « 5 
TG Ra 












And we eagle-eyed every one of this 
‘Buick’s 12,000 parts to see if it could 
be bettered in any way, big or little. 





Commereial Car News 


A Regular Monthly section for the men who make, sell and service America’s 5,000,000 


Truckin’ 


Honor Rick 
Bill’s Trip 


©. E.’s View 


B 


y 
Jack Weed 


APTAIN EDDIE came back to 

Detroit again—back to the De- 
troit where he first made a name 
for himself in the racing game; 
where he was assistant salesman- 
ager of one of America’s fine cars, 
Cadillac, and where he was head- 
man of the company that made a 
car under his name—the Ricken- 
backer. 

And at the mile-long speakers 
table to do him homage were 
among the brass hats of motordom 
the man who made it possible 
for him to become a millionaire— 
and the man who sold the first 
cars of his name. 

Eddie gave Bill Knudsen credit 
for making it possible for him and 
his associates to buy Eastern Air 
Lines from General Motors. They 
paid something like a million and 
a half for the line and now have 
over seventeen and a half million 
smackers in the bank, and are 
buying new ships to the tune of 
some $25 million to extend their 
operations so that they can make 
good on their slogan of intercity- 
interstate-internation. 

+ + om 


THE MAN who put Eddie’s car 
on the map—Dick Richards—was 
also there. Once a Pontiac distribu- 
tor and now the top man in WJR, 
Detroit’s most powerful radio sta- 
tion, Dick has always had his fing- 
ers in the automotive stew and the 
sports world of Detroit. He spon- 
sored one of the earliest automobile 
radios—if not the first. I remember 
well taking a ride in the first car 
equipped with the experimental set 
and how it would cut out when we 
went under viaducts and drove be- 
tween the General Motors Bldg. 
and the Fisher Bldg. 

Among the other bigwigs of the 
automotive upper crust were 
Charles E. Wilson and Marvin 
Coyle of General Motors; Carl 
Breer of Chrysler; George Mason 
of Nash; Jesse Vincent of Packard; 
Howard Blood of Borg - Warner, 
and George Holly of Holly Carbu- 
retor Co. 

* * a 

PICKED UP a little gossip as I 
tip-toed my way among all this 
brass. Bill Knudsen, the guy who 
grounded all GM divisional man- 
agers when he was prexy of the 
corporation, will speak on “My 
Flying Trip to Europe” on the 
day I try to get my first pheasant 
of the season. I don’t know how 
many air miles the General flew 
during his war-service years but I 
understand it is well over a hun- 
dred thousand. 

Had a chance to talk labor prob- 
lems with C. E. Wilson and for a 
man who has been continually shot 
at by UAW-CIO during all these 
years, I found he is very liberal 
and broad in his views of what is 
taking place. C. E. isn’t vindicative 
over labor’s pummeling him and his 
company but feels that their aims 
today are a resurrection of the or- 
iginal crafts guilds of the Middle 
Ages and that the present unions 
are rushing to their doom along 

(See TRUCKIN'’, Page 41, Col. 1) 
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Trucks, Buses and Commercial Vehicles. 


Strikes Slash Truck Output 


Stress on Design 
Of Plants Aids 


Truck Industry 


Campaign Under Way 
To Improve Docking 
Facilities of Users 


DETROIT. — Something is 
being done about one of the 
biggest needs of postwar 
trucking and that is need for 
incorporating in the design 


of new factory and warehouse 
buildings proper shipping docks 
and facilities for truck transporta- 
tion. 

Three different factors in the in- 
dustry are already at work doing 
what they can to promote better 
docking facilities among shippers 
and carriers and pointing up their 
investigations and promotion at the 
architects who design the thou- 
sands of new buildings now in the 
process of being constructed or in 
the design stage. 

American Trucking Assns. has 
designated the Equipment and 
Maintenance section of its organ- 
ization to head this project. They 
have already started on a fact 
finding campaign among mem- 
bers of the various state asso- 
ciations to get together data that 
will permit them to get out a 
guidebook for architects for ref- 
erence when designing buildings 
where truck transportation will 
be a factor. 

It is acknowledged, even by the 
ATA, that there is very little defi- 
nite data available to which an 
architect can refer today and from 
which he can get accurate informa- 
tion about the space needed for 
turning radius of trucks and semi- 
trailer or truck and four wheel 
trailer where it is necessary to turn 
them in the building or yard. These 
dimensions vary greatly with dif- 
ferent combinations of vehicles, 
even of the same tonnage capacity. 

The truck committee of the Auto- 
mobile Manufacturers Assn. recog- 
nizes this problem and has ap- 
proached the American Institute of 
Architects to have this architectur- 
al group tell them what will be of 
most value to them as a guide in 
their design work. 

Fruehauf Trailer Co. has also 
recognized the great need for some- 
thing to be done along this line 
and has started a campaign to call 
attention to architects, shippers 
and carriers of the great need for 
better truck docks in buildings. 
This campaign, of which three 
advertisements have been run, is 
timed to run up the red flag of 
warning now even though there is 
little concrete data of value to the 
architects available. They are en- 
deavoring to at least get some 
adequate facilities designed into 

(Continued on Page 34, Col. 4) 


SPB Auto Chief 
Sees No Danger 


In U. S. Trailers 


WASHINGTON. — Present dis- 
posal procedures for surplus truck- 
trailers have no serious effect on 
the industry, according to J. V. 
McCullough, director of the Sur- 
plus Property Board’s automotive 
division. 

McCullough made the statement 
here last week, at the first meet- 
ing of the Truck-Trailer Industry 
Advisory committee with members 
of SPB, Army, Navy and govern- 
ment agencies. The committee re- 
viewed programs connected with 
|the disposal of government-owned 
|trailer parts that have been or 
will be declared surplus. 

Further meetings of the commit- 





itee are planned, according to Mc- 
| Cullough. 


40.50 Percent of Schedule 


States Bar Progress 


Five states will still be “bottleneck” states so far as 
vehicle-length laws are concerned, regardless of whether 
those states that allowed 45-foot length during the-war 
revise their prewar regulations or not. 

If the four states that revised their prewar length reg- 
ulations so as to permit 45-foot lengths, do not extend 
these wartime allowances into postwar, then we will have 


nine “bottleneck’”’ states. 


This condition merits the close attention of every man 
interested in the motor truck business. It especially merits 


the attention of those who 


have money invested in the 


truck business—and this means every dealer who sells 


trucks. 


These bottleneck states—Connecticut, Massachusetts, 
Mississippi, North Dakota and Nebraska—which never 
extended their length regulations and those which did 
allow 45-foot maximums for the duration—Kentucky, 
Colorado, Indiana and Maine—not only hold up the free 
transportation of goods across their borders but cost the 
truckers more because manufacturers cannot standardize 
the manufacture of equipment. 

Every effort should be made to make certain that the 
lawmakers in these states realize that, by putting “horse- 
and-buggy”’ regulations on their books (such as this max- 


imum length law) they are 


burdening every truck oper- 


ator and buyer in their state—and are not helping the 
rails which originally promoted the obsolete legislation. 

In spite of such antiquated laws, truck transportation 
has continually increased due entirely to the economic 
advantage it has over all other forms of transporting 


many commodities. 


May we repeat—antiquated regulations that “bottle- 


neck” truck transportation, 


work the greatest hardship 


on the public and the truck owners. Shippers continue to 
use trucks in spite of such asinine regulations, where 
trucks perform a better and more economic service. 


GMC Embarks 


on Expansion 


And Modernization Program 


PONTIAC, Mich. — Ground has 
been broken for a new coach as- 
sembly plant marking the first step 
in a modernization and expansion 
program at the factories of GMC 
Truck & Coach division of General 
Motors here, according to M. D. 
Douglas, division general manager. 

The entire program, which will 
add 1,500,000 square feet of floor 
space to GMC’s present plant facil- 
ities, includes three major building 
projects: 

] An assembly plant for produc- 

- tion of GM cruiser-type coaches. 
° An engine plant for manufac- 
gines. 


ture and assembly of GMC en- 
3 A new engineering building for 

experimental work. 

Work has already been started 
on the new coach assembly plant, 
and it is expected to be completed 
about Dec. 15. Work on the other 
buildings will be pushed as rapidly 
as possible, Douglas said. 

This extensive modernization 
and expansion program will pro- 
vide facilities for the greatest 
commercial truck production in 

GMC history and will make pos- 
sible an annual GM coach volume 
double that of the best previous 
sales year, Douglas stated. 

GMC expects to exceed prewar 
truck production levels by the end 
of 1945 and anticipates an alltime 
high in GMC truck production in 
1946, he said. 

The new assembly plant, where 


GM cruiser-type coaches will be 
built on conveyor lines, will be an 


ultra-modern, one-story steel and 
brick structure covering an area 
comparable to three city blocks. It 
will provide approximately 360,000 
square feet of floor space. 

The new engine plant will be 
the largest building on the ex- 
pansion program. Of steel frame 
design, it will be 600 feet long 
and 420 feet wide, providing 
500,000 square feet of floor space. 
Coinciding with the announce- 

ment of GMC’s expansion program 
is an announcement by the Fleet 
Carrier Corp. of plans to add ap- 
proximately 320,000 square feet to 
their present parking areas adja- 


cent to the GMC factory to handle | 
the increased output of trucks and | 


coaches. 


Key Suppliers 
Are Tied Up 


Users Are Hit Hard 
By Failure to Get 
Needed Equipment 


DETROIT.—Truck produc- 
tion has already been cut at 
least 40 to 50 percent from 
estimated schedules in the 
fourth quarter by strikes in 


the plants of component manu- 
facturers, according to executives 
of the various truck manufacturing 
plants. 

These officials say truck output 
in the past 60 days has also been 
severely cut back from what would 
have been produced if strikes in 
certain key supplier plants could 
have been avoided. 

This loss in production, while 
not actually losing business for 
the truck dealer, since it merely 
postpones the selling date, is al- 
ready seriously affecting both the 
transportation system of the na- 
tion and the ability of the truck 
manufacturers to retain their key 
production men. 

Dealers are urged, when talking 
to truck operators whose business 
and earnings are being seriously 


affected by the inability of the: 


dealer to provide new equipment, 
to suggest to the operator that he 
write or wire his congressman 
about how these wildcat—and to- 
taly unnecessary strikes—are ef- 
fecting his particular business. 

Back in the days when these 
congressmen were trying to vote 
themselves an increase in pay the 
“bundles for congressmen” cam- 
paign put on by small business 
men all over the nation quickly 
and effectively squashed the move- 
ment. 


It is thought that the same result 
could be attained today if every 
trucker who was hurt by not 
getting new equipment would tell 
his congressmen that the inability 
of his dealer to provide him with 
new power was costing that truck- 
er X number of dollars per day and 
was slowing his ability to move 
whatever commodity the trucker 
hauled. 


While the end affect on truck 
transportation end of our nation- 
al economy is the most important 
thing to stress to bring home to 
our legislators the need for a 
quick and thorough revision of 
our labor legislation, it is also 
well to impress these same gen- 
tlemen with what is happening 
to the dealers and the factories. 

One important phase of this cur- 
rent labor problem, as it will con- 

(Continued on Page 38, Col. 4) 


Few Changes Asked 


Tax Cuts, Check on Monopoly Sought 
By N. Y. Truckers 


ROCHESTER, N.Y.—In reply to 
a Congressional committee ques- 
tionnaire on postwar national 
transportation, Rochester motor 
truck operators framed a three- 
point basic policy program at a 
meeting here last week. 

The National Transportation Act, 
now in existence, proved its use- 
fulness in the war period and is 
elastic enough to provide for the 
handling of all postwar transporta- 
|tion problems, it was unanimously 
agreed. , 


Motor carriers do not favor mon- 
opolistic efforts to put under single 
ownership air, water, rail and mo- 
tor carriers. Nor do motor carriers 
want federal aid. They want the 
elimination of the excise tax, $5 
use tax, 3 percent federal trans- 
portation tax and a reduction in 
corporate income tax. 

Under leadership of Chris Palm- 
er, New York City business man- 
ager of New York State Motor 

(See CHANGES, Page 81, Col. 5) 
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Wants 400 Outlets... 


ta CLEVELAND. — Dealer appoint- 
ments under White Motor Co.’s 
z sales expansion program are going 
: ahead on schedule. The dealer con- 
tract offers features comparable 
to the present 
distributor con- 
tract, including 
adequately pro- 
tected territory, 
price protection, 
retail sales dis- 
counts, and other 
features that con- 
tribute to perma- 
nency and profit- 
able operation. 
Lon A. Fleen- 
er, sales man- 
ager, wholesale 
division, has been actively con- 
tacting White branches and dis- 
tributors in the expansion drive. 
Approximately 400 dealers 
throughout the United States will 
be appointed in the new and 
greater distributing organization. 
It is expected that the increase 
in outlets will keep pace with the 
company’s production schedules. 
The new dealer recruiting pro- 
gram, which was recently pre- 
sented to a meeting of all regional 
managers here, is being carried on 





L. A. Fleener 


with a “Visualizer Presentation 
Book.” This twenty-four-page, two 
color book enables _ prospective 


dealers to weigh the opportunities 
for White truck sales and service 
in their respective territories on a 
practical, survey basis. 

The cover title of this novel pre- 
sentation book reads, “An Oppor- 
tunity for a Qualified Few.” The 
development of the local opportun- 
ity is logically carried out in a 
progressive page-by-page manner, 
so that the final picture is a com- 
plete and revealing one. 

Page one offers a table to por- 
tray the growth of motor trans- 
portation from 1904 to the present. 
This is followed by a brief word 
picture of the number of com- 
munities depending entirely on 
trucks and the billions of miles 
that U. S. trucks travel. Other 
pages graphically develop the scope 
of the truck market and the poten- 
tial demands of the future. 

The book then proceeds to set 
forth White’s broad line of trucks 
designed to meet every need in the 
motor transportation field. The 
product story is further strength- 
ened by its nationwide distribution 
of parts and service, assuring quick 
fulfillment of needs without the 
necessity of maintaining large 
stocks on dealer shelves. Not only 
is the dealer in an enviable posi- 
tion from the standpoint of truck 
sales, but he has an excellent profit 
opportunity in the sale of parts, 
/ accessories, and service labor. A 
sample of the backing which the 
company gives its dealers is found 
in the nationwide advertising pro- 
gram as explained in the book. 
Sales promotion materials and 
sales training equipment provided 
by the company are also explained. 

Following the presentation of 


‘N. H. Truckers 
Book 3 Speakers 
For Annual Meet 


MANCHESTER, N. H.—(UTPS) 
—The New Hampshire Truck Own- 
ers’ Assn. has announced that Fred 
B. Lautzenhiser, of Chicago, con- 
sulting engineer of the motor 
transport division of International 
Harvester Co., will be one of the 
guest speakers at its fifteenth an- 
nual convention at the Carpenter 
hotel here Oct. 27. 

Sen. Charles W. Tobey and Rep. 
Sherman Adams, of New Hamp- 
shire, will also deliver addresses. 
Norris Cotton, speaker of the house 
of Representatives at the last ses- 
sion of the state legislature, will 
be the toastmaster. 

Postwar plans for motor trans- 

_ portation will be the keynote of 
the convention. 





y 





Lear Motor Co. (Chrysler), of 


Mayfield, Ky., is remodeling its 
building. Completion is expected by 
¥ Oct. 1. 


general opportunities and the 
features of the dealer franchise, 
the book concludes with a spe- 
cial territory analysis pad which 
can be filled out prior to the 
dealer interview. The pages of 
this pad give the suggested ter- 
ritory, the market in terms of 
truck owners and total trucks 
operating there, the leading 
White owners, and estimated 
truck sales. It also covers esti- 
mated gross profit from new 
truck sales, additional potential 
gross profit from new truck sales 
in terms of accessory sales, the 
truck service potential, and re- 
peat sales on tires and accessor- 
ies. 

As a result of this data, com- 
piled in direct relation to condi- 
tions existing in any particular 
territory, the prospective dealer 
can size up the opportunities in a 
practical way. 
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Dealer Expansion Grows 


Under New White Plan 





FIRST WOMAN to take the dealer service managers raining course at the 
General Motors Institute, Mildred Sandvig, of Prosser, Wash., is pictured here 
with the 34 men in her class. Miss Sandvig takes a very active part with her 
brother in the management of the re oan Co., sales and service head- 
quarters for GMC trucks in Prosser. Members of the class, which is sponsored 
by GMC Truck & Coach and the passenger car divisions of General Motors are: 
First row, left to right, bh A G. Cummings, Michael A. Foley, James C. 
Thompson, R. K. Wright, Mildred G. Sandvig, Harold D. Jones, K. F. Town- 
send, L. E. Atkinson, George J. Anderson. cond row: T. D. Keyser, John 
Zaeske, Walter L. Snyder, R. W. Fuller, J. O. LeBlanc, H. A. Pope jr., Roy 
Schwarz, F. C. Nagel. Third row: R. G. Hay, Laurence E. Byrne, Frank J. Halli, 
L. C. Starnaman, Harold J. Suhr, Ralph Miller, R. E. Heefner, M. E. Groff, 
M. L. Liddy. Fourth row: Jes Taft, Wallace Diffor, H. A. Comden, C. P. Bowen, 
William McCrocklin, G. W. MacDonald, Dave Tennant, J. S. Groff, E. B. Roberts. 


Tally Ho 


PETERSBURG, Va.—Only a few old- - 
fashioned sportsmen rode horses at the ‘‘Dealers Tell Me,’’ by John O. Munn, fs 
Dinwiddie county fox hunt recently. | an open forum for the expression of deal- 
All of the other hunters, who bagged ! ers’ opinions. 


two old foxes. were behind the reins of 
their automobiles. 








annual convention 
hotel in Chicago the week of Jan 


Convention Set 


For Jan. 14-18 


WASHINGTON. American Road 
Builders Assn. will hold its 43rd 


at the Stevens 


14-18, 1946, James J. Skelly, presi- 


dent, announced last week follow 
ing a conference of association offi- 
cials. 


“With the passage of the concur- 
rent resolution by Congress releas- 
ing federal-aid highway funds, our 
meeting in Chicago will launch the 
three billion dollar postwar con- 
struction program which can now 
get under way,” Skelly said. 

“In the past we have held our 
yearly meetings in various cities, 
and we expect to do so again, but 
with the nation entering its recon- 
version period and transportation 
still a problem, we chose Chicago 
because of its central location and 
its hotel accommodations.” 


Speakers prominent in engineer- 
ing, industry, business and educa- 
tion will appear on the program of 
the four-day session, he added. 


Smoothing and Improving the Rid 


IN PEACE & WAR © ON HIGHWAY & RAILWAY © ON BATTLEFIELD & FARM 


MONROE DIRECT-DOUBLE-ACTION 
HYDRAULIC SHOCK ABSORBERS 


In every line of endeavor there is always one “best,” 
one product that sets the standard of quality, one 
organization recognized as the source of innovations, 
of most advanced design, of finest construction. In 
the field of Hydraulic Shock Absorbers for smoothing 
and improving the ride in motor vehicles and railway 
cars, that leader is Monroe. Monroe Direct-Double- 
Action Hydraulic Shock Absorbers have been stand- 
ard on leading American cars, trucks and railway 
passenger cars. In the war they proved their superi- 
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Size for 
Every Need 
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ority on motorized vehicles from Jeeps to great tanks. 
Today, the experiences gained in this hard, critical 
service is reflected in even finer Monroe Products. 
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Save a Job for Joe 


New Group Obtains Pledges from Firms 


To Save 25% of Jobs for GIs 


CHICAGO. Industry for Vet- 
erans’ camaign to “Save a Job for 
Joe” has taken hold in the auto- 
motive field, it was announced here 
last week. About 25 firms have 
signed pledges to earmark a mini- 
mum of 25 percent of their postwar 
jobs for returning service men and 
women. 

Industry for Veterans is an Illi- 
nois not - for - profit organization 
founded last summer by a group 
of leading Chicagoans. It enlists 
industry in the campaign to assist 
the returning service personnel. As 
the list of firms signing the pledge 
grows, the news is transmitted to 
service men everywhere to tell 
them industry is thinking and plan- 
ning for them. 

James Simpson jr., ex-Marine 
captain, is president. To date 1,362 
firms have signed the pledge in 
22 states. Those in the automotive 
field include: 

Bear Mfg. Co., Rock Island, III; 
Burd Piston Ring Co. & Liberty 
Foundries Co., Rockford, Ill.; Dodge 
Mfg. Corp., Mishawaka, Ind.; The 
Eureka Co., Rock Falls, Ill.; Gem- 
mer Mfg. Co., Detroit; Gibbs Bat- 
tery Co., Inc., Corydon, Ia.; High- 
way Trailer Co., Stoughton, Wis.; 
McLaughlin Body Co., Moline, II1., 
and Motor State Products Co., 
Ypsilanti, Mich. 

National Battery Co., 
worth, Kan.; Omaha _ Standard 
Body Corp., Council Bluffs, Ia.; 
Peter Pirsch Sons Co., Kenosha, 
Wis.; The Randall Co., Cincinnati; 


New Power Winch 
Now Available 


From Fruehauf 


DETROIT.—Greater safety and 
ease in loading heavy machinery 
and materials has been achieved 
through the latest type power 
winch, now available from Frue- 
hauf Trailer Co., according to Ken- 
neth C. Tice, sales manager. 

The Fruehauf winch is a com- 
pact unit which can be mounted 
on trucks and trailers. Three sizes 
are available with 12,000, 18,000 and 
25,000-pound capacities. Power is 
provided by the truck engine. 
Three levers are located within the 
cab for operation of the winch. 

Each model is equipped with an 
oil-cooled, fully adjustable auto- 
matic brake. A _ steel jaw clutch 
reportedly gives quick, positive ac- 
tion under all load stresses. The 
unit is built with a cast integral 
worm gear which insures longer 
life and provides greater safety 
due to the fact that there are no 
bolts to shear, Tice claims. 


R. I. Truckers 


Name Moran 


PROVIDENCE, R. I.—(UTPS) 
Francis E. Nute has resigned as | 
secretary - manager of the Rhode 
Island Truck Owners Assn., and 
Richard A. Moran of Pawtucket, 
vice-president of the association, 
has been named to succeed him, 
according to an announcement by 
William J. Halloran, association | 
president. 

Dawson Ditt of Saylesville is 
the new vice-president. 


Leaven- 


Trackless Trolley | 
With Air-Conditioning 
Tried at Atlanta 


ATLANTA. The world's first | 
air-conditioned trackless trolley is | 
in experimental operation here by | 
Georgia Power Co. 

If refrigeration proves satisfac- | 
tory and economical, the company | 
will increase its use, Warren R. | 
Pollard, transportation manager, | 
said. 

The coach alone cost $15,000. The 
air-condition unit is reported to 
have cost approximately $7,000. The 
trolley w&s constructed by the Pull- 
man Standard Mfg. Co. and the 
Carrier Corp. 


“WE ARE GLAD TO REPORT that we | 
have had quite a few replies to this ad- 
vertisement, and believe that we can se- 
cure the equipment we wanted from one | 
of the firms we heard rene. ees | 
Motors Ltd. (Chevrolet-Oldsmobile-Cadil- 
lac), Sherbrooke, Que | 


Kala- 


Shakespeare Products Co., 
Steel 


mazoo, Mich.; Standard 
Spring Co.; Coraopolis, Pa.; The 
Tillotson Mfg. Co., Toledo; Tim- 
ken-Detroit Axle Co., Detroit, and 
Walker Mfg. Co., Racine, Wis. 
Others include Burton Auto 
Spring Corp.; Ero Mfg. Co.; Jacob 
Press’ Sons; F. W. Stewart Mfg. 
Corp.; Tropic-Aire, Inc.; Unity Mfg. 
Co., and Universal Trailers, all of 
Chicago. 


Canadian Jury Urges 


Check on Old Cars 

MONTREAL.—Alarmed at the 
mounting death and accident 
toll from traffic accidents, a 
Toronto coroner’s jury recom- 
mended that cars of five years’ 
vintage or over be required to 
pass a police or traffic authority 
inspection before yearly oper- 
ating licenses are issued. 

Police motor vehicle licensing 
authorities and city traffic ex- 
perts favor an all-out campaign 
to curb accidents which have 
brought death to 56 persons and 
injury to 1,860 in Toronto. 


Pesco Starts 
Production On 
New Products 


CLEVELAND.—Large scale pro- 
duction has been started on two 
new hydraulic systems for trucks, 
truck trailers, and buses which, in 
rigid road tests, gave instant brake 
action and automatic clutch per- 
formance at greatly reduced pedal 
pressure, officials of Pesco Products 
Co. announced last week. 

The tests were made by truck 
and bus line companies. Both sys- 
tems, according to Pesco officials, 


Cntbh and Leamers 


Forgings of finest tool steel—strongest, toughest, 


most durable metal—heated white, then twisted to a 


spiral: this is the Celfor Process....Clark originated 


its use, to make better drills—and still uses 


it for that same 


purpose 


TRUCK SECTION 


can be installed either in new 1946 
models or in old models. 

Through their streamlined de- 
signs which, according to engi-, 
neers, eliminate a “basket of parts,” 
operations are simplified to a pas- 
senger-car driving basis. This, in 
addition to safety advantages for 
driver and passengers, reduce costs 
of maintenance and repairs, it was 
said. 


Cashman-Burke to Build 


Cashman-Burke Motors, Inc. 
(Chrysler), New London, Conn., 
soon will start construction of a 
new building. 
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Wash. Idaho 


Reach Agreement 
On Reciprocity 


HELENA, Mont.—A reciprocity 
vreement between Idaho and 
Vashington was announced last 
‘reek by John J. Jewell, secretary 
nd treasurer of Montana Auto- 
nobile Dealers Assn. 


Full reciprocity will be granted 
0 any automobile dealer properly 
egistered as such in either state 


‘or any vehicle bearing a dealer's 
Scense if the dealer has been sol- 


icited to come 
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for the purpose of demonstrating 
his vehicles. Reciprocity is also 
granted if the vehicle is being 
operated in direct connection with 
the business of the dealer. 


Full reciprocity is granted to all 
private passenger cars, passenger 
cars operated by salesmen who 
may carry samples but do not 
make deliveries and passenger cars 
operated by persons temporarily 
employed in either state, unless 
otherwise specifically stated. 

The agreement also covers pri- 
vately owned trucks, buses and 
taxis, unless there are stated ex- 
ceptions, to transport the produce 
of the owner through either state 

No reciprocity is granted for 


YOU CAN’T TELL DRILL 
QUALITY BY LOOKING AT DRILLS 


They look alike, and usually act alike—for a short time... 


trucks used or maintained for the 


purpose of transportation of prop- 
erty or persons for hire or for 
compensation or profit. 


Miss. Buses Get 


Interchange Order 


JACKSON, Miss. — Mississippi's 
State Public Service commission 
has issued a general order requir- 
ing all bus lines in the state to 
interchange express in all cases 
where the original carrier cannot 
carry goods to the final destination. 
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NEW YORK. A warning that 
much of the legislation before Con- 
gress tends toward state socialism 
was sounded in an address here 
last week by John M. Hancock, 
partner in the banking firm of 
Lehman Bros. and co-author with 
Bernard M. Baruch of the Baruch- 
Hancock report dealing with re- 
conversion of industry to a peace- 
time basis. 

Hancock spoke at a dinner given 
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BLIND RIVETING PROCESS 


There is a simple means by which you can see the qual- 


ity you demand of drills—It identifies drills so made that 


all the native toughness and strength of finest steel is 


preserved and utilized. It tells an instant reliable message 
of accuracy that endures—of drills that last longer, that 
keep their better cutting qualities through longer, more eco- 
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nomical lives...It is the Celfor label on every drill and reamer 
made by the Men of Clark. 


CLARK EQUIPMENT COMPANY ° Buchanan, Michigan 
Also —BATTLE CREEK —JACKSON—BERRIEN SPRINGS, MICHIGAN 
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State Socialism? 


Hancock Warns Against Trend of Laws; 
Seeks Jobs by Business Boom 


in his honor by the American Man- 
agement Assn. at which he received 
the Henry Laurence Gantt Memori- 
al Gold Medal “for distinguished 
achievement in industrial manage- 
ment as a service to the communi- 
ty.’ The presentation was made by 
Harold V. Coes, chairman of the 
Gantt Medal Board of Award. 


“In the last decade,” Hancock 
said in his acceptance address, “we 
have seen many steps taken in the 
direction of a planned economy and 
state socialism. We are asked to 
accept for ourselves what has been 
tried by many countries in Europe 
to their own economic and social 
injury. Didn't we fight this latest 
war to destroy this same idea in 
the minds of our enemies and are 
not we now insisting in our terms 
of peace that this same idea be 
rooted out throughout the world? 

“Doesn’t it seem aie strange 
thing that we should say that 
idea is worth a trial by us, yet 
that is the purpose being advo- 
cated in much of the legislation 
before Congress. Such legislation 
is frankly aimed at progress to- 
ward state socialism and a strong 
federal government, something 
abhored in America since its first 
colony was founded. 

“I don’t believe America will go 
knowingly to state socialism. It 
might conceivably slip into it un- 
wittingly or go into it a step at a 
time, but the pressure to do so will 
not arise from the people generally 
or their own initiative. It will come 
from those who will make promises 
of its benefits for the sake of win- 
ning votes.” 

Hancock pointed out that state 
socialism lends itself as a great 
political tool for the demagogue 
who can gain votes by promoting 
the benefits of state socialism 
when he isn't going to be held to 
account for the long-range effects 
of his promises. Promises of imme- 
diate benefits will always be more 
powerful, he said, than distant 
dangers and far removed risks. 

“Could it be,” he continued, “that 
the idea that the government will 
guarantee jobs for all who want 
them came directly from Nicolay 
Lenin, who pointed out many years 
ago that the way to destroy our 


i type of self-government would be 
} to create a public belief that gov- 


ernment could permanently supply 


} all of the people with jobs? Lenin's 


purpose wasn’t my purpose, for he 
pointed out that the certain result 
would be such a clamor for jobs 
that no free government could 
withstand the demand and remain 
financially stable. And Lenin prob- 
ably didn’t see how soft a govern- 
ment could be regarding pay rates, 
for, of course, it does no good for 
the state to guarantee a man a job 
unless it sets rates of pay and the 
kind of a job that will satisfy him 
as a voter.” 

Hancock said it is his belief 
that the way to get more employ- 
ment is to proceed to get more 
employers by inducing them to 
expand their activities or to start 
new businesses, either as_ self 
employers or as employers of 
others. 

He added that this can be done 
only by inducing men to do these 
things and not by coercing them or 
by making it difficult for them to 
become employers. 

“I do believe this can be done by 
any device of government planning, 
for the inevitable tendency then is 
toward regimentation or state so- 
cialism. I think the responsibility 
of government is primarily to clear 
the way for people to provide jobs 
for themselves and for employers 
to employ others, and in general to 
clear the way for people to do 
their own planning with reasonable 
assurance as to important govern- 
ment policies.” 


Dorsey Acquires 


Alabama Firm 


ELBA, Ala.—Dorsey Trailers, of 
Elba, Ala., has acquired Utility 
Trailer Works of Montgomery, Ala. 
Dorsey began building trailers in 
1932. 

Dorsey’s sales and service organ- 
ization now will service all Utility 
trailers. 
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White Motor 
Will Build Plant 


In Canada 


MONTREAL. — White Motor Co. 
of Canada, Ltd., will erect a mod- 
ern manufacturing plant for pro- 
duction of trucks and buses on a 


10-acre site on Decarie boulevard | 


here, L. M. Hart jr., vice-president, 
announced last week. Local service 
facilities will also be extended. 

For several years past, trucks 
and buses have been assembled and 
partly built at the company’s Mon- 
treal headquarters. 


Plans now call for a two-story 
office structure and a one-floor fac- 
tory building, providing 130,000 
square feet of floor space. Parts for 
both trucks and buses, as well as 
complete vehicles, will be produced 
for Canada and also for export 
markets throughout the British 
empire. 

Spangrud Builds 

The new building for C. L. Spang- 
rud, Chrysler dealer in Karlstad, 
Minn., will be completed this fall. 
Additional space is needed for ser- 
vice business. 
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HERE IS the Marmon-Herrington Delivr-all, 


described by the company as 


“an economical and efficient stand-drive vehicle for all frequent stop delivery 


services.”’ 


Free 4 Truckers 


In Twin Cities 


MINNEAPOLIS.—(UTPS)—Four 
Twin Cities companies are among 
21 government - operated midwest 
truck lines returned to private 
operation. 


ODT has announced release of 
United Shipping Co. and Tri-State 
Transfer Co., Minneapolis, and of 
Lee Cartage Co., and Murphy Mo- 
tor Freight Lines, Inc., St. Paul. 


Others in the northwest are A. G. 


Henneman Transfer, Bloomer, 
Wis.; Midwest Motor Express, Bis- 
marck, N. D.; Buckingham Trans- 
portation Co., Rapid City, S. D.; 
Brothers Motor Transportation, 
Inc., St. Cloud, Minn.; Olson Trans- 
fer Co., Stillwater, Minn. 


Terminal A gent Named 


NEW YORK.—William F. H. Heck- 
man, Baldwin, L. IL. trucking expert, 
has been designated as truck terminal 
agent for the Port of New York Author- 
ity. Construction will start soon on 
terminals in New York and Newark. 


For Home 


TRUCK SECTION 


Deliveries 


New Marmon-Herrington Delivr-All Truck 


Has Front Wheel Drive, Added Room 


INDIANAPOLIS.—Marmon-Her- 
rington Co. here, has announced 
production of a new house to house 
delivery vehicle, called the Delivr- 
All. The vehicle is designed for the 
fleets of bakeries, dairies, groceries, 
laundries, dry-cleaning plants and 
similar companies engaged in the 
frequent stop delivery of merchan- 
dise. 

The name of the new vehicle in- 
dicates the wide range of industries 
to which it is reportedly adapted. 

By utilizing a front driving 
axle of the company’s own de- 
sign, the conventional propeller 
shaft and the rear axle, with 

its differential are eliminated. 
The level and unencumbered 
floor of the truck is brought 
down to a height of only 13 
inches from the pavement, from 
the driving controls clear to the 
rear of the body. Monocoque 
(airplane) body type of construc- 
tion provides the necessary rigid- 
ity to support the load without 
a conventional chassis frame. 

In addition to providing more 


2-Billion-Dollar Baking Industry— 


one 


BUY VICTORY BONDS 


of 


pani Mi 


— 


| SMASH HIGHWAY 


| TRADE BARRIERS 


Baking is a 2-billion-dollar industry with an annual output of more than 
10 billion pounds of bread and other yeast-raised goods—and thousands 
of brand new bakery trucks are needed immediately. 


Reo expects to sell its share of bakery trucks, not only because it has always 
enjoyed a good share of this business, but because today’s Reos are the 
finest trucks ever built for any industry. 


Prospects are bright for Reo dealers—they have a top flight line of trucks 
and tractors that have made a name for themselves in the toughest service 
—they have a good name to trade on because “Reo” has meant depend- 
ability and economy for 41 years—they have a franchise which dealers 
themselves helped to write, thus assuring a profitable, friendly dealer- 


factory relationship. 


Plan now to make money with Reo. Write for Reo’s “Big 7’ Question- 


naire today. 


REO MOTORS, 


INC., 


Factory Branches, Distributors and Dealers in Principal Cities 


LANSING 20, MICHIGAN 
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headroom, extra width and load 
space within the truck, front whee 
drive makes possible the inclusion 
of the engine, steering gear and all 
operating controls in a single unit, 
which can be detached from the 
truck body for servicing. Thus the 
owner of a fleet of Delivr-All, with 
an extra power unit can keep all 
the vehicles in constant service, it 
is reported. 

The mechanical units are readily 
accessible for inspection, adjust 
ment or minor repairs while the 
power unit is in place in the ve- 
hicle. Spacious access panels are 
quickly and easily removable. 
These panels are held in place by 
quick action cowling type fasten- 
ers. 

The Delivr-All has a short wheel- 
base, is highly maneuverable, has a 
fast pick-up, and is modern in 
appearance. Wide, fast operating 
finger touch opening folding doors 
on either side and at the rear 
make for quick, easy loading and 
ready accessibility of merchandise, 
it is claimed. 

The 60 hp. engine is a four 
cylinder unit. Controls are ar- 

ranged for standing or seated 
driving. Clutch and brake pedals 
may be operated independently, 
or both with one foot. Accelera- 
tion is provided, either by hand 
throttle or foot accelerator. The 
hand throttle operates in com- 
bination with the gear shift lever. 
An auxiliary transmission pro- 

vides two speed ranges, a low 
range for frequent stop operation 
and a higher range for driving to 
and from the route. This gives al 
total of six forward and two re- 
verse speeds. 

Advantages offered in the Delivr- 
All, according to Marmon-Herring- 
ton releases, include the following: 

1. Stand-up or seated driving. 

2. Low, “step-in” floor level. 

. Front wheel drive. 

. Small engine for economy. 

. Short wheelbase. 

. Wide, clear vision. 

. Modern streamlined styling. 
Production of the new truck is 

getting under way in the Marmon- 
Herrington plant here. 


Jensen to Head 


White Parts Unit 


CLEVELAND. — Clifford P. 
Jensen has been named parts serv- 
ice manager of White Motor Co. 
with headquarters here, according 
to announcement by F. G. Allen, 
general service 
manager. He 
brings to his new 
position consider- 
able automotive 
experience and a 
broad under- 
standing of the 
responsibilities of 
parts service, it is 
reported. 

Following his 
education at 
Pratt Institute 
and New York 
University, Jensen entered the en- 
gineering and research field where 
he gained a valuable technical 
background. He was with the 
Standard Oil Co. of New York for 
four years and joined Chevrolet in 
1931. For nearly 15 years he served 
in the capacity of merchandising 
manager for the Chevrolet parts 
division. 


System Freight 
Extends Area 


SEATTLE.—System Freight 
Lines, which recently acquired 
Smart’s Auto Freight in Seattle and 
Portland, has been steadily expand- 
ing its interests. Operation has, 
been extended to Washington, Cali- 
fornia, Oregon and Arizona. 

Vardie Smart, formerly manager, | 
continues as owner and operator 
of Smart’s Terminal in Portland. 
System has appointed Joe Mc- 
Donough agent in Tacoma. 


C. P. Jensen 


‘‘We are glad to advise that the Cadillac’ 
has been sold and the purchaser was 
secured through the ad inserted in the 
Automotive News. We had a nice re- 
sponse to this ad and are well pleased 
with the results obtained.’’ F. Sweetman, 
Morton Motor Company 
Omaha, Nebraska. 
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By Ailantic 


NEW YORK.—Atlantic States 
hippers Advisory Board decided 
— ist week against attempting to| 
stablish between shippers and mo- 
or, air and water carriers the same 
@ orm of close relationship now ex- 
sting between the board and rail 

arriers. 
“<i Headed by F. B. Dugan, traffic 
r nanager of Eastman Kodak Co., 
_ e planning committee recom- 
: mended instead that the board set 
te p several new committees which 
<a ould have the function of keep- 


ng the executive committee _ in- 
sxrmed of developments in motor, 
—a fir and water transport fields. 
These committees would be merely 

; sformative and would not be em- 
mowered to discuss shippers’ prob- | 
lems with representatives of the. 
—_ irriers. 

: As originally presented by Dugan, ! 
e report advanced two reasons 
— ainst close cooperation with the 
transport fields other than rail. The 


pe & Eastes 
Acquire Cater 


f Spokane 


SEATTLE.—This month saw two 
“ic deals for motor truck over-the- | 
road lines consummated, with only | 
al approval to be made by Inter- ; 


















blic Service. 
Lee & Eastes have: acquired ! 
ater Motor Freight Lines from | 
anifur Brothers of Spokane. The 
Seattle - Portland operators are 
anging the name of the Cater 
“nes to Motor Freight Terminals, 
Inc., with George Eastes as man- 
+ rer. 
Robertson Freight Lines, with 
‘rminals in Seattle, Portland and 
1coma, is involved in the other 
transaction. George Giffin of Ta- 
ma, with the company for the 
rast eight years, is now one of the 
principal owners. Gus Robertson 
— s sold his interests. 
Lawrence Taylor, formerly with 
1OT in Seattle district, has been 
aa “pointed field man for the Wash- 
ington association. He was with 
acific Highway Transport and 





—7 “nited Truck Lines before Pearl 
Harbor. 
— ransport Clearings of Puget 


Sound, Inc., handling bills of lading 

d all freight bills for operators 

— the Seattle, Tacoma, Belling- 

ham areas, has expanded its serv- 

me to include handling of govern- 
-ent biills of lading. 

New wage contracts have been 

= PB@ned in the Yakima area with 

pickup and delivery, dock and plat- 

form men, giving them a 5 cent per 

—— ur wage increase. There is gen- 

eral quiet on the labor front in 

is state, as far as truck operators 

—- “e concerned, the only unsettled 

contracts being with the mechan- 

ias’ union. These involved employes 

r.. the repair shops of the trucking 

concerns. 


Awnco Producing 


‘truck Mirrors 


— SHICAGO.—Awnco Mfg. Co., or- 
ganized here a little more than a 
war ago to manufacture truck 
;~ ducts for military use, is now 
producing safety rear vision mir- 
b_— s for civilian use, Robert B. 
Macfee, president and general man- 
ager, announced. 

“roducts of the firm are now 
channeled through established deal- 
a and jobber outlets. Macfee, who 
has been in the automotive main- 
tenance field for approximately 25 
ars, was former executive secre- 
tary of National Standard Parts 
4 3n. 


nae &'00,000 Depot in Pensacola 


PENSACOLA, Fla.—Greyhound Bus 
Lines has opened a $100,000 bus station 
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Lael ruckers Voted Out 
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Changes 


(Continued from Page 26) 








Truck Assn., the carriers agreed 
}on the above points. 

Edward J. Costich, a Rochester 
director of the New York State 
{Motor Trucking Assn., said, “The 
lanswers we make to this inquiry 
|here as Well as the answers given 
|by air, motor, rail and water car 
jriers nationwide will be determin- 
ing factors in guiding Congres- 
sional thinking in the consideration 
of any new transportation legisla- 
tion.” 

The questionnaire was issued by 


Board 


first was that the present condi- 
tions in the motor carrier industry 
would not make such close cooper- 
ation practical. No reference was 
made to conditions in either air or | 
water transportation. 

The second reason was that an 
attempt to broaden the field of the 
board in this direction might affect Chairman Clarence F. Lea of the 
the board's present relationship —_— . ' House Committee on Interstate and 
a "ie se ee aa Foreign Commerce and will be sub- 

, é io rom e floor > ight usiness man- itte ; ati % rs 
this second consideration was Png Py Bay S| P men aw I suse meeting ee Cerne 


stricken both from the text of the | of motor carriers and truck dealers in Rochester. Discussing problems with him throughout the nation 


j ‘ are (left to right) Frank S. Gottry, director of the state group; Francis Mc- 
resolution and the record of the | Donough, secretary of the Truckmen and Warehousemen’s Assn. of Rochester, | 
meeting. | and George G. Batterson, president of truck and warehousemen’s organization. ate Want Ad Dept., Inside Back Cover 
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state Commerce Commission and! ‘iad Fa 
the Washington Department of | & 
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TRACKS WUVAQOE THE HARVEST HAVELOS 


With trucks rapidly coming into their own on the source for performance of many muscle and time- 
agricultural front, the familiar hiss of Air Brakes saving tasks. Loading and unloading barrels of po- 
is no longer foreign to the harvest fields * Here tatoes, as illustrated here, is just one of the almost 
too, as in the more prosaic commercial applications limitless possibilities the system makes possible * 
of modern motor transportation, the unmatched Commercial transportation can well observe the ever 
dependability, flexibility and economies of genuine broadening scope of genuine Bendix- Westinghouse 
Bendix-Westinghouse Air Brakes shows to Air Control. Relative to the advantages you may 
excellent advantage *& But the many exclusive ad- be missing, it will pay you to contact your local 
vantages of this “Safety Standard of the World” are authorized distributor or the manufacturer, today. 


by no means confined to brake control. The very 
presence of this system on any vehicle, automatically BENDIX-WESTINGHOUSE AUTOMOTIVE 


places at the disposal of the operator a potent power AIR BRAKE COMPANY .. . ELYRIA, OHIO 


Beadéxn ffectinghousie 


AIR BRAKES 


AND PNEUMATIC CONTROL DEVICES 
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62,000 Market 
For Truck Bodies 


Seen in South 


ATLANTA.—A potential market 
of approximately 62,000 units annu- 
ally for truck body builders in the 
south, was forecast here last week 
by an official of a national truck 
body organization. 

Owen S. Lindsay, sales manager 
of Lindsay & Lindsay, Chicago, 
manufacturers of Lindsay struc- 
ture and prefabricated steel and 
aluminum truck bodies, said the 
south could manufacture and use 
25 percent of all truck bodies pro- 
duced in the nation. 


He was here for the _ second 
Southern Truck Body Builders con- 
ference which attracted 38 south- 
eastern manufacturers. The meet- 
ing was sponsored by the Armor 
Insulating Co., regional representa- 
tive for the Lindsay firm. 


Heretofore, Lindsay said, it was 
necessary for fleet operators to 
have all their truck bodies built 
at one place and then drive them, 
perhaps thousands of miles to their 
destination, or else take a hodge- 
podge of designs that varied in 
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THIS METHOD of rear-wheel suspension, announced by Trailer Products, 
Inc., Indianapolis, is known as Rock-O-Coil, and is based on a practical applica- 
tion of the simple lever. It is said to offer a hitherto unknown uniformity of 
weight distribution. 


each locality with each manufac- 
turer. 

Truck manufacturers have sched- 
uled a national production of more 
than 1,000,000 truck and trailer 
chassis during the next 12 months, 
and Lindsay estimated that at 
least one-fourth of this production 
meant a potential market for Lind- 
say bodies. 


TRU-FLEX 


Truck Terminal to Open 


In Fort Wayne Dec. 1 

FORT WAYNE.—The new $60,000 
terminal of Keeshin Motor Express, 
Inc., will be completed here about 
Dec. 1. It will handle 35 trucks at 
a time. 

The dock is 46 by 100 feet and 
the garage 54 by 120 feet. 


and Couplings 
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INDIANAPOLIS. — 


jlast week by Trailer 


of weight distribution. 
It can be 


trailers, 
shackles, 
springs. Also it reduces 

















built to specifications developed through 


years of specialization.... 


TRU-FLEX clutch plates feature such advancements as cushion 


type dises and helical springs for smoother 


Engineered to meet your requirements. 





S- 
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et Part is Never Made Right Unless it is Satisfactory to 


engagement and less 


vibration ...TRU-FLEX couplings will dampen shaft vibration. 


For over 20 years a supplier of parts and assemblies 
to the automotive industry: specialists in Piston 


Pins and Clutch Plates for cars, trucks, and tractors. 
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Carries Load Evenly 


New Idea in Rear Wheel Suspension Offers 
Advantages of Balanced Load, Firm Says 


A unique 
method of rear wheel suspension, 
|which is completely different from 
|conventional types was announced 
Products, 
|Inc. The method, known as Rock- 
O-Coil, is based on a practical ap- 
plication of a basic engineering 
| principle, the simple lever, and of- 
fers a hitherto unknown uniformity 


installed on almost 
any make or model of single axle 
eliminating leaf springs, 
radius rods and helper 
lubrica- 
tion costs and trailer maintenance, 
according to actual road test 
fleet use, the manufacturers say. 
Evenness of distribution of 
weight on both rear wheels is made 
possible by a heavy steel 
mount which is welded to the trail- 
er frame. To this are attached two 
fulcrum (plate-like) arms, operat- 
ing not unlike bell-cranks, which 
couple the rear axle to the springs. 
Just how this mechanism op- 


4 BN 


in 


rear 






erates to distribute weight uni- 
formly is born out by a recent 
test. Each of two trailers were 
loaded with 10,000 pounds evenly 
distributed over the front half of 
the trailer and another 10,000 
pounds loaded entirely on the 
left side of the rear half. The 
left side of the trailer with con- 
ventional spring suspension was 
six inches lower than the right. 
The left side of the trailer with 
Rock-O-Coil trailer wheel sug- 
pension was only 1% _ inches 
lower than the right side. 


The obvious advantages of uni- 
form weight distribution, it is 
pointed out, are greater driving 
safety, because roll and side swayg, 
are eliminated thus permitting 30 
to 40 percent increased speed on 
curves without danger of “jack- 
knifing.” Other advantages are re- 
duction of high rate of tire wear 
caused by unbalanced loading and 
the practicability of using larger 
tires so that the trailer can carry 
heavier pay loads. 


The new type of suspension is 
claimed to do away with trailer 
wheel misalignment. It provides a 
perfect bearing on the “fifth wheel.” 
This overcomes undue stress o 
this vital part, sparing tractor rear 
end parts by absorbing much of the 
shock when tractor and sem 
trailer are being coupled. 


Installation is comparatively sim 
ple operation, requiring usually noe : 
more than a day’s time and no 
special equipment other than a 
electric welder. Once installed, the 

unit will last for the life of the 
trailer, the company added. 















































































Tank Truck Rates e= 
Cut in Mississippi 


JACKSON, Miss. — Mississippi 
Public Service Commission has 
handed down an order allowing al 
tank truck carriers of refined ! 
petroleum products to reduce their : 
rates to rail rates. 

The order was entered in the 
case of Jack Harrison Petroleu 
Transport Co. Although Harriso 
had requested the action only in 
regard to itself, the commission 
went beyond this request and mad 
it permissive but not mandatory 
for any such carrier to reduc@a™ 
rates. In another order the com- 
mission gave Mississippi bus lines 
30 days to work out an interchang 
agreement on express. 


Fight Corrosion 
Plastic Lining Tested in @ ae 


Gas Tank Truck 


EDGEWORTH, Pa. — Industri my 
Lining Engineers, Edgeworth, Pa., 
has finished lining the first gasoline 
tank truck with a plastic coatin 
to prevent corrosion. 

Standard Oil company in an ef: 
fort to combat corrosion of carrier @- 
caused by water in gasoline, re- 
tained the firm to apply a plasti 
coating manufactured by Socony—=—" 
Vacuum. 

Corrosion menace to gasolinge—gume 
carriers is caused by water con- 
densation in the tanks and is par- 
ticularly important in the case 
airation gasoline as small rust 
particles could prove disastrous i 
the fuel system of aircraft. 

This first application will be 
thoroughly tested and the result oe 
are being watched with a grea’ 
deal of interest by the oil com- 


panies. Ge 
Russell, Meranda Merge 
Truck Firms in Denver © 

DENVER. — Merger of Russell 
Freightways of Casper, Wyo., wit@—==¢ 
the Ringsby Truck Lines of Denver, 
effective last week, was — 
by C. E. Meranda, Russell gener: 
manager. 

The Russell Co., organized i 
1925, has operated 37 units fro" 
Denver to Casper and from Casper 
to Lusk, Wyo., and Scottsbluff ange. 
Gordon, Neb. Mrs. L. J. Russell i 
the principal stockholder. 

The Ringsby Co., has operate@— 
|between Chicago and Los Angeles. 
“Dealers Tell Me,’’ by John O. Munn, @< 


an open forum for the expression of deal* 
ers’ opinions, 
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|. Bp Operators’ Cost Boosted .. . Waukesha Sales 
6 
— T: Cl Increase 8% 
’ EXaS arifies Fees WAUKESHA, Wis.—The annual 


ef On Overweight Units 


AUSTIN, Tex. — Texas Attorney 65 cents 
.jeneral Grover Sellers has ruled vehicles 


for pneumatic-equipped 
and 90 cents for those 


hat operators of overweight trucks | using solid tires. 


| ind trailers must register them and 
3 yay license fees between $300 and 
:400 annually in addition to a spe- 
vial trip permit of $5. 
E The opinion will increase the 
_. cost to operators of overweight 
. &§ trucks and add considerable reve- 
nue to the state treasury, since in 
the past it has been the practice 
‘ aA not to register overweight vehicles, 
a and only charge for each special 
= 7 permit issued. Special permits are 
& issued Operators of overweight 
0 = trucks to haul only such equipment 
u as cannot be dismantled sufficiently 
S ’ to be hauled on loads under the 
limit 
if Sellers also ruled that the opinion 
would become applicable when the 
S Texas load limit was increased to 
= 18,000 pounds, effective Sept. 4, 
Vg tee inicr a law passed by the 1945 
, Texas legislature. The gross weight 
1S limit in Texas has been 38,000 
a pounds. 
a 


=e 


ir | 


a 2 
oe 


Ed Sproles of Fort Worth, opera- 
tor of Sproles Motor Freight Lines, 
Inc., estimated that raising the 
gross load from 38,000 to 48,000 
pounds probably will bring $1,000,- 
000 additional revenue to the state. 
He favors the law and the attorney 
general’s interpretation of it, he 
said, since it more nearly conforms 


10 with the maximums of other states, 
. such as Louisiana with an 80,000- 
1e pound top load and Oklahoma with 
1e 68,000. 


1e 


Heretofore, a truck load which 
was legal in Oklahoma, had to 
stop at the Texas line, unload and 
distribute its cargo to other 
trucks in order to comply with 
the law. This operation was ex- 
pensive and more than offset the 
fees operators will have to pay 
the state for licensing heavy 
trucking equipment. Only heavy 
truckers will be affected, Sproles 
pointed out. 

The attorney general’s opinion 


had been requested by D. C. Greer, 


OE state highway engineer. In a letter 


in 


to county tax assessors and collect- 


) rs, Greer pointed out that in the 
OO ture all vehicles or combination 


y 


n- 
s 


et 


of vehicles such as truck-tractor, 
trailer or semi-trailer must be reg- 
istered for the annual license fee, 
e but that the registration does not 
:Oo—Pzive the operators the right to use 


the highways without special per- 
mits. The assessor-collector issues 
the registration licenses and the 

state the trip permits. 
It was explained that the regis- 
G—srCrration fee on a pound basis is 
figured on all commercial vehicles 
eae truck-tractors exceeding 31,000 
a. pounds. The rate is 90 cents per 
2 wee grsserc for ee equipped 
ort" pneumatic tires and $1.20 per 
, 100 pounds for those using solid 


f- tires. On trailers and semi-trailers 
Oar? xceeding 17,000 pounds, the fee is 
ee 


‘g@—aeSchool Bus Meeting 


Planned for Dec. 
n CHARLESTON, W. Va. — State 
\€ rr School Superintendent W. W. Trent 


r- ‘innounced here last week that 
‘Vest Virginia will be host to the 
ist national conference on school bus 
i tandards and transportation, al- 
hough not at the time originally 
be ‘cheduled. 


It The conference had been set for 
APE Sept. 10-14 at Jackson’s Mill, W. 
n- ‘a., but was called off because of 
Gas | SPortation regulations. Al- 
hough the latter have now been 
ifted, Trent said it would be im- 
aes “sible to arrange a program in 
‘«ime for the originally scheduled 
ell late, with the result that the con- 
‘e— lave probably would be held in 
or, ‘ ecember. 


| ~~ 
eet ortable Lathe Offered 


by Barrett Equipment 
Barrett Equipment Co., St. 

Louis, announces a new portable 
brake drum lathe. 


nf The outer end of the lathe shaft 

’ rests on an easily adjusted steady- 
4 rest, or outboard support, to pre- 
Dh, vent off center deflection of the 


shaft because of the weight of the 
object being machined. Write 
a Barrett Equipment Co., 21st and 
Cass Ave., St. Louis 6. 





_ Under the attorney general's rul- 
ing, the only motor vehicles which 
cannot be registered and licensed 
in Texas are those which have a 
total outside width, including any 
load carried, of more than 96 
inches. 


j Texas law provides that registra- 

tion must be upon the basis of the 
gross load, but the attorney gen- 
eral’s opinion holds that both the 
net and gross weight must be cer- 
tified in affidavits by owners or 
operators of such equipment. 

The opinion stated that the gross 
weight for registration purposes 
will be the weight of the equip- 
ment plus the maximum load to 
be carried or the weight of the 
vehicle plus the manufacturer’s 
rated carrying capacity, whichever 
is greater. 









GENERAL TRUCK REPAIR bays in the Los Angeles branch of White Motor 
Co. Here 28,000 square feet of floor space are available plus the latest in modern 
equipment including traveling overhead cranes, lubrication rack with twin hoist 
lifts, and other features. A modern machine shop and engine rebuilding depart- 


ment is included. 


N. Y. Office Reopened 


By Leech Aircraft 

NEW YORK.—Leech Aircraft, 
Inc., distributors for Stinson air- 
planes in metropolitan New York, 
has announced reopening of the 
firm’s offices at 420 Lexington Ave. 
after three years’ inactivity. 


Spencer J. Leech, president, tem- 











porarily is serving as regional rep- 
resentative for Consolidated Vultee 
Aircraft Corp.’s Stinson division at 
Wayne, Mich. During Leech’s ab- 
sence, Garnet N. Hughes, vice-pres- 
ident, who has recently been re- 
lieved from active duty as a major 
in the army air forces, is in charge 
of the firm’s operations. 
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CLEAR VISION 


\ WS 


@ Remember 25 years ago when a car driver, strain- 


ing to see through a rain-drenched or snow-blinded 


windshield, had to grope uncertainly ahead, one 


for SAFER 


~ ———— 


DRIVING 
Se ee 


financial report for Waukesha Mo- 
tor Co. covering operations for the 
fiscal year ending July 31, 1945. 
shows that net sales have increased 
$2,166,472.71 over the previous year 
ending July 31, 1944, an increase 
of & percent. Net income, before 
taxes, is $4,108,571.74 as compared 
with the 1944 net income, before 


taxes, of $5,788,375.62. 
After taxes in the amount of 
$3,040,000 and provision for con- 


tingencies in the amount of $460,- 
000 have been deducted, the net 
return on the year’s operations 
amounted to $608,571.74, equivalent 
to $1.5229 per share, as compared 
with last year's net return of 
$892,375.62, equivalent to $2.26 per 
share. 


Hudson Names Wile 


Wile Motor Sales (Hudson), 804 
Mt. Vernon Ave., Columbus, O., has 
been appointed district distributor 
in Columbus and 25 central Ohio 
counties. The concern’s building 
has been remodeled to care for the 
business. 


TRICO has given millions of drivers 





ists, truck and bus drivers during the past 25 years. 


Over the years TRICO has perfected these auto- 


matic wipers to a point where they seldom need 


hand on the steering wheel, the other awkwardly attention. Yet, when needed, you will find expert 


swinging a hand-operated wiper to and fro? service and replacement blades, arms, linkages and 


Today you touch a knob...and a concealed vac- motors at any one of the thousands of TRICO sup- 
yum-operated motor automatically wipes the wind- pliers located throughout the country. 


shield so that you can SEE. Millions of these depend- For post-war cars TRICO has ready not only a 
able, low-cost mechanisms...made by TRICO... have still more efficient wiper mechanism but other 


equally important safe driving products. 


made driving safer and more pleasurable for motor- 











TRICO 
SAFE DRIVING PRODUCTS 


Lift-0- Matic 


The Lift-O-Matic — push button control 
for the speedy lifting and lowering of car 
windows. Vacuum operated. Eliminates 
hand crank. 


WINDSHIELD WASHER 




















Trico’s famous “two little squirts.” The 
touch of a button squirts two jets of water 
for 16 seconds on the windshield. Off goes 
blinding dust, grime, road splash, oily mist. 


AIR PRESSURE 






Trico’s new FPS series of Air Pressure 
Wipers, engineered especially for trucks 
an buses, provides caieaad, continuous 
wiping action under all driving conditions 


WINDSHIELD FANS 





Vacuum-operated. millions ofthese Trico 
Windshield Fans are in service — on cars. 
trucks and buses — clearing windshields of 
frost or moisture 


TRICO PRODUCTS CORP. 
BUFFALO 3, N.Y. 
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Fla. Sees Delay | 
In Wiping Out | 
Gas Tax Deficit | 


TALLAHASSEE, Fla. -— Calling 
attention to a situation confronting | 
all other states as well as Florida, | 
Thomas A. Johnson, executive sec- 
retary of the state Board of Ad- 
ministration, has predicted that' 
abolition of gas rationing may not 
immediately mean that Florida will 
start regaining its $6,000,000 gas tax 
revenue deficit of the war years. 

Belief was expressed by the Flor- 
ida official that shortages of tires 
and disrepair of automobiles, to- 
gether with anticipated closing of 
military installations and war in- 
dustries, would tend to delay the 
return of gas tax receipts to prewar , 
levels. 

In the fiscal year 1940-41, Flor- 
idans used 408,693,378 gallons of 
gas. In that period, the last full 
year before rationing began, the 


state’s tax of seven cents a gallon | 
‘Johnson said, “it has to increase 26 


yielded $28,608,466. 

Consumption then fell to a low 
point in 1942-43 before beginning a 
gradual rise, but for the last fiscal 
year ending June 30 consumption 


still was more than 80,000,000 gal- ‘and that much equipment will be 


AT TrmAs - = - 
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Architects’ Guidebook Asked... 


ATA Acts on Designs 
For Dock Facilities 


(Continued from Page 26) 


| RECONSTRUCTION is the new battle cry in Europe, and every bit of avail- 


able rolling stock is being pressed into service. Here is an old Mack Bulldog, 
veteran of the first World War, hauling gravel in France to rebuild the damage 
of World War II. The old but still brawny Mack has been reconstructed to 
some extent, too; it isn’t powered with gasoline now—instead it has been con- 
verted into a wood burner. The fuel is carried in bags on top of the cab, and 


| the driver is leaning on the fire box that has been built on the side of the 


truck. The rear wheels also seem to have undergone a change and the Mack 
apparently jogs along on half rubber and half wooden tires. 


lons below the 1940-41 mark and |worn out before replacements are 


revenue was off $6,000,000. 
“To get back to the prewar level,” 


percent over last year. It is my 
feeling that the traveling public is 
not likely to be as car-conscious 
with an unlimited gasoline supply 


available.” 


John “Babe” Reising has acquired 
the entire building at 2358 Gilbert 
Ave., Cincinnati, and will cpen a 
modern Nash dealership there, hav- 
ing just received a franchise. 


TRUCK SECTION 


the new buildings that are already; cartage and are far from adequate 
going on paper or under the first} for the over-road haulers equip 


stages of construction. 


Dealers being on the spot in the 
home town and, in many cases in 
close contact with the firms that 
are planning new buildings, can 
do truck transportation untold 
good by bringing to the attention 
of the firm or the architect the 
need for adequate truck docking 
facilities in the modern building, 
since truck transportation is cer- 
tain to become even more of a 
prime factor in the moving of 
merchandise in the future than 
it has in the past. 

Great loss of time and efficiency 
in the shipping of products by 
truck is now experienced, due to 
the fact that in hundreds of thou- 
sands of buildings the only facilities 
for trucks to load or unload were 
originally designed for rail or local 


Ethyl is hack! You can now advance ignition 
timing for more power and performance 


When gasoline quality was down, many an engine 
spark setting was retarded to prevent serious knocking. 


Now that Ethyl] is back you can help your customers 
get more power and economy from their cars by ad- 
vancing the spark. 


What’s more, it’s a good idea to recheck the ignition 
at regular intervals . . . to keep the spark setting up- 


to-date. 


Ethyl Corporation, Chrysler Building, New York, N. Y. 
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Tell ’em to 


For modern performance with modern gasoline—keep spark setting up to date. VA 





ment. 

Shippers lose the value of the 
demountable trailer in its abilit 
to take the place of interim storage 
where inadequate docking is pro 
vided. Where the docks are design 
ed to accommodate this feature of 
truck transportation, the hauley 
can drop the loaded trailer at the 
dock and the shipper can accom- 
modate his unloading and reloading 
to his dock or production schedules. 

“Run through” facilities should 
be incorporated in all factories o 
warehouses where heavy material 
such as machinery or steel is to be 
handled. Here the truck train ca 
swing into the shipping department 
and run under a crane where thq 
material is loaded or unloaded and 
the truck and trailer continue out 
of the other side of the building 
Such “run through” facilities in 
those few cases where they have 
been incorporated in building de@ 
sign, have shown marked savings 
in both loading expense and truck- 
ing costs, according to those wh 
have studied the operation. 

Door widths and heights are 
extremely important in_ inside 
facilities. The widths, of course, 

must widen in accordance to theg 
width of the street or area from 
which the truck enters the build- 
ing. Narrower doors can be used 
where the truck is in a straight 
run position when it comes to 
the entrance. The narrower the 
street with greater corresponding 
are or radius of turn demands 
wider doors for safety and elimi- 
nation of backing and filling to 
get into position. 

Door widths also are importan 
in the case where goods are re- 


ceived or shipped in van type ve@= 


hicles as the driver should have 
sufficient width so that the vehicle 
can be backed in with doors ope 
or folded back against the body 
of the van, eliminating the waste 
of space in the docking area for th@e=- 
doors to be opened after docking. 
Dock levels, ramps, heights o 
doors and roofs including insid&™ 
girders and many other factors will 
be studied by each of the threg 
now engaged in providing data fo 
architects’ guidance. At the conclu- 
sion of their studies, extremel 
valuable guidebooks should _ be 
made available for architects and 
builders. -—— 
In the meantime however, deal- 
ers can obtain what aid and datz 
is available from either th@-< 
ATA or the AMA truck committee 
or the Fruehauf Trailer Co. Eack 
has offered its services to the trad®¥ 
in helping eliminate this one bad 
bottleneck to efficient and mos 
economical transportation. 


7 e 
Marshall-Eclipse 
Launches 4-Fold 

_ = 

Plant Expansion 

TROY, N. Y.—A four-fold ex- 
pansion of plant facilities to mee 
expected demands for brake oe — 
for postwar cars and trucks has 
been begun by the Marshalj 
Eclipse division of Bendix AviatioW -_ 
Corp., simultaneously with the 
breaking of ground for a new fa 
tory here. or 


The new plant, now under con- 
struction, will be four times larg 
than all of the present buildings 
of the division, according to Fred- 
eric C. Weyburne, general manage@—oamn 
When the plant begins operating ' 


next spring employment will bg 
considerably above the wartime 
peak, he added. 

The plant, which will cost mo 
than $500,000, will provide approx 
mately 80,000 square feet of space. 
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Tenn. Resumes 2 Tags 

For Cars Next Year 
NASHVILLE, Tenn. — Passenger 

cars in Tennessee for 1946 wil] 

have two license plates for tl 

first time since 1942, it has been 

announced by the Motor ven es8 

bureau of the Department of F® 

nance and Taxation. 
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Mea Days’ Notice Required . . 
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FN.C. Truckers Win 


PYncrease in Rates 


RALEIGH, N. C.—An order is- 
«sued by North Carolina State Utili- 
es commission granted a general 
increase aggregating approximately 
™2 percent in class rates and an 
“Increase of 5 percent in commodity 
rates to intrastate truck operators. 
A general increase of 10 percent 


a as been asked by the operators. 
While the order fixed no date for 
—_ auguration of the increases, it 
permitted the truck operators to 
aput them into effect on five days’ 
a otice to the public. Utilities offi- 
a e 
= Rails Charged 
* + e 
eo? With Distortion 
In Tax Story 
BATON ROUGE, La.—An incom- 
mlete picture of taxes paid by mo- 
yn or transportation was given at a 
recent meeting of the members’ 
: ouncil of the Assn. of Commerce 
p= n New Orleans, it was charged 
here last week by Ben H. Grayson, 
_— Rmeneral manager of the Louisiana 
Motor Transport Assn. 
Grayson said he believed that 
= =#vV. G. Vollmer, president of Texas 
and Pacific R. R., who spoke at 
he meeting, “is fully aware of the 


act that his statements were in- 
correct and did not give a full 
picture of the taxes paid by any 
orm of transportation with the 
possible exception of the railroads.” 
“T was surprised to read of Mr. 
ollmer’s statements on the sub- 
ject of subsidized transportation 
ompeting with the _ railroads,” 
Grayson said. “This is an old 
eather-beaten story that has been 
ut out all over America by rail- 
road officials for the past 20 years 
gnd was thoroughly and completely 
xposed as being gross propaganda 
in the report made by Joseph B. 
nastman, who, at the time, was 
serving as coordinator of transpor- 

















1d tation. 

iv _ “Men like Mr. Vollmer and other 
a officials of the Assn. of American 
of ailroads supported Mr. Eastman’s 
i= work with great enthusiasm and 
ill vigor until they discovered that 
a e report would show that on all 
" rucks of more than a five-ton 
we gross weight there was an annual 
iin ver-payment of taxes of $287 per 
be vehicle,” he added. 

nd 

yo Jeep License $10 

we It's going to cost $10 for a jeep 
re cense when you get one, according | 
tee to Roland Cocreham, collector of 
ail evenue at New Orleans. His de- 
” ,artment has ruled that for civilian 
sail purposes a jeep is a truck and the 
atti minimum license is $10. 


GOVERNMENT TERMINATION 
SURPLUS M-104 





Material listed below was 
procured for manufacture 
of Caterpillar Tractors 


1 


ex- 

eane Automotive Parts 

nad consisting of: 
sae Equalizer Springs 

the Track Shoes 
‘Ge Forgings 

on- Nuts—Bolts—Cap Screws 
ewe Pins— Dowels 


GQ 
Dn 


Woodruff Keys, etc. 


e 
Us 


Sale by competitive sealed bidding 





ing 


' 


erms of sale—“as is” f.o.b. cars or 
trucks, ACF, Berwick, Pennsylvania 


' 


Bids will be opened at 
10:00 a.m., October 25, 1945 


nce. 
aterial available for inspection daily 
ids and inquiries should be addressed to 
ger MR. G. E. THOMPSON 
V1 


‘4 AMERICAN CAR 

= + “AND FOUNDRY COMPANY 
Berwick 6, Pennsylvania 
Telephone Berwick 1144 
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cials said that they assumed that 
the increases would be made as 
soon as possible. 


The commission did not take defi- 
nite action on requests for in- 
creases in the operators’ storage 
charges and for an increase in the 
minimum charge for single ship- 
ments. However, the commission 
left the way open for the operators 


to make such increases by filing a 
tariff schedule. 


The commission denied the re- 
quest for a minimum rate of 35 
cents per 100 pounds on all traffic. 

At a hearing held Sept. 13 on the 
truck operators’ requested in- 
creases, OPA representatives testi- 
fied that they had investigated the 
books of six of the truck operators 
and that, according to their com- 
putations, the operators were en- 
titled to a 5 percent increase. The 
books of these companies showed 
that they were operating at a loss. 





SPECIALLY DESIGNED sugar cane 
| hoists rate tops on the government’s u 


' 


because of their ability to take the P 
when the cane is harvested. Forty o 
job in the Hawaiian Islands. 








Tire Dealers 
‘Unite in S. D., 


‘Iseman Is Chief 


SIOUX FALLS, S. D.—Organiza- 
tion of a statewide tire dealers’ 
association, seeking closer coopera- 
tion in fair trade practices and up- 
to-the-minute information on over- 
all trade policy, was initiated at 
a meeting here of 100 independent 
tire dealers last week. 









of the current sugar situation. Kenworth Motor Truck Co., Seattle, which spe- 
cializes in trucks for the sugar cane field, have specified hydraulic hoists pro- 
duced by Heil Co., Milwaukee, on these new, all-steel, three-axle-drive units 


»q Sharp Growth 
4 In Truck Sales 


Seen in South 


t , ATLANTA, Ga. A sharply ex- 
Sm i panded southern market for trucks, 
| buses and fire apparatus was fore- 
jcast here by A. C. Fetzer, of New 
| York, president of Mack-Interna- 
jtional Motor Truck Corp., who ad- 
| dressed a meeting of the company’s 
: district manager and representa- 
bodies coutpped with the Heil telescopic | tives from nine southern states 
rgency list because of the critical nature j last week. 

Although no definite plans have 
| been laid at this time, Fetzer said, 
unishing, high speed operation required | Mack-International has considered 


these special trucks are already on the the possibility of establishing an 





|assembly plant somewhere in the 
|soutn and may do so at a later 
date. 

The Mack-International head re- 


Officers were named as follows: 
president, Charles Iseman of Sioux 
Falls; vice-president, William Gra- vealed that his organization has 
ham of Sioux Falls; secretary, W.| mapped plans for the largest pro- 
H. Marquardt of Watertown, and | duction in its history during 1945. 
treasurer, Clarence Lease of Sioux! His opinion, however, was that it 
Falls would be several years before sup- 

It was decided to divide the state | ply would be able to catch up with 
into eight districts with separate pentup demands. 
organizations. They will work with| His firm, he added, plans an ex- 
the state association through a | pansion of its wholesale distribu- 
state secretary. |tors in the southern territory, 

5 |which maintains division offices in 
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“International Is a Good Line of Trucks to Sell” 





“A Complete Line for Complete Coverage 
of Our Market,”’ 


says G. L. Sayre, 


( INTERNATIONAL ) 





AN 


Norristown, Pa. 


sre eS ye 
oe 


a 


Mrs. Sayre is the efficient office manager, bookkeeper 
and “parts man” — besides being a homemaker and 


mother of two children. 


NTERNATIONAL’S complete line, when 
tied in with modern local service facilities, 
gives G. L. Sayre, Norristown, Pa., good reason 


to say it’s the truck 


that gives him “complete 


coverage of our market.” That market includes 
Norristown, with its industry (population 
38,181) and the fertile Schuylkill Valley farm- 


ing area around it. 


Mr. Sayre, International Truck dealer since 
1935, puts plenty of emphasis on parts and 
service. A glance around the shop verifies this. 
There, as likely as not, you'll find Mr. Sayre in 










coveralls, on a motor tune-up or overhaul job. 

“We like to sell and service Internationals,” 
he adds, “particularly International fleets, 
because fleets set an example for the smaller user. 
Trucks that are efficient in fleet operation, the 
small user reasons, must have something he 
can use profitably, too.” 

The Sayre dealership is typical of progressive 
International dealerships throughout the 
country. The International franchise is valuable 
now. It is becoming more valuable as more 
new trucks become available. If you are 
interested, inquiries are welcome. 


HH 


INTERNATIONAL HARVESTER COMPANY 


180 North Michigan Avenue Chicago 1, Illinois 


INTERNATIONAL Yrucks 
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Clearing-House Conference 
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Trade Groups Form 
Tax Planning Hub 


WASHINGTON. — The Clearing- 
house Conference, a permanent 
organization to deal with internal 
revenue problems, has been set up 
here, it was announced last week. 
Membership in the group is com- 
posed of organizations in the man- 
ufacturing, wholesaling, retailing 
and planning fields. 

Aim of the new group is to har- 
monize programs tor tax revision 
and present a united front in sup- 
port of the programs. This is the 
first time such steps have been 
taken by tax planning groups to 
unify their programs. 

There are no dues and no funds 
for the Conferenee. Each wnember 
is expected to pay his own expenses 
for attending meetings or other 
activities of the organization. 

Sponsors of the group include 
Ellsworth Alvord of the U. S. 
Chamber of Commerce; H. E. 
Humphreys jr., National Assn. of 


Manufacturers; R. Gordon Wasson, 
Committee on Economic Develop- 
ment; Beardsley Rum] and James 
C. Wilson, National Planning Assn. 

Also, John Byler, American Re- 
tail Federation; Stewart N. Clark- 
son, Manufacturing Trade Groups; 
Charles C. Fichtner, Small Busi- 
ness Advisory Committee; Maxwell 
McDowell, Associated State Cham- 
bers of Commerce; Harley L. Luz, 
Tax Foundation; Thomas J. Green, 
American Institute of Accountants; 
Harold R. Soaff, Edison Electrical 
Institute. 

Formation of the Conference be- 
gan last June, it was reported. The 
charter of the organization, how- 
ever, was not completed until last 
week. 

Harvey L. Burchell, Salinas, 
Calif., has purchased the adjacent 
property to his dealership and in- 
tends to build a new unit in the 
near future. 


He's Doing the Work 
that Dozens Did 


Air-Designed 
Hand Trucks, Wheels Based 


On New Techniques 


HAWTHORNE, Calif. — One of 
the first war industries to convert 
fully to peacetime operation now 
is in full production on a new type 
of “air-weight” materials-handling 
equipment. 

Northrop Gaines, Inc., a wholly- 
owned subsidiary of Northrop Air- 
craft, Inc., is using airplane fabri- 
cating techniques in constructing 
hand trucks and industrial wheels 
of light metals. 

First item ready for the market 
will be industrial wheels, cast solid- 
ly of aluminum and with hand rub- 
ber tires molded firmly on the 
wheels by a new process. These 
wheels are designed for use on 
hand trucks, dollies and all roll- 
able industrial equipment. 

Northrop Gaines also is in pro- 
duction on a line of hand trucks 
which, according to President 
Frank Gaines, will “take the back- 
break out of materials moving.” 

The hand trucks are mighty 
featherweights, with a frame cast 
in one solid piece of aluminum. 
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HIGHWAY TRANSPORT...VITAL TO VICTORY AND THE AMERICAN WAY OF LIFE 


In Napoleon's time, it took nineteen farm workers to supply food for ove person off the 
farm. Today, one farm worker provides food for four hungry soldiers, sailors, or 
civilians. . . . Early in the last Century, it required more than sixty-foxr hours of work 
to produce an acre of wheat. Now it can be done in less than two and a half hours. 


This means that the record crops produced during World War II have been grown and 
harvested by 26 million fewer persons than would have been required if early 1800 
farming methods were still in general use today. 


Today’s farmer is Doing the Work that Dozens Did largely because of modern, scientific 
methods and motor-powered equipment. Nearly 35 per cent of the nation’s motor trucks 
are used in agriculture. More than a million and a half strong, they save an incalculable 


amount of time and labor, both on the farm and between farm and market! 


NEW GMCs ... 


Y2 TO 20 TONS . . 


. NOW AVAILABLE °* 


GMC, builder of nearly 600,000 military vehicles, 
has now turned its full production facilities to the 


manufacture of commercial vehicles. Civilian GMC 


trucks are powered by engines of the same basic 


design as the famous 
. the ‘‘ Workhorse of the Army. 


six-by-six’’ 


used in the GMC 


“ae 


INVEST IN VICTORY ...BUY VICTORY BONDS 


GMC TRUCK & COACH DIVISIO 


General Motors Corporation 


HOME OF COMMERCIAL TRUCKS AND GM COACHES .. 


Pontiac. Michigan 


. VOLUME PRODUCER OF GMC ARMY TRUCKS AND AMPHIBIAN “DUCKS” 


Before and After... 


al 


BEFORE AND AFTER views of the service department of Holmlund-Nels¢ 
Motors, new Chrysler dealership at Jamestown, 
of what can be accomplished by scientific 
remises formerly occupied by an independent : 
0.’s “Color Dynamics” program accomplished the transformatio — 


acquired the 
Plate Glass 


TRUCK SECTIO 


N. Y. This is a striking exam / 


application of paint. The dealership 
arage. Pittsburg} 


Ford Appoints Klemmedson 


Chief of Dallas Branch 


DEARBORN. — A. E. Klemmed- 
son, former assistant manager of 
Ford’s branch at Dallas and re- 
cently manager of its branch at 
Oklahoma City, last week assumed 
the managership of the Dallas 
branch. 

His appointment as head of one 
of the largest branch areas in the 
Ford system was announced by 
Ira B. Groves, new southwestern 
regional manager of the company, 
at Grove’s headquarters in Kansas 
City. 

Robert F. Kohr, a development 
and research engineer’ since 
World War I, has joined the staff 
of Ford’s automotive research 
engineering department, accord- 
ing to R. H. McCarroll, executive 
engineer. 

Since 1942 Kohr has been chief 
liaison engineer for the aircraft de- 
velopment section of General Mo- 
tors. For two years prior to that 
he was associated with Packard 

as experimental engineer. 

At the same time, James K. 
Sutherland, for 32 years with the 
Youngstown Sheet and Tube Co., 
Youngstown, O., has been named 
superintendent of the rolling mills 


Dayton Dealers 


Name Rowell 


DAYTON, O.—Henry M. Rowell, 
of the Barlow Motor Car Co., has 
been elected president of the Day- 
ton Automobile Dealers Assn. R. S. 
Jenkins, of Jenkins Auto Sales, is 
vice-president and A. D. Shella- 
barger of S.W.S. Chevrolet Co. is 
treasurer. 

The association is working on 
plans to train discharged service- 
men to become auto mechanics. 


Maximum Commissions to Producers 


Ny td eluted ts 


Finance Insurance 


For Finance Companies and Dealers 


Financing Their Own Time-Sales 


Write for Full Particulars Without Obligation 


RESOLUTE FIRE INSURANCE CO. 


A New England Stock Company Organized in 1926 


350 MAIN STREET 


and open hearth in the Rouge 
plant, according to M. L. Bricke@e= 
general superintendent. 


Since last spring Sutherland 
has been on a special assignmen 
with the War department, study- 
ing effects of allied bombing i 
Germany, France and Holland. 
Klemmedson, a Ford veteran o 
more than 22 years, has served 4 
five branches since joining the 
company in the sales division of thg 
Los Angeles branch in June, 1925" 
He was sales manager and assist- 
ant manager there before his trang 
fer to the assistant managership 0d 
the Chicago branch in December. 
1934. ; 
The Dallas plant Klemmedson 
now heads, resumed production q 
Ford cars and trucks in mid 
August, after a wartime role of 
making jeeps for the Uniteg 
Nations. 


McNerney Heads 
Glendale Dealers; & 
Ist Vote Since *40 ._ 


GLENDALE, Calif.—tiIn its first 
election since 1940, the Glendale 
Motor Car Dealers Assn. hig 
chosen Don McNerney (Ford), to 
serve as president for the coming, — 
year. 

McNerney succeeds Robert C. 
Paulsen (Buick). 

Jackson Howell (Chevrolet), was 
elected vice - president, replaci = 
Don Packer (Studebaker). Robe® 
A. Smith jr. (Plymouth - Dodge), 
was chosen secretary-treasurer @— 
succeed Archie L. Walters, attor- 
ney. 
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@ INCREASED 10 45 FEET FOR CURATION 
© TRAILERS LiMiTED TO 26 FEET 
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&’x-Dealer Held Fugitive; 
ets Probation Term 


p, BERLIN, N. H.—(UTPS)—Oscar 


Dupont, a former automobile 
dealer here and described as “once 
mme of New Hampshire’s richest 
men,” was placed on probation for 
six months and held in $1,000 as a 

gitive from justice in California, 
when arraigned recently in Boston 
Municipal court on charge of 
arceny. 

Counsel for Dupont told the court 

e defendant had “developed a 


TRUCK-TRACTOR DIMENSIONS SHOWN BELOW ARE BASED ON POPULAR MAKES 
TRAILERS ARE ROUND-FRONT US RADIUS WITH 1 CLEARANCE BETWEEN CAB AND TRAILER 
SQUARE-FROMT TRAILERS MUST BE 2% SHORTER FOR SUFFICIENT CLEARANCE 


MAX. 
LENGTH CONVENTIONAL TRUCK-TRACTOR 


Prepared by: TRUCK-TRAILER MANUFACTURERS ASSOCIATION 


Flowers Vie With Billboards 


MILWAUKEE.—A national coast-to-coast “garden highway” is one 
of the objectives of the National Council of State Garden Clubs, it 
was revealed by Mrs. William H. Champlin of Rochester, N. H., 
president of the council, in addressing the annual meeting here 
last week of the Wisconsin Garden Club Federation. 

Asserting that the idea is not an idle dream, Mrs. Champlin 
pointed out that New Jersey already has planted six miles of 
its main highway with dogwood. The plan, she explained, is to have 
states nearest to the national highway plant flora native to them. 
The project may develop into a living memorial, she said, adding: 
“And how much more beautiful such a highway will be, a garden 
highway rather than a billboard highway.” 
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Dealers All Set to Spend 
A Billion, Frazer Says 


State Length Limits 


Truck-Tractors & Semi-Trailers 


AS OF AUGUST 15, 1905 
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Aourte : NATIONAL HIGHWAY USERS CONFERENCE 




















mania for writing checks” and that 
friends had paid large amounts to 
cover worthless drafts. 

Former southern tennis cham- 
pion Nat Thornton has resumed his 
affiliation with John Smith Chev- 
rolet Co., Atlanta, Ga., as manager 
of the truck department. Thornton 
served in that capacity from 1933 
until 1942 when joined with the 
Rankin-Whitten Realty Co. He 
served as branch manager of the 





Minn. Drivers Keep 


Prewar Motor Customs 

MINNEAPOLIS. — Fifty-eight 
percent of Minnesota drivers 
plan no change in driving hab- 
its now that gas rationing has 
been lifted, according to the 
Minnesota Poll, conducted by 
the Minneapolis Star - Journal 
and Tribune. 

This question was asked of 
Minnesotans who said they own 
an automobile: “Most of us have 
been limiting our driving during 
the war. What plans do you 
have for additional driving now 
that you can obtain as much 
gasoline as you desire?” 

Figures dropped sharply from 
the 58 percent who said, “No 
change,” to 9 percent, “short 
trips”; 8 percent, “pleasure driv- 
ing”; and 6 percent, “vacation 
trips.” 





Court Affirms 
License Refusal 


To Powers 


LANSING, Mich.—The refusal of 
Secretary of State Herman H. Dig- 
nan to grant a dealer’s license to 
James Powers of Powers Pontiac 
Sales Co., of Detroit, for allegedly 
evading payment of the sales tax 
was affirmed by the Michigan Su- 
preme court. 

The denied permit was for 1944. 
A writ of mandamus directing 
issuance of the license was denied, 
without prejudice upon a hearing 
before the secretary of state. 

The state charged that Powers 
attempted to avoid the conse- 
quences by placing the blame on a 
separate corporate structure of 
which he is the controlling influ- 
ence. 


“The corporate fiction of which 
he attempts to avail himself is a 
mere subterfuge and hardly worthy 
of serious consideration,” the sec- 
retary said. . 


Ohio Dealers | 
Plan Parley 


COLUMBUS. — Scott A. Rogers, 
president of Ohio Automobile Deal- 
ers Assn. last week announced his 
appointments for the committee on 
arrangements for the annual con- 
vention to be held at the Neil 
House here Nov. 1-2. 

Members of the committee are 
A. E. White, chairman; Lou Wilsch, 
Robert T. Oestreicher, Ray Brand- 
enburg, Ralph J. Rodgers, George 


Federal Motor Truck Co. in 1923.| W. Byers and Walt R. Hamer. 


HYDRAULIC 


HOISTS and 


T. PAUL HYDRAULIC 
HOIST COMPANY 


MINNEAPOLIS 14, MINNESOTA 





NEW YORK.—Once the auto in- 
dustry swings into full production 
a billion dollars of dealers’ money 
will be poured into the economic 
veins of the nation to merchandise 
new cars, Joseph W. Frazer, auto 
manufacturer, predicted last week. 

Employment will grow until ap- 
proximately 10,000,000 people are 
working in the auto and related 
industries, he said. : 

Speaking before the New York 
Financial Writers Assn., Frazer, 
who is president of Graham- 

Paige and Kaiser-Frazer Corp., 

estimated that his companies’ 

distributors and dealers are plan- 
ning to invest approximately 
$100,000,000 alone in _ establish- 
ments and equipment to mer- 
chandise the Kaiser and Frazer 
automobiles. A_ distribution or- 
ganization of 200 distributors and 

3,000 dealers is being completed 

now to handle the new sars, he 

said. 

The Detroit auto executive said 


that every dealer has a sizeable 
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amount of money set aside to im- 
prove his showroom and service 
facilities. As soon as cars are avail- 
able for marketing and display, 
dealers will have jobs for many ad- 
ditional mechanics, salesmen and 
service personnel. 

Frazer said that the new Kaiser 
and Frazer automobiles will be 
completely new from the ground up 
and will not be re-designed copies 
of 1942 models. He continued: 

“The Frazer automobile which is 
to be manufactured at Willow Run 
by Graham-Paige, is not a revision 
of an old model. It is an entirely 
new product to be manufactured 
from new tools, dies and jigs..Every 
component part of this car has 
been tried and tested.” 

“We expect to have the first 
Frazer cars off Willow Run pro- 
duction line and on display in 
dealers’ showrooms late this win- 
ter. The Kaiser automobile will 
follow several weeks later. By 


mid-summer we hope to be in full 
production on both automobiles. 





Maneuverability of a truck fleet in handling con- 
sumer commodities will be essential in the future. 
What business has learned from military practice in 
the expediting of transportation will affect every- 
one. 


The tougher, speedier delivery of tomorrow can be 
entrusted to DE KALB truck bodies, designed for 
ease and efficiency in loading and unloading. DE 
KALB is working on postwar blueprints now. As 
soon as chassis are available, you will be able to 
recommend with entire confidence DE KALB 
truck bodies designed to meet 

special requirements. 


Remember—_  - SALE, 2 





oe es ee ee ry 2 BETTER BODY —— 


SEND POR THE RESULTS OF 


OUR SURVEY! 5 
+++. to find the ideal POSTWAR delivery unit for YOUR industry. 5 
DeKalb Commercial Body Corporation i 
DeKalb, Illinois i 
Sirs: Please send me the following folders with no obligation, 
1 understand that | will also receive a FREE GIFT with my ! 
request for folders. i 
POSTWAR requirements for 3 
GENERAL FLEET OWNERS 1 
DAIRIES 
i 
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You’ve Still Got to Sell 


Dow’t Mistake Public’s Curiosity for Peace Products 
As Pent-Up Demand, Makers Warned 


CHICAGO. Curiosity on new 
automobiles and other’ postwar 
products should not be mistaken 
for desire to buy, W. A. Matheson 
told a distribution clinic sponsored 
here last week by the National 
Assn. of Manufacturers and the II- 
linois Manufacturers Assn. 

Asserting that real selling will 
be necessary to revive old buying 
habits that were suppressed during 
the war, Matheson, who is vice- 
president of tureka Vacuum 
Cleaner Co., said: 

“Millions of Americans want to 
see the new automobiles. But how 
many want to buy them? 

“Let’s not mistake curiosity for 
interest. If curiosity led to.sales, 
one of the fastest selling prod- 
ucts in the United States would 
be the steam shovel.” 

Other speakers joined in warning 
that talk about the vast potential 
purchasing power of the American 
public for new consumer goods and 


| 


widely publicized surveys of what 
the consumer is waiting to buy 
should not deceive manufacturers 
into thinking they will not have 
complex distribution problems. 

“Theoretically, this vast potential 
demand should keep our industries 
busy—-if you can sell these products 
to the public, and if the public does 
not decide to buy something else 
or nothing,’ declared Everett R. 
Smith, research director of Mac- 
fadden Publications. 

Smith warned that wartime ad- 
vertising of the “wonderful new 
world that lies ahead” may put 
manufacturers in the position of 
trying to compete with “dream 
products” that may or may not 
appear. 

“Perhaps you have’ designed, 
tested out and tooled up for the 
production of a better mousetrap,” 
he said. “How do you know that 
better mousetraps may not be a 
drug on the market?” 


Boston Terminal | 


Mayor Maps Truck Depot 
In Campaign Speech 


BOSTON.—In his campaign for 
reelection, Mayor Kerrigan de- 
clared last week that he intended 
to build a trucking terminal here 
to eliminate “excessively large’ 
freight trucks from busy city 
streets and thus alleviate a serious 
traffic problem. 

Kerrigan said the city would op- 
erate the terminal and rentals from 
it would make it a Self-liquidating 
project. He said he had directed 
the street commissioners to make 
a survey of Boston streets with a 
view to remedying the traffic con- 
gestion situation. 


Myers Back with White 


White Motor Co. announced last 
week that Lt. Col. G. Taylor Myers 
has resumed his former position as 
sales manager of the company’s 
Manhattan branch. He was con- 
nected with XI Corps Headquarters 
since joining the armed forces in 
1942. He has served in New Guinea, 
Netherland East Indies, and the 
Philippines, and is a holder of the 
Bronze Star. 


Due to Strikes... 


TRUCK SECTIO 


Truck Output Slashed 
40-50% of Schedule 


(Continued from Page 26) 


tinue to affect truck production for 
some time to come, was pointed 
out by a prominent truck produc- 
tion head. To illustrate what was 
happening in his shop, he pointed 
out that one of his key production 
men, married and with a fair-sized 
family, had recently quit his job 
to go to a smaller plant where 
the plant was not affected by 
strikes and the continual shut- 
downs caused by lack of parts from 
a supplier or jurisdictional fights 
and political bickerings among the 
various union heads in his own 
plant. 

The basic seriousness of the siege 
of strikes that has been affecting 
the truck industry since V-J Day 
can be quickly realized by talking 
to just a few of the operators of 
big fleets who are not only losing 
considerable money by having to 
keep outworn equipment on the 
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road under the most arduous a 
costly conditions, but who also ar 
unable to meet the demands on 
their equipment to move even t 
perishable and most _ necessary 
freight and commodities. 


—— 


a 


Dealers must realize that they dee 


individuals are not being discrimi- 


nated against by the truck factogg — 


ies, because they are not getti 
the trucks they expected to get. 
They just aren’t being turned ov 
ready to sell. 

Several of the plants have trucks 
in the yard that they would b@ 
delighted to send on out to the 
dealer body but they are missing 
parts that are not and have nd 
been available to the manufac- 
turers. 

Dealers won't lose the sales th 
are prevented from making now. 
Truckers are not like passenge 
cars in that the sale will not b 
affected by model or style changes 
under today’s market. The nee 
for trucks is so great in the field 
that buyers will be glad to get 
any truck as long as it is moder 
and well built and will give them 
an opportunity to get back into an 
efiicient operation in their busine: 
again. 

In fact many dealers are taking 
the attitude during the presen 
breathing spell that lack of suf- 
ficient units to keep them rushe 
to fill orders is welcome, in that 
they now know that the market 
is there and ready to break a: 
soon as the labor disturbances 
quiet down. The interim gives 
them the chance to build or finis 
the new quarters their business 
needs, build up their sales and 
service staffs and otherwise fin 
ish organizing their business so 
that they will be in a wholly 
competitive status when trucks 
are available in quantities. 

‘she results of the strikes is being 
felt among the heavy-duty builder 
as much as it is cutting the output 
of the volume plants. One heav 
builder says: “Shortage of materi- 
als due to strikes of various ven- 
dors is already impeding produ 
tion and unless cleared up quickiy 
will result in serious reduction of 
production for the balance of year: 
Anotner reports, “Estimate our 
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fourth quarter production will bg — 


o1t 40 percent.” Still another says$ 


“Strikes have affected our produc- 


tion approximately 50 percent th@— 


past several weeks.” 
Among the volume producers the 


reports are equally disquieting. On@&= 


says, “We have already lost at leas 
four full weeks of truck production 
due to strikes and unless wuidc:z 

strikes are stopped, we may be due 


to lose much more before the engy.— 


of the year.” Another says, “dué 
to shortage of materials caused by 
strikes our original 
schedule for October alone ha 
been cut over 7,500 trucks. Novem- 
ber and WVecember schedules sii 
very uncertain and etfect of strixes 
imay range from additional short- 


productiogs— 


— 


age of materials to complete shu@-— 


| down if current threatened strices 


are carried out.” 

An independent medium - size 
builder says, “Effect of strikes to 
date is indicated 
40 to 50 percent of original sched 
ule and for fourth quarter even this 
remaining production is not at ay 


Another factor which should 


in reduction ojjg— 


— 


bring home to dealers the gravit@= 


of the truck situation is to reauuze 
Goodrich Co. shut- 
completely from Sept. 3 
Oct. 2 because of a foreman strike 
for recognition thereby losing jus 


‘e— 


one month’s truck tire productioi 


trom one of the big four tire build- 
ers. These tires are 
industry, both for new trucks an¢ 
for critically needed truck tire 
replacements. 


Average Road Speed 


Rises Again in Colo. 
DENVER.—The average speed 
of cars on highways of the state 
continued to climb last month as 
a wave of traffic deaths swept 
Colorado, a survey by the State 
Highway department disclosed 


last week. 
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NEW YORK. A special labor; we lack any such employer align 
*committee appointed by the Twen- | ment,” 
tieth Century Fund has reached | «our bargaining is widely collective, 
the conclusion that labor and man-| with some notable exceptions, only 
on the part of one side, labor. 

absence of a_ prototype 
3ritish arrangement or | 


ol 


agement should be given the fullest 
possible freedom and responsibility 
for working out their own collec- 


— National War Labor Board, the 
committee has been making a 
long-term survey of collective bar- 
gaining practices in this country. 


os 


' ‘National Assn. of Manufacturers, 


and CIO, labor economists, govern- 
ment officials and “public” repre- 
sentatives. 

“It is an idle dream,” the com- 
mittee reported last week “that, 
with the coming peace, govern- 
ment intervention in the affairs 
of managements and unions will 
not automatically cease. The ex- 
tent of government participation 
in collective bargaining will wax 
or wane in direct ratio to the 
success of voluntary action by 
managements and unions .. . 

“Even those services of necessity 
carried on by government should 
be handled not by administrators 
alone, but those directly affected 
must be allowed to share in the 
formulation of policy. Both man- 
agements and unions can at times 
contribute immeasurably to the 
success of government action by 
sharing directly in administration.” 

To aid in effectuating such gen- 
eral principles, the committee sug- 

gests “voluntary mediation boards, 
composed equally of management, 
labor and public representatives be 
established within every sizable in- 
dustrial community.” 

These community mediation 
boards would operate on a purely 
voluntary basis and might “adjudi- 
cate industrial disputes in their 
areas, and perhaps even be em- 
powered by the parties at interest 
to engage in final and binding 
arbitration rules.” The _ boards 
would supplement federal and state 
mediation agencies. 

Belief was expressed by the com- 
mittee that “the very existence of 
these boards would tend to en- 
courage localized, as against fed- 
eral, settlement of management- 
labor controversy; to reverse the 
, centralizing trends of submitting 
to Washington issues that can be 
more effectively decided in the local 
community.” However, the commit- 
tee recommended that “any such 
voluntary mediation boards foster 
as much industrial self-government 
as possible by not trying to impose 
details, or to deal with questions 
which should be directly negotiated 
by management and the union.” 

To supplement these communi- 
ty boards, which would deal with 
all industries in a given com- 
munity, the committee also ex- 
pressed belief that each of the 
larger industries in the country 
might take some action. “To fur- 
ther encourage industrial self- 
Cs government with its accent upon 

; @ ‘settle among ourselves’ ap- 
proach, the committee suggests 
that a second type of voluntary 
mediation board, to be composed 
of management and labor repre- 
sentatives, be established within 
each industry. The personnel for 
these boards, which would ex- 
clude any public representation 
at all, would be drawn from em- 
ployer and employe organizations 
other than those directly involved 
in a dispute.” 

The committee recommended that 
“employers within an industry asso- 
ciate themselves into organizations 
designed to negotiate with unions, 
not to combat them.” Citing British 
practices along these lines, the 
committee noted the absence in 
America of any national organiza- 
tion of employers, as such, which 
might take in all industries and 
concern itself exclusively with in- 
dustrial relations. 

“Because with rare exceptions, 









Neil Newhouse has been named 
as assistant general manager of the 
newly organized Edward E. Cohen 
Motor Co., Willys distributors, in 
Portland. 


More Freedom Urged 


Less U. 8S. Control of Labor Problems Lies 
In Efficiency of Bargaining, Report Says 


In the 


‘tive bargaining agreements with ajof the 
minimum of ggvernment interven- | pending its establishment, the com- 
——ap) tion. mittee 
Under the chairmanship of Wil-]| formation 

liam H. Davis, former head of the] ment-union 


The committee’s membership in-|the United 
cludes a former president of the|Commerce, the AFL and the CIO. 
The council would constantly ex- 
official representatives of the AFL| amine collective bargaining agree- 
ments and methods in order to 
serve as a central clearing house | ©. F. SEABROOK, president of Seabrook Farms (right), and Al Kuehn, trans- 
for disseminating practices found portation manager, discuss the importance of truck inspection and upkeep with 
especially efficient in pushing pro-| priyer Jimmy Michell (left), following ceremonies honoring Jimmy for his 
duction, making jobs more secure, | remarkable 25-year, million-mile, no-accident driving record. Said 45-year-old 
and promoting a spirit of collabora- | Michell at ceremony: “Anyone can drive a truck without accident if he keeps 
tion between managements and | his mind on what he’s doing and checks his equipment before, during, and 


unions.” 





conimittee observed, 


therefore recommends the 
a national manage- 
council on collective 
bargaining. Representation on this 
council would be drawn from the 
National Assn. of Manufacturers, 
States Chamber of 
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Tire Fabric Price 
Raised 9% to Meet 


° a 
\Higher Wages 
WASHINGTON. Dollar - and - 
cent ceiling prices for tire and tire 
cord fabrics have been substituted 
at the manufacturing level for the 
March, 1942 “freeze” prices of the 
| general maximum price regulation, 
Office of Price administration 





















said last week. 

The new prices represent an 
average increase to producers of 
9.1 percent above current prices. 
The increase is required by the 
Bankhead amendment to the Sta- , 
bilization Extension act, which 
makes it necessary to raise prices 
for tire cord and tire cord fabrics, 
a major textile item, to cover high- 
er wages ordered by the War La- 
bor Board and other increases in 
costs. 

The adjustable pricing permis- 
sion granted for cotton tire cord 
and fabric on Feb. 5, 1945, is being 
ee at the same time as the 
new prices are issued. 








































after each haul.”’ ate> Want Ad Dept., Inside Back Cover 


The new Ward LaFrance civilian trucks now beginning to toughest jobs any trucks ever were asked to perform, and 
roll off our assembly lines offer you plus values in proved themselves over millions of miles, in combat, all 
power, rugged construction, dependability and low hauling over the world. ‘ 

costs. You have never seen anything to match them. Here’s a truck that is new, better, proved. Forget 


the limitations you've become used to in the past. Think 


THE TOUGHEST, MOST ECONOMICAL in terms of what you think a heavy truck should do, 
BIG TROCKS MONEY CAN B 0 y¥ eee not what they always have done. Then give Ward LaFrance 


Don’t take our word .... . . take a demonstration. the chance to prove that it can deliver, right to your 
“ideal” specifications. If we have not yet appointed o 


We know this because they are the civilian version of dealer in your community, write our Sales Department 
our military models which have been called on to do the outlining your requirements as fully as possible. 


WARD LAFRANCE 


TRUCK DIVISION 


GREAT AMERICAN INDUSTRIES, INC. 
ELMIRA, NEW YORK 





FRANCHISES AVAILABLE in several top-notch 
localities. Especially desirable for established dealers 
handling leading smaller, non-competitive makes... 
For complete details of the new profit-making Ward 
LaFrance Dealer Plan, write our Sales Department today. 
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Union Metal 
Reveals News 


Undercarriage 


CANTON, O.—The Hoobler Un- 
dercarriage, a two-axled, self-steer- 
ing unit for van, high-side, flattop 
and tank semi-trailers, has been 
announced by Union Metal Mfg. 
Co. here. 

According to Union Metal engi- 
neers, this new invention operates 
in the following way: 

Attached to the underside of a 
semi-trailer platform and linked to 
the tractor by two parallel tongues, 
it follows the turn of the tractor 
without any separate steering. In 
addition, its front set of wheels 
operates independently to guide the 
rear end of the trailer to follow the 
path of the tractor, all done with- 
out any assistance from the driver. 

Equipped with the Hoobler Un- 
dercarriage, 30 to 40-foot moving 
vans, tank trailers and other large 
commercial vehicles can _ readily 
make a right turn from one 15- 
foot street into another 15-foot 
street without any of the tires 
touching either curb. 


“No longer will there be any 









ATITOrAmree . 
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UNION METAL MFG. CO., of Canton, O., has announced the Hoobler under- 
carriage, a two-axled, self-steering unit for van, high-side, flat-top and tank 


semi-trailers. 


need for truck drivers to swing 
wide or bump their wheels over 
curbs when rounding a corner,” 
say the firm’s engineers. 

The Hoobler Undercarriage is 
designed to be used with standard 
axles, brakes, wheels and tires. It 
is already in limited production. 

Sales will be made direct to 
trailer manufacturers for attach- 
ment to semi-trailers in sizes from 
28 feet in length and up. 

Ray Albee, formerly wholesale 
man for Portland Motors, Hudson 
distributors, and Elmer Gilbertson, 
have formed a partnership to han- 
dle the Hudson distributorship in 
southern Oregon. 


Many vehicle operators have learned the hard way that 
adding heavier springs or strengthening the frame of a 
truck doesn’t make a heavier truck. 


To insure peak performance and more profit, a 
truck must fit your job. A misfit truck may be the 
most expensive vehicle you can buy. 


It is important that you get the right type of unit— 
conventional or cab over engine, straight truck, 6- 
wheeler or tractor-trailer, right size and type of body, 
correct wheelbase length, ample tire size, right type 
of axle—conventional or two speed—and the right 


axle ratio. 


Protect your investment these 3 ways 


When buying new vehicles: (1) Analyze the job that 
each vehicle must do; (2) Study specifications and buy 
your vehicles to fit your jobs; (3) Encourage good 
maintenance and careful operation. If you'll do these 
3 things, you'll get better service and make more 


money. 


Vehicle manufacturers are putting forth their best 





Maremont Buys 
Plant in Harvey 


HARVEY, Ill.Maremont Auto- 
motive Products, Inc., with home 
offices in Chicago, announced last 
week the purchase of a new plant 
here. The plant is located at 155th 
St. and Commercial Ave., and 
covers 19 acres. 

The firm expects to occupy the 
new building within 60 days, and 
will employ approximately 500 
workers. Total floor space of the 
buildings located on the property 
is 270,000 square feet. 


“Listen, wise guy! You put that load on — now, help me jack it up!” 
4) } 


efforts to deliver to you new and better vehicles in 
ever-increasing numbers to meet all your needs. Tim- 
ken Axle is co-operating to the fullest extent. We 
will be ready soon with the finest line of axles incor- 
porating the greatest advances in the history of the 


axle industry. 


Ask about the Axles when you buy. Be sure you 


get Timken Axles! 


TIMKEN 


AXLES 


THE TIMKEN-DETROIT AXLE COMPANY, DETROIT 32, MICH. 


WISCONSIN AXLE DIVISION * 









state income taxes, 


source 


recommended by Rollin Browne, 
former president of the New York 
State Tax commission, in a final 
report to Gov. Dewey. 

Browne, who has resigned the 
state post to resume his law prac- 
tice in New York, observed that 
the state income tax was difficult 
and complicated and, when imposed 
at low rates, was “not a very effi- 
cient method of collecting revenue.” 


“I have urged,” he said, “that as 
part of a general postwar coordina- 
tion of state-federal taxation, all 
state income taxes should be re- 
pealed, thus leaving that source of 
revenue entirely to the federal gov- 
ernment, which, in return, should 
relinquish to the states certain 
taxes of a local nature which can 
be more easily administered by 
them. 


“Pending the attainment of that 


OSHKOSH, WISCONSIN 


Hits State Wage Taxes 


Former N. Y. Official Says U. S. Government’s 
Should Be the Only One 


ALBANY, N. Y.—Abolition of all, objective, 
leaving that 
of revenue to the federal 
government exclusively, has been 


Ga., is being completely remodeled 
for occupancy by the Cheely-Yar- 
brough Motor Co. 
Soto). 
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the state income tax 4d 
should be further simplified by cone 
forming the definition of net im - 
come more closely with the federala 
definition or otherwise making the He 
tax easier to es ‘ a 

Browne also urged some re a 
tion in state taxes on manufectanea 
ing firms. ‘ - 


WPB Salvaged 
Millions of Tons 
Of Scrap Metal 


WASHINGTON. Millions of f 
tons of iron and steel —— whige f 
otherwise would not have been +h 
available for America’s smelters@emet 
resulted from the Se tea a tr 
campaign sponsore y the Ss * 
Salvage division, WPB officials 
have reported. , 

During the war years, Americ “ 
industry faced the largest demand th 
for iron and steel which this or te 
any other country had ever known. 
This demand called for an aver- ‘ 
age of more than 50 million gross d 
tons of scrap annually. D 

While it is impossible to esti- 
mate exactly how much of the 
increased flow of scrap to indus- v 
try was directly due to the activ- 0 
ities of the Salvage division, th 
marginal flow of scrap, which kept e 
up the mills’ inventories, resulted at 
from the strenuous efforts of the Gee™, 
division's paid and volunteer work- c 


ers, WPB said. ol 
t 
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Hudson Export 


Renames Two 


DETROIT. — Allen C. Germann, 
export manager of Hudson, has 
announced the reappointment of A g—- 
R. Jones, veteran of 17 years with = 
Hudson Export, as regional man- 
ager for Australia, New Zealand, @aa* 





> 


E. E. Kaiser 





A. R. Jones 


Hawaii and adjacent countries with 

headquarters in Sydney, Australia. =" 
Hudson Export has also an- 

nounced the reappointment of Ed- =" 

ward E. Kaiser as regional man- 

ager for Latin America. Kaiser is 

a veteran of 27 years in the auto @=—™" 

business, 17 of which were spent in 


the export field. 
ee 
a 





a . 4 . 
Aviation’s Nurse 
Kentucky Supports Gas 

Tax Diversion 


LEXINGTON, Ky.—Opposition to 
a proposed state constitutional 
amendment to outlaw highway 
fund diversion was expressed here 
recently by Harry E. Bullock, for- 
mer chairman of the Kentucky 
Aeronautics Commission, on the 
ground that it would be “the most 
damaging thing that could happen 
to aviation” in Kentucky. 

If adopted at the November elec- 
tion, the amendment would dis- 
qualify Kentucky from participa- 
tion in federal aid for aviation he 
asserted. 

He said that two bills now pend- 
ing in Congress provide that no 
state may participate in such fed- 
eral assistance unless it either uses 
all taxes collected from the sale 
of aeronautical gasoline in the 
state in an aeronautical program, 
or refunds such taxes collected, 
by statutory action, to the pur- 
chaser. 
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Truckin’... fl Pat 


(Continued from Page 26) 


. path trodden those many 























he $a! to the states to ge s > sh s 
wears ..0 by the Master Craftsmen | for a new big hospital Unele aa 
tose shot ‘ame so selfish in their | is building out there. The only 
Mei" ‘hat even the journeymen | accommoditions available were in 
en raftsnion left the guild and started | a 9x12 cabin that had been built on 


heir own organization. 
le Howircd Blood, boss of the Norge 
: jyision of Borg - Warner, which 
nakes and sells refrigerators and 


the deck and that had two rows of 
bunks, three high for the 12 pas- 
Ssengers. On the deck, including 
the cabin and passengers, were 575 


d : : : ; 

rs hther «ppliances © and which also | live pigs and five automobiles. The 

bes yas as a subsidiary, the Detroit | human deck guests used the cars 
year and Machine division, was/as observation salons during the 

—— 










trip—and 
seat of a 
way across 


very coy about the newest product 
of this division within a division— 
n automatic transmission that has 
‘had more rumors radiating out in 
the industry than the rays of an 
irc light on a damp night. Howard, 
who is one of the Bloods of the old 


jood brothers of universal joint 
rg Allegan fame, let the cat out 


ill sat in the driver's 
Packard much of the 


* * * 


F ANY of the P.A. readers of this 

column are fishermen—if there 
are any that read it, that is 
here’s a tip. Put the bug on Alex 


Templeton, the oldtime Dodge 
‘ich of the bag (that they were making |brasshat but now a big liounse 
i she transmission) about a week ago plate frame and accessory peddler 
: but doesn’t want to tell the indus- | in the Boulevard Bldg. here for one 
a try what makes the torque con- | of his new bass baits. It’s a plastic 


al a tick yet. He’ll talk about his 
” farm and the state of his orchards 
ind vineyards, his chickens and 


enticer that has hooks which fold 
up in the body of the plug until a 
bass hits it and then they snap 


> 
, 


14999 


these drivers on the seats. The air- 
cushioned seats did the trick. 

It's too bad Dodge didn’t do this 
trick years ago for Frenchy Reese 

the rough-riding truck test host- 
ler at the Dodge proving ground, 
for Frenchy is now in the hospital 
having a hernia, caused by his 
dare-devil driving, sewn up. It will 
be quite a blow to Frenchy's pride 
to know that sympathy for Chinese 
coolies has at last provided him 
with a more comfortable truck seat 
to ride on. 


And speaking about Dodge, 
“Van” Van Nortwick is authority 
for the story that a Dodge half-ton 
pickup was the first 1946 vehicle 
stolen in Kansas City. He claims 
truckers are so deseperate for 
trucks down in the grain country 
they even steal jobs that haven't 
been licensed as yet. This truck 
had only 26 miles on it and no 
license. 





A&M Farm Equipment Co. has 
moved to its new brick home at 
Statesville Ave., Charlotte, N. 
C. The new home will give the com- 
pany much more space than it had 
in its former building at 626 S. 
Tryon St., according to P. T. Free- 
land, manager. 


“ee 





Bright Future for ’46 


Auto Ad Council Reviews Market Survey 
During Meeting in Chicago 

CHICAGO.—Results of the first ; Budgets and Trends,” discussed by 
comprehensive survey of the post- | J. D. Hershey, Dayton Rubber Mfg. 
war market for automotive parts, |Co.; “Trade Paper Relations,” dis- 
equipment, tools and accessories |cussed by Burt Hotvedt, Black- 
were disclosed at the fall meeting lhawk Mfg. Co.; “The Aviation In- 
of the Automotive Advertisers’ | dustry as a Potential Postwar Mar- 
Council, held here Oct. 9-11. | ket,” discussed by Stuart Phillips, 

The survey, which included data | Dole Valve Co.; “Advertising Dis- 
both from leading manufacturers | 
in this field and from other sources 
having an intimate knowledge of 
the current picture, forecast a 
bright future for the year ahead. 
It also focused attention on prob- 
lems which confront manufactur- 


See Photo, Page 16 
eS 
tribution Practices,” discussed by 
C. H. LeFevre, Sealed Power Corp.; 
and “Sound Slide Films,” discussed 
by H. M. Wertz, Toledo Steel Prod- 


ers, distributors and dealers in this 
field. 

Other subjects discussed in the 
round table sessions were “The | 
Postwar Fleet Market” based on a 
report prepared by G. L. Service, 
Valvoline Oil Co.; “Salesmen and 
Distributor Cooperation in Point 
of Sale Advertising,” discussed by 
George W. Stout, Perfect Circle 
Co.; “Jobber Clinics,” discussed by 
Walter Kirkpatrick, Wilkening 


ucts Co. 

R. E. Conley, Hollingshead Corp., 
Whiz Automotive division, was ap- 
pointed to fill a vacancy in the 
board of governors. 

T. F. Hall, Walker Mfg. Co. pres- 
ident of the council, presided at the 
meeting. Other officers of the coun- 
cil are: W. A. Kirkpatrick, Wilken- 
ing Mfg. Co., vice-president; C. H. 
LeFevre, Sealed Power Corp., sec- 
retary; George W. Stout, Perfect 
Circle Co. treasurer. 


attle out at his farm near my 











nd three acres, but damned if he'll 
or talk about his gear-change- 
vns ever eliminator—so you'll have to 
er wait for the details until he breaks 
SS down for me or someone else more 
persuasive. 

ti- * = * 

he HARVEY CAMPBELL, executive 
Is- vice-president of the Detroit Board 
v- of Commerce, and the most accom- 
he@eer* plished “insulter” of all toastmast- 
pt ers, introduced Captain Eddie as 


2d .the man who always comes back 

—, Detroit and spouts after every 

K- occasion when he has hit the news 

headlines. Said that after Eddie 

~had crash-landed in Georgia and 

they had pulled the pulpy mass 

that bore the name of Rickenback- 

er aoe 4 wrecked ship, every- 

one thought that this would be 

, a he last of Eddie’s after-dinner 

S speeches. But no, as soon as his 

- ean ones knit together and he could 

. . again stand on his feet, he came 

s to Detroit and delivered a speech. 

Then he pancaked in the Pacific 

and lived on raw fish for awhile 

and as soon after being rescued 

x he could he kissed his wife and 

shook hands with his family, and 

came straight to Detroit and made 

i speech. So Parv got to scratching 

around to see what Eddie had done 

this time to prompt a Detroit 

speech and found, no less, that now 

a moving picture has been made 

about Fddie’s experiences (“Cap- 

tain Eddie”) and he is about to 

have his name on the marquees of 

the best picture houses of America. 
Wot-a-man. 

Incidentally, it was Eddie's fif- 

ieth birthday the day he spoke 

ind a two-man cake (it took two 

men to push the car it was on 

PE nto the dining room) with an 

“airyplane” crown piece complete 


pa vith blinker lights going, was 
presented to him. 
7 * + 


Fn GoT A conundrum for you... 


How can a man drive a Pack- 
ard car 


from Los 

Honolulu ? 
A native son of pineappleland, a 
pga, friend of mine just finished doing 
\"it. Bill Raseman, who used to sell 
De Sotos in Honolulu but now is 
headman for a big steel furniture 
~ house, had to take passage home 
on a freighter after his recent trip 


, 


Angeles to 


out and snap onto the bass. Alex, 
who will rave to you by the hour 
about the device, claims it is the 


last word in weedless casting lures 
and wil! be ready for next year’s 


fishing. 


: I presume he will bring it out 
in all the newest pastel colorings 
and with chrome trim — with or 
without automatic transmission — 
and hold a cocktail party for the 
press to introduce it. This latter 
suggestion is given free (I’m a fly 
fisherman and he can’t make it 
light enough for fly rod work). 


* * * 


(.‘UESS I am about the most 


caustic critic that ODT has 
all during the early days of the 
war I was critical about this 


agency alwavs being too late and 
doing too little in evervthing it did. 
And now that they will have closed 
all 58 offices by the first of No- 
vember I am still critical because 
they are closing up shop just when 
one of the most trying times in the 
whole period from January, 1942, 
to date is upon the trucking indus- 
try. Even in the darkest days of 
the war the outlook for the truck- 
ers was never quite so hopeless and 
dismal—the agency could at least 
fight for repair parts, tires and 
manpower with the controlling 
agencies. 

Mavbe they feel they would be 
fighting a hopeless battle trying to 
vet those same parts and tires now 
when wildcat strikes are the cause 
of the shortage. but at least thev 
could go before Congress and plead 
the cause of truck transportation. 
They could keep their conversation 
committees going to do what they 
could, but instead they fold up. 
Mavbe we'll get along just as well 
without them anywav. Truckers 
have always had to fisht like hell 
in order to goad ODT into action 
and if they direct the same energy 
and fight directly on the problem 
we may get further at that 

* * * 


HE new air - cushioned pneu- 

matic seat that Dodge is putting 
in 211 cabs this year was developed 
by Dodge for the trucks they sent 
to China for work on the Burma 
road. It seems that road is so rough 
the poor Chinese drivers couldn't 
stay put on the ordinary seat. and 
something had to be done to keep 
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Going Up! Another 
New Truck Headquarters 


MINOR’S WHITE TRUCK CO., 
of Hazleton, Pa., has been the successful 
“Truck Headquarters” of its territory 
ever since taking on the White franchise 
five years ago. Daniel D. Minor, owner 
of the Distributorship, is enthusiastic 
about the product and the plan which 
White makes available for Distributor’s 
success. He is rushing to completion as 
quickly as possible a modern building 
to house every facility for a complete 


service to his truck owners. 


This activity—reflecting the confidence 







of White Distributors in the soundness 
of their proposition—is going on in 
large and small communities today, 
among both all-truck and combination 


truck and passenger car Distributors. 


“Our experience with the Personalized 

Service Plan during the war has con- 

vinced us that White is the manufac- 
turer who knows what owners need 
under all conditions,” Mr. Minor said. 
‘And our experience with the product 
leaves no room for doubt that Super 
Power Whites are the finest trucks 


on the market.” 






6, N. Y. 
NC oe 


las 1, Texas 
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Fritz Elected President. . . 


Pa. Dealers 


ATIMOA Amr 2 oe. 
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Ask End 
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(Continued from Page 1) 


within the time limit allowed by 
OPA, and also discourages the hir- 
ing of trainees. 

The resolution said that emphasis 
should be placed on free enterprise 
and not on legal support to secure 
maximum prices. 

A third resolution urged Con- 
gress to empower the Federal Re- 
serve to permanently regulate 
and control consumer credit 
terms, as now under Regulation 

Earlier in the convention, the 
1,200 dealers attending the sessions 
were told that while only a hand- 
ful of new cars have been produced 
thus far this year, the plants of 
all the auto makers have been 
pretty well cleared. Barring labor 
trouble, it was said, a real start in 
production can be made in No- 
vember. 


Other highlights included: 


Dealers were urged to continue 

to play up service. Winter is 
coming, and there will be few new 
cars to replace cold-weather vic- 
tims. 
sy Auto financing will probably be 
— improved naturally as a result 
of competition, but finance legisla- 
tion to protect the public is likely 
to be enacted anyway in Pennsyl- 
vania. 

There is still danger of a dis- 
** count squeeze on dealers if car 
prices go up. 

Featured speakers included Lee 
Moran, executive vice-president of 
NADA, and George Romney, man- 
aging director of the Automobile 
Manufacturers Assn. 

H. J. Fritz, of York, was elected 
president of the PAA, succeeding 
E. J. Powell, of Philadelphia. 

R. C. Jones, of Reading, was | 
chosen vice-president; E. A. Sahli, 
of Beaver Falls, secretary; A. W. | 

xyolden, of Reading, treasurer, and | 
Claude S. Klugh, of Harrisburg, 
manager. 

Others named vice - presidents 
were S. H. Parker, of Bellevue; 


| 
| 


H. J. FRITZ, new president of the 
Pennsylvania Automotive Assn., con- 
gratulates Charles S. Snyder of New 
York on his long service in the auto- 
mobile field. Snyder has been in busi- 
ness since 1898. 

Guy Woodward, Washington; R. 
W. Frantz, of Wilkes-Barre, and 
J. E. Wolfington, of Philadelphia. 

Directors elected are: R. W. 
Frantz, Wilkes-Barre; L. E. Frey, 
Altoona; H. J. Fritz, York; A. W. 
Golden, Reading; S. H. Parker, 
Bellevue; Oscar Mohn, Lancaster; 
M. M. Ross, Oil City; Harry J. 
Williams, Sharon; E. P. Blough, 
Johnstown; R. R. Hauser, Bethle- 
hem; R. C. Jones, Reading; M. S. 
Nute, Kennett Square. 

The association, managed by | 
Klugh who, incidentally, celebrated 
his twentieth anniversary this year, 
has the largest membership of any 
association of its kind in the coun- 


| Amendment” 


try, it is said, and during the con- 
vention, the retiring President E. 
J. Powell, of Upper Darby, an- 
nounced that the roll now includes 
2,070. 

Moran told the dealers that an 
investigation had disclosed that 
only a handful of new model cars 
had been manufactured so far this 
year. 

“New car production has been 
delayed so long,” Moran said, 
“that the time when motorists 
will be able to buy new auto- 
mobiles at will is indeed a long 
way off.” 

Romney saw demand for new 
cars as “pressing” until 1952. 

He predicted the American 
public would be driving 40 million 
cars by 1960, but went along with 
other speakers in saying those 
expecting early delivery were in 
for disappointment. 

“The shops of all the producers 
have been pretty well cleared and 
prepared for automobile produc- 
tion,” he said. “A majority of 
them could be going now if 
shortages of materials and parts 
did not exist. However, such 
shortages do exist and the sole 
ascertainable reason is the inter- 

ference created by strikes in the 
plants of suppliers ... 

“As it stands now, the clearing 
up of all strike difficulties and 
material shortages in time to per- 
mit a real start in November is 
the best prediction an optimistic 
speaker could make.” 

James Dalton asserted that the 
dealers may lose profits, because, 
he said, “the manufacturers, har- 
assed by a high labor cost on the 
one hand and price ceilings on the 
other, will need a scapegoat.” 

L. J. Buckland said that the 
Pennsylvania public will spend 
$472 million for new cars and 
trucks next year. 

On automobile financing in Penn- 
sylvania, the dealers heard State 
Representative Franklin H. Lich- 
tenwalter, chairman of a committee 
investigating finance practices in 
the commonwealth. 

He listed 12 criticisms most fre- 
quently heard by his committee. 
These included: excessive rates, 
excessive insurance charges, fail- 
ure to receive adequate refund 
or any refund for prepayment of 
contracted installments, vague- 
ness of contracts and collection 
for insurance but failure to put 
it in effect. 

Lichtenwalter said his committee 
has recommended establishing of 
regulations in Pennsylvania _ to 
meet these criticisms. 

Arthur O. Dietz, president of Uni- 
versal CIT Credit Corp., declared 
the buyer is going to want his 
financing taken care of in “one 
package” and said his company 
was ready to perform this service 
at a cost of 5 percent instead of 
the prewar 6 percent. 

A roundtable discussion of au- 
tomobile financing revealed that 
the dealers were self-critical in 
that they had been unable to 
stop the questionable practices 
through their dealer organiza- 
tions, and as individuals. Since 
this was not done, the dealer- 
speakers seemed to be prepared 
for government regulation. 

State Senator John H. Dent fore- 
saw better roads under a new pro- 
gram, provided the “Good Roads 
is approved by the 
Pennsylvania electorate next 
month. 


THE FIRST ALUMINUM trailerized petroleum transport tank ever built is 


still in daily service for Refiners Trans 
produced by Heil Co., 
running from terminals to bulk plants. 


or scale, 


Milwaukee, in 1941 and has covered over 250, 
Besides temnaes 
the aluminum tank decreases dead weight sufficie 


ort Co., Detroit. ned and 
miles 
all possibility of rust 


ntly to permit carry- 


It was desi 


ing a payload of 5,500 gallons against the 5,100-gallon load carried by a com- 


parative high tensile steel tank. 


New GMC Engineering Building and Experimental Shops to be built at Pontiac, Michigan 


At Nash, GM, Chrysler 


(Continued from Page 1) 


Detroit area NLRB, which is in | 
charge of the auto balloting. 


Bowen's office will tabulate the 
ballots, and then send the totals 
to President Truman. Announce- 
ment will be made by the national 
NLRB iin the Capital. 


Meanwhile, the threat to auto 
output from the coal strike end- 
ed when John L. Lewis, president 
of the United Mine Workers, call- 
ed off the miners’ walkout Wed- 
nesday. 


terest,” ordered the 208,000 idle 
miners to go back to work today. 
Continuation of the strike would 
have drastically reduced steel pro- 
duction and_ eventually slowed 
down new-car assembly. 

Shutdowns were continuing Fri- 
day at Willys-Overland, Toledo, O., 
and at the Ford Co. of Canada 
plant in Windsor, Ont. Willys has 
been closed since Sept. 27 because 
of the strike at Warner Gear, 
Muncie, Ind., its transmission sup- 
plier, while the Ford plant is tied 
up by the authorized strike of 
10,000 UAW workers. 

Walkout of 2,000 UAW employes 
at Motor Products Corp. here Fri- 
day halted output of moldings and 
ventilators for Ford, Hudson and 
Chrysler Corp. 

General Motors further indicated 
last week that it was in no mood 
to compromise on the 30 percent 
wage demand. The corporation ig- 
nored a union-imposed deadline for 
filing a counter-proposal, and a GM 
spokesman said such a counter- 
plan would not be filed “at 
time.” 

Also, both GM and Chrysler re- 
fused to allow plant property to 
be used in taking the strike votes. 

“We know of no reason why 
we should stand any part of the 
expense of this vote—which has 
as its purpose the threat of clos- 
ing, or the actual closing, of our 
plants,” GM said in a statement. 

GM has been singled out as the | 
first target of the UAW’s strike | 
blockade strategy. The corporation 


Richmond Ford Plant 


Starts on Trucks 

RICHMOND, Calif.—Assembly of 
Ford trucks will be resumed at the | 
branch factory here Oct. 22, one | 
week later than eastern plants. 

The plant is still engaged in| 
completing government ordnance | 
contracts and in reconversion. No! 
employes were laid off during the 
strike which closed other Ford 
plants. 


any 


Lewis, acting “in the public in 
| 
& 
| 


has already rejected the union's 30 
percent demand. 

Workers at all the Ford plants 
will take strike votes on Nov. 7, 
while UAW leaders will meet with 
Ford officials the week previous 
to discuss the wage demands. 


International Harvester Co., 
meanwhile, announced a 10 percent 
wage boost for all production and 
maintenance employes, _ effective 
a a 

* 


Chevrolet Workers Vote 


For Strike in Baltimore 


BALTIMORE. — (UTPS) — Em- 
ployes of the local Chevrolet plant, 
who are members of UAW-CIO 
Local 678, have unofficially voted 
99 percent for striking in support 
of the international union’s demand 
upon General Motors for a 30 per- 
cent wage increase, according to 
Eugene Moore, president of the 
local. 


The UAW has set up machinery 
with the NLRB to conduct the offi- 
cial strike ballot on Oct. 24. 

* * 7” 


Labor Dispute Courts 


Urged by Neb. Governor 
SIOUX CITY, Ia.—Gov. Griswold | 


* * 


of Nebraska has suggested in an | 


address here the creation of a 
“quasi-judicial system” for the sole 
purpose of handling labor disputes. 


“We must have some recognized | 
authority that is equipped to han- 
dle labor disputes — 


gations, hear evidence, study eco- 
nomic and labor conditions and 
then establish precedent to make 
the next dispute a little easier to 
solve, " Gov. Griswold declared. 
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an authority | 
that will be able to make investi- | 


Prices 


(Continued from Page 1) 
supplies were available. With free 
flow of material, Hudson officials 
say they could produce 10,000 to 
12,000 vehicles this year, of which 
less than 10 percent will be light 
trucks. 


Packard's price schedule is on 
its way to OPA, meaning a de- 
cision must be given within 15 
days. OPA is required to do one of 
three things before the expiration 
of 15 days after receipt of a com- 
pany’s schedule: (1) approve; (2) 
reject or (3) request revisions. 


Thus far OPA has exercised the 
third method only. How much 
longer the agency can delay a de- 
cision is hard to understand. With 
cars in dealer showrooms, it won't 
be long before a big howl goes up 
from the public eager to buy new 
cars. 

Ford announced that its employ- 
ment at the Rouge has soared to 
64,000 workers, while 104,000 are 
employed throughout the nation. 


At Friday’s press conference 
with Chrysler officials and the 
subsequent tour of the Plymouth 
plant, it was learned that Plym- 
outh hopes to increase its prewar 
production of cars by perhaps 25 
percent. Prewar capacity was 
about 3,000 cars a day, divided 
into around 2,000 for the Detroit 
plant and about 500 each for the 
Evansville (Ind.) and Los An- 
geles assembly plants. 


Plymouth’s Detroit assembly line, 


_| known as the industry’s longest in 


Strike Votes Set This Week 


prewar, has been lengthened by 250 
feet, making it approximately one- 
half mile long. Each of the two 
final lines has a capacity of 90 cars’ 
an hour, a total of 2,160 cars per 
day on the basis of two lines being 
operated one eight-hour shift and 
one line during another eight-hour 
shift. 

Capacity of Plymouth’s motor 
building department is 3,000 in a 24- 
hour day, which limits the fina 
assembly lines to 1% shifts daily. 
Through increased production in 
this department—and working of a 
sixth day at time and a half wages 
if necessary—it will be possible to 
increase the company’s output b 
25 percent or more, it is believed. 


Plymouth’s branch assembly, 
|plants at Evansville and Los An- 
geles depend on the Detroit plant 
for supplies and therefore won't 
start assemblies much before the 
end of the year. 

K. T. Keller, president of Chry- 
sler, told newsmen that the corpo- 
ration now has approximately 12,000 
dealers and has no plans for the 
use of the huge Dodge-Chicago 


eae 


¥ 


plant. He said Chrysler’s Londong 


(England) plant is making trucks 
but that the Antwerp plant was 
bombed out. 

Asked if the corporation plans 

to add any new cars to its lines, 
| Keller said “no,” but it was noted 
that he did not say that a cheaper 
| Plymouth would not be added 
| later. 
| Keller said prices on the 1946 
|models will be higher due to labor, 
|cost increases, but said the com- 
|pany has not yet submitted its 
| schedules to OPA. 


Obtemarios 


David W. ap 
| LONG ISLAND, N. Y.—David Walter 
| McCord, vice-president of McCord 
Corp., Detroit, died Oct. 18 in South- 
ampton hospital here. tt 
* 


G. Lionel Crane 

| BUFFALO. —G. Lionel Crane, 53, 
|sales manager of W. J. Holmes, Inc., 
automobile dealer here, died of a heart 
attack last week in his office. He had 
been associated with the firm for ap- 
proximately 25 years. 


MODEL 798 WHITE buses leaving the plant in Cleveland for shipment to the 


Honolulu Rapid Transit Co. to 


serve in the Pacific ke 
Pearl Harbor. Fifty of these modern units are include 


y cities of Honolulu ana 
in the total order. 


- 
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Qa?) valers Would Need More, Too... 






Affecting Distribution 


(Continued from Page 2) 


ni spend twice what it takes in.|;are now, he asserted 
© nly hard work, jobs, efficient 
production and distribution will 

ve the postwar problem,” he 


the highest 
wages the industry has ever paid 
and are materially above the pre- 
vailing national wage levels for 
similar skill and effort. 

Those at the president's table 
included Pyke Johnson, president, 


said. 
As for the OPA formula for 
guring prices for 1946 models, he 












he siid it assumes that the average|Automotive Safety Foundation: 
oh rofit margins of the years 1936-39 | William P. Mallon, president, Na- 
e-Gaa cre normal and are required to|tional Automobile Dealers Assn.; 
th perpetuate our free competitive | Charles W. Davis, Automotive Tool 
"t dustry. & Die Mfrs. Assn., director, ACWP; 
ip 7 “But,” he said, “this formula | H. E. Blythe, (CAC) vice-president, 
w compels an increase of more than | Goodyear Aircraft Corp.; William 
faa 50 percent in production to |G. Hancock, vice-president, McCord 

y- ~achieve these same profit mar- | Corp., director, ACWP: E. A. Clark, 
be gins. vice-president, Budd Wheel Co., di- 
eGeee® “This formula means that even} rector, ACWP; Harold Boeschen- 
“with the increased volumes to at-/|stein, vice-chairman, War Produc- 

. ain this prewar profit margin|tion Board; George T. Christopher, 
; ee rewar, individual worker effici-|(CAC) president, Packard Motor 
; ency must be reestablished, over-|Car Co.; M. L. Bricker, Ford Motor 
; i expenses must be reduced to|Co.; Ward M. Canaday, chairman, 
, — rewar levels and _ technological | Willys-Overland Motors Corp., di- 
rprovements in new machines] rector, ACWP; A. T. Colwell, vice- 
‘ —4 nd equipment must be sufficient | president, Thompson Products, di- 
io cover the added expense of de-| rector, ACWP; A. Edward Barit, 
preciation and taxes on such a lees, Hudson Motor Car Co., 
: — ichines and equipment. director, ACWP; P. V. Moulder, 
“Furthermore, the formula | vice - president, International Har- 
makes no provision for reconver- | vester Co., director, ACWP; Brig. 

—— sion costs or for losses incurred | Gen. Gordon M. Wells, command- 

Ps until prewar efficiencies have | ing general, Office Chief of Army 
> been regained and postwar ca- | Ordnance, Detroit; B. E. Hutchin- 
—q pacity production achieved. Nor |son, vice-president, Chrysler Corp. 
a does the formula have any pro- Hon. Harry F. Kelly, governor, 
. —s vision for any current wage |State of Michigan; J. A. Krug, 
s increases.” chairman, War Production Board; 
e Wilson said that on the average | George W. Mason, president, Nash- 
, actory wages have been increased | Kelvinator Corp., treasurer, ACWP; 
. from 5 to 10 percent since 1942} Clarence W. Avery, president, Mur- 


car prices were established. They’ ray Corp., vice-president, ACWP; 








RUBBER AND SYNTHETIC RUBBER 


Molded (hard or soft) and Extruded Parts 


RUBBER-TO-METAL ADHESION PARTS 
Detroit Office 





= C. J. EDWARDS * VICE PRESIDENT 
3 2210 FISHER BLDG. 

THE Quio Rueser Company - Wiusoucrsy, Oxo 
a TRUCK DEALERS 


WILL WELCOME 
THIS POLICY 


The problems of Truck Dealers as 
they relate to trailers are recognized 
by the Trailmobile Company. Wesug- 
gest that you contact the nearest 
Trailmobile branch for details of 
Trailmobile’s Truck-Dealer policy. 


Write us for the address. 


THE TRAILMOBILE COMPANY 


2800 Robertson Avenue Cincinnati 9, Ohio 


—e 





TR AILMOBILE = 


Vioiedling bad (04 Near Fyodiaiiin 


poor) 


= 





~6¢6*Homefoiks’ Service Centers 








Vilson Sees Wage Raise 
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“I'll bet yowre glad you’re busy ... Keeps you out of mischief!” 





Comdr. Dixie Kiefer, commander, What do you want to buy, sell or trade? 


Naval Air Base, Quonset Point, R.| See Classified Want Ads, inside back cover 
I.; K. T. Keller, president, Chrysler | ‘"'S 'ssue- 


Corp., director, ACWP; Lt. Gen. | 
Levin H. Campbell jr., Chief of 
U. S. Army Ordnance; Charles E. 
Wilson, president, General Motors, 
director, ACWP. 

Alvan Macauley, chairman, Pack- 
ard Motor, president, ACWP; Lt. 
Gen. James H. Doolittle, U. S. 
Army Air Forces; Lt. Gen. William 
S. Knudsen; Clarence C. Carlton, 
vice-president, Motor Wheel Corp., 
vice - president, ACWP; E. R. 


Breech, (CAC) president, Bendix 
Aviation Corp.; Hon. Edward J. 
Jeffries, mayor, City of Detroit; 


Robert F. Black, president, White 
Motor Co., vice-president, ACWP; 
Robert H. Hinckley, Office of Con- 
tract Settlement; Harold S. Vance, 
chairman, Studebaker Corp.; Al- 
bert Bradley, executive vice-presi- 
dent, General Motors; Brig. Gen. 
A. B. Quinton jr., Chief of U. S. 
Army Ordnance, Detroit District; 
John W. Anderson, president, An- 
derson Co., secretary, ACWP; 
Ernest Kanzler, chairman, Univer- 
sal CIT Credit Corp. 

I. B. Babcock, president, Aviation 
Corp., past director, ACWP; Brig. 
Gen. D. N. Hauseman, director, 
Readjustment division, Army Serv- 
ice Forces; Harvey S. Firestone jr., 
president, Firestone Tire & Rubber 
Co.; Charles E. Sorensen, president, 
Willys-Overland Motors, past direc- 
tor, ACWP; C. E. Bleicher, (CAC) 
president, De Soto Motor Car Co.; 
Brig. Gen. Albert J. Browning, 
Army Service Forces; Powel Cros- 
ley jr., president, Crosley Corp.; 
Henry Nelson, WPB; Henry E. 
Bodman, general counsel, ACWP; 
Alfred Reeves, advisory vice-presi- 
dent, Automobile Mfrs. _ Assn.; 
George Romney, managing direc- 
tor, ACWP. 


Truck Firm Gets 


Maximum Price 


CLINTONVILLE, Wis.—The Four 
Wheel Drive Auto Co. here was 
granted a maximum list price for 
its truck model by the OPA last 
week. 

The HG model can be listed at 
$4,207, according to OPA. Its speci- 
fications are “Truck, chassis and 
cab, 154-inch wheelbase; 20,000 
pounds gross vehicle weight; 1942 
standard specifications and equip- 
ment, except to be equipped with 
FWD model H transmission.” 

Charges for extra, special and op- 
tional equipment as well as deliv- 
ery, handling, freight expense and 
all other charges are to be the 
same as those in effect March 31, 
1942, the ruling states. Customary 
discounts are unchanged. 


Wvo. City Wants 


VMiore Mechanics 


CASPER, Wyo. Automobile | 
dealers and garage men here esti- | 
mate that they will need 100 more 
mechanics in the postwar period. | 
There are now 129 mechanics and | 
helpers working, but it is estimated 
that there will be work for at least 
230, according to survey results an- 
nounced last week. | 

It had been proposed to offer a | 
course in auto mechanics at the! 
Junior College, but there were not | 
enough applicants to justify it. 


Collecto Garbage Units 





43 


Graham Plans 


50.000 Rototillers 
In First Year 


DETROIT.— The farm equipment 
division of Graham-Paige plans to 
produce a minimum of 50,000 Roto- 
tillers during the first full year of 
operation at Willow Run, Joseph 
W. Frazer, president, announced 
last week. 

The first of the machines, which 
prepare the ground for immediate 
planting in a single operation, will 
be ready for delivery early in De- 
cember, he said. An order of more 
than $1,000,000 for the manufacture 
of Rototiller engines has already 
been placed with the Bell Aircraft 
Corp., Burlington, Vt. 

“More than a thousand inquiries 
and orders are being received each 
day. We believe mass production of 
the labor-saving machines. will 
make the plow obsolete for certain 
types of work.” 

Specifications and prices will be 
announced soon, Frazer said. 

The company is also preparing 
a line of attachments for the Roto- 
tiller. 


















Rock Bodies — Telescopic Hoists 





For long life . . . modern 
design...and dependable 
operation, recommend 


to your customers... 





When the question artses as to 
which body and host will do 
the most dependable job for a 
specific application, it is good 
features 


business to review the 


of Heil units, 


Consider the weight- saving 
construction that gives your cus- 
tomers greater payloads and big- 
ver profits — the 45 years of 
experience in design and fabri- 
cation — the smooth operation 
of the howe — plus dozens of 
other that out- 


reasons assure 


standing service and satisfaction, 


Heil Bodies and Hoists sub- 
stantiate your claims for thorough 
dependability — your customers 
thank you for recommending them. 


MH-111 


oy BLERY 
yHe FAM, eo, 

General Offices 
MILWAUKEE 1, WISCONSIN 


Petroleum Truck Tanks 
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102,901 Competed... 
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Truck Fleets in Contest 
Show 22% Accident Drop 


CHICAGO. -Winners in the 1944- 
45 National Fleet Safety contest 
achieved an imposing 22 percent 
reduction over their last year’s 
accident rate, the National Safety 
Council announced last week. 

While the winners showed a 
notable decrease in their accident 
rates, the rates for other fleets 
showed marked increases. 

The accident rate of fleets which 
were in the contest for the first 
time this year was 120 percent 
higher than that of fleets which 
participated in the previous year. 
The increase for this group was 12 
percent over that of the ’43-'44 
contest period. 

A total of 1,443 fleets with 102,- 
901 vehicles competed in_ this 
year’s contest which was held for 
the 12-month period ending June 
30, 1945. This is an increase of 

183 fleets over last years number 
of contestants. The total mileage 
piled up by all competing fleets 
was 1,561,619,000 miles. 


The winning fleets made the re- 
markable record of only .36 acci- 
dent per 100,000 miles of travel. 
Overall rate for all fleets partici- 
pating was 2.24 accidents per 100,- 
000 miles. 

The highest - mileage-no-accident 
winners were all from fleets in the 
passenger car division. First place 
went to the eastern division of the 
Magnolia Petroleum Co., Dallas, 
Tex., whose cars rolled up 1,889,000 
consecutive miles without a single 
accident. Second place winner was 
the Chicago milk division of the 
Borden Co. and third place went 
to the Southwest Ice and Dairy 
Products Co., Oklahoma City. 

Following are the winners in the 
various divisions of the contest. 
When the fleets in a division vary 
too greatly in mileage they are 
divided into groups of fleets with 
comparable mileage. 

For-Hire Inter-City Trucking - 
Mistletoe Express Service, Inc.. 
Oklahoma City, and _ Bellmont 
Trucking Co., Fort Wayne. 

Private Inter-City Trucking - 
Soil Conservation Service Region 
2, Spartanburg, S. C., and Cabot 
Carbon Co., Pampa, Tex. 

For-Hire City Trucking — Breen 
Delivery Service, Grand Rapids, 
Mich.. and J. J. Willis, Odessa, Tex. 

Private City Trucking — South- 
west District, Corps of Engineers, 
U. S. Army; U. S. Naval Hospital, 
Corona, Calif. and U. S. Naval Re- 
ceiving Ship, San Francisco, Yerba 
Buena Island, Calif. 

Bakeries — Conlon Baking Co., 
Charleston, W. Va.; Weber Baking 
Co., San Bernardino, Calif. and 
Continental Baking Co., Inc., New 
Bedford, Mass. 

Beverages and Ice Cream 
Breyer Ice Cream Co., Newark, 
N. J. 

Coal and Ice Central Cali- 
fornia Ice Co., Bakersfield division. 

Dairies—-Detroit Pure Milk Co., 
Detroit and Arden-Sunfreze Cream- 
eries, Utah division. 

Newspapers—San Francisco Ex- 
aminer, San Francisco. 

Petroleum, west, south, central 
and mountain states — Magnolia 
Pipe Line Co., Dallas, Tex. and 
Lion Oil Co., Production division, 
Eldorado, Ark. 

Petroleum, all other states 
Magnolia Petroleum Co., eastern 
division and Bayou Pipe Line Sys- 
tem, Houston, Tex. . 

Public Utilities The Montana 
Power Co., Butte, Mont.: Shell 
Pipe Line Corp. and Telephone & 
Telegraph department: Oklahoma 
Power & Water Co., Sand Springs. 

Retail Stores United Parcel 
Service of New York, Hempstead 
division and Marshall Field — Co. 
Evanston, III. 

Wholesale 
Detroit. 

Inter-City Buses Pacific Grey- 
hound Lines, division 2, Phoenix. 
Ariz. and Las Vegas-Tonopah-Reno 
Stage Lines, Las Vegas, Nev. 

City Buses Public Service Co- 
ordinated Transport, Morris divi- 
sion, Newark, N. J. and Charlottes- 
ville & Albemarle Bus Co., Char- 
lottesville, Va. 

Passenger Cars, eastern area 
Socony-Vacuum Oil Co., Inc.. Al 
bany division; The Borden Co., Chi- 


Famous Foods, Inc., 





cago Milk division; Kraft Cheese 
Co. of Wisconsin, Monroe, Wis. and 
New Departure division, Bristol, 
Conn. 

Passenger cars, western area — 
Magnolia Petroleum Co., eastern 
division; Southwest Ice & Dairy 
Products Co., Oklahoma City; Ajax 
Pipe Line Corp., Tulsa, Okla. and 
U. S. Naval Hospital, Oceanside, 
Calif. 


* * * 


Annual Auto-Lite Awards 


To Be Made at ATA Meet 
TOLEDO. The annual safety 
awards made by the spark plug 
division of Electric Auto-Lite Co. 
in conjunction with American 
Trucking Assn. will be presented 
to representatives of 11 truck lines. 
The awards will be made during 
the annual meeting of the ATA 
tentatively scheduled for January. 
This year’s awards, which is the 
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BEAR DRIVE- 


Get Big Increases in Your Tire Mileage! 


Save RUBBER! 


Reduce ACCIDENTS! Here’s the quicker, modern, 


more accurate 





ATIMNN AAs ce 
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Grumme, Silver Fleet Motor 
press, Louisville. 

Second place winners inclu 
Harry E. Grimes, Arkansas Ci 
Kansas; Chester C. Loving, Aetna 
Oil Co., Louisville; John Watske n 
Alton Box Board Co., Alton, II¥ ess 
Arthur M. Korn, Cushman Motor (ul 
Delivery, Chicago; and Everett ; as 
Alger, George F. Alger Co., Detroi a 


Nevada Trucking ot: 
Acquires Central G<€ 


RENO, Nev.—Subject to approval Jul 
of the Nevada State Public Se ¢ 
vice commission and the Intersta 18) 
Commerce commission, freigh 
trucking interests of Nevada Ce 


oak ae ‘ ti 658 leading treck tral Motor Lines will be trans- 
‘LEET SUPERVISORS and safety engineers representing eading : rads ‘ 
equamuns on the Pacific Coast recently took part in courses sponsored by the ferred to the Nevada Trucking C 
American Automobile Assn., American Trucking Assns., and eight other vehicle of Ely, Nev. 

and safety organizations. Here Amos E. Neyhart, administrative head, Institute John M. Hiskey, general man- 
of Public Safety, Pennsylvania State College, questions driver of White super | ‘ai _* 

power truck for class members enrolled in the Los Angeles course for instrue- | ager of Nevada Central Mot 
tion of motor vehicle fleet supervisors. The White truck demonstrated maneuvers | Lines, which also operates th 


illustrating Neyhart’s training talks. Hiskey stages, announced last wee 
R. J. Barry, that his organization will continu 

operation of its present passenger 
lines. 
























eleventh straight year Auto-Lite}Co., Philadelphia; 
has rewarded safety leaders, con-| Galveston Truck Lines, Houston; 
sists of chronograph wrist watches] A. B. Snavely, Hershey Chocolate 
or combination hygrometer, barom-|Corp., Hershey, Pa.; Fred R. Sud- > , Jol 
eter and thermometer desk sets.| darth, Kaw Transport Co., Sugar Oury Motor Co. (Chrysler), Fort 

First place winners are: Robert | Creek, Mo.; Mrs. Florence Bledsoe, | Pierce, Fla., is erecting a moder @emar%™, 
I. Gayley, Supplee Wills-Jones Milk | Best Motor Lines, Dallas; Joseph! building 130 by 175 feet. 





inement troubles in the bud with 














Save TIME! Cut Operating Costs! 

















way to make “EVERY-TRIP-CHECK-UPS” 

















on front and rear wheel alinement! 


DRIVE-OVER and you've got your test! Not 
just an ordinary wheel alinement check-up, 
but the only absolutely accurate toe-in and 
toe-out check-up that can be made! For this 
is the only check-up that is made under actual 
driving conditions with and without load... 
the only test for front and rear wheels where 
the vehicle is in motion! 

FREQUENT WHEEL ALINEMENT CHECK-UP ts 
the proven answer to THOUSANDS OF MORF 
MILES FROM EVERY TIRE! Now, with the Bear 
Wheel Alinement Gauge, you have the ONI 
ANSWER to getting this check-up made so 
quickly and easily that it's practical to make 
“EVERY-TRIP” CHECK-UPS! 

SEE YOUR BEAR SERVICE MAN 
Fleets should have one or more of these Aline- 
ment Gauges at terminal points! Actual cor- 
rection work when needed can be performed 
for you as it is for hundreds of other fleet oper- 
ators, by the local Bear Service Shop! If you 
have not already made arrangements with 
your local Bear shop, may we urge you to do 
so without delay! Should you wish us to send 
you the names and addresses of shops in loca- 
tions where you will require such service, we 
will be happy to do so! 
SEND TODAY FOR COMPLETE DETAILS 
ON THE BEAR ALINEMENT GAUGE 

There’s no cost or obligation involved in 
investigating... and once you have the facts, 
you won't want another day to pass without 


the Bear Alinement Gauge! BEAR MFG. CO., 
Dept.FO, Rock Island, Ill. 
































































































































































































































































































FRAME STRAIGHTENERS... 


TIRE and Truck Conservation is 


. E & R WHEEL ALINEMENT and DY-NAMIC BALANCING! 
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N. J. to Revive 
Peace Schedules 


8 * 
For Bus Lines 

NEWARK, N. J..-New Jersey's 
Public Utilities Commission will 
confer with intrastate and inter- 
state bus operators here this Week 
on reconversion to prewar trans- 
portation schedules. Points slated 
for discussion inc.ude 

1. Reestablishm 
proved service w! 
ed or curtailed und 
or by ODT order 

2. Discontinuance of the skip- 
stop practice. inaugurated during 
the war to save tires, gas and time 

3. Reinstatement of operating re- 
strictions which were suspended 
under orders of the commission by 
Virtue of the emergency statutes 

4. Termination of emergency op- 
erations permitted under state laws 
adopted for the war emergency. 

5. Resumption by the commission 
of consideration of approval of 
municipal consents 





lly-ap- 
pend- 


er state laws 







wh Was s 
3 
1 


The commission has proposed a 
plan under which each bus opera 
tor would be required to reestablish 
Dee. 1 all services for which he 
may hold a certificate. This would 
include resumption of prewar 
schedules curtailed by ODT. If any 
operator desires to abandon anys 
existing right which was suspended 
during the war he would be re 
quired to apply for abandonment 
on or before Dex 1 
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Dealer Showings Next Month... 


Packard Starts Output, 
Gives OPA Cost Data 


(Continued from Page 1) 


Packard wasn't considering prices 
17 percent higher, for he reiterated 
his former statement “that Pack- 
ard has no intention of pricing it- 
self out of the automobile busi- 
ness.” 

In addition, Christopher revealed 
that one of two completely modern 
assembly lines would be in opera- 
tion by Wednesday. Present pro- 
duction is proceeding on improvised 
lines. 

Christopher also revealed that 
Packard intends to diversify its 
line with postwar applications “of 
our marine engine adapted to in- 
dustrial uses, and a_ broadened 
scope in commercial cars.” This re- 
ferred to taxicabs and hearses. 

Functional design of the Clip- 
per is retained. A new exterior ap- 
pearance is gained with a newly 
styled radiator grille, lower radi- 
ator emblem, and more massive 
sideguard bumper treatment. Eye 
appeal is further enhanced by 
colorful new fabrics, and other 
modern design touches. 

“Not only do the new cars incor- 
porate as many changes as were 
offered in some prewar years, 
Geo. TT. Christopher, president, 
pointed out, “but they represent 


ATIM(AArmreee 2 
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our first application of additional 
precision inspection experience | 
learned in the output of war) 
engines. | 





Christopher said complete engi- 
neering details and innovations will 
be announced after first shipments 
of cars to dealers. 

Patterned to minimize driving 
fatigue and keep turning radius 
short for easy parking, the steer- 
ing gear is of the worm and triple 
tooth design. The roller is mounted 
on a double row of needle bearings 
extending the complete width of 
the roller, and the worm operates 
on two tapered roller bearings. 

The improved crankshaft bearing 
consists of a steel shell with a 
copper-nickel matrix impregnated 
with a special babbit bearing ma- 
terial. The motor has coil-spring- 
expanded oil-control piston rings, 
designed to give uniform radial 
pressure on the cylinder wall and 
to eliminate clogging of oil slots. 

Initial car production, Christo- 
pher said, will concentrate on Clip- 
per Eight four-door sedans, with 
other models and body styles fol- 
lowing as materials become more 
readily available, and output climbs 
toward the company’s goal of 200,- 
000 cars annually. 








PACKARD REVEALS production of 1946 models to members of its Dealer 
Advisory Council. In the above picture council members are being shown one 


of the first production models by Packard President George T. Christopher. 
Pictured clockwise, left to right, are Christopher; Ted Booth, Grand Rapids; 
W. C. Bolton, Memphis; J. S. Mitchell, Dallas; W. L. Greer, West Philadelphia; 
H. B. Vaughan, ~ Sa aA Ala.; William Stahl, Monterey, Calif.; E. B. Lib- 
bey, New Rochelle, N. Y¥., and P. R. Seeman, Uniontown, Pa. 


Better Be Careful 


Thorough Preparation for Winter Driving 
Needed Urgently, Says AAA 


WASHINGTON. — The need to 5. Check wheel alignment. The 
condition passenger cars for win-|tire situation still remains crucial 
ll pricing, Bo ing oc poor Bice Ag and rationing will not be lifted for 
toring history, according to a warn- a months. eroken oan Caneween 
ing from the American Automobile will wear out tires so care and 

moderate speeds must be observed. 


—. A recent AAA survey shows that 


“At no time on record,” the state- | 39 percent of breakdowns involve 
ment said, “has the age of the aver- tire trouble. 
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general sales manager for Lincoln, 
Eventually all phases of Lincol 
operations will be directed from , 
Lincoln plant in Detroit; in t 

past the plant was devoted to m 
ufacturing operations. 

For the time being Mercury sal 
personnel will continue to scou—— 
offices at the Lincoln plant, indi- | 
cating that a separate division éj— 
contemplated for Mercury. ] 

Skinner, who has been assistant 
director of sales and re 
under Jack Davis, sales and adv 1 
tising director of the Ford Motor 
Co., has been with Ford since 
graduated from Harvard in 1925, 

Special engineers will be assign 
to the Lincoln division, accordi , 
to R. H. McCarroll, Ford executive 
engineer. They will work under ‘¢ ~ 
Ford company’s Central Engine 
ing staff. 

J. M. Waggoner, Lincoln pla 
superintendent, will continue — 
general superintendent of Lincoln 
production. 

Postwar sales plans for Linco 
call for a greatly expanded line of 
Lincoln cars to sell in the low 
as well as the higher price brackets, 
according to Davis. An exclusive 
dealer organization is being cstiQ— 
lished to handle Lincolns. 

For the first time 


in histor; 
Lincolns will be assembled outsi ee 
the Detroit area when new Lincoln- 


Mercury assembly plants are co 
pleted at Raritan, N. J., and € = é 


Lincoln 


(Continued from Page 1) 


California, Ford said. 


He estimated production during 
the final quarter of 1945 at approxi- 
mately 8,000 cars, and predicted a 
sharp increase in 1946 models to 
more than double Packard's orig- 
inal WPB quota of 58,640 units 
scheduled for next year. 

“Around January, production will 
be augmented to bring Packard's 
range into four price fields,” he 
said. 


Dealers Told 













Barit 


(Continued from Page 2) 
would indicate that our wartime 
experience has been forgotten in 
reconversion. Our production 
lines are getting shorter as un- 
employment compensation | lines 
grow longer. Yet production is 
today just as important in _main- 
taining our system of life in 
peacetime as was wartime pro- 
duction when we were fighting 





age passenger car been as high as 
it is today. In addition to that, 
these vehicles have gone for about 
four years with the minimum of 
checking, maintenance and repair 
because of a labor and parts short- 
age. Added to this we have a situa- 
tion in which streets, roads and 
highways have reached an all-time 
low as far as upkeep is concerned. 


“Unless immediate steps are 
taken by all car owners to ‘winter- 
ize’ automobiles for cold weather 
driving, the nation faces the pos- 


6. Maintain inflation of tires at 32 
pounds. Over or underinflated tires 
will not hold even grade A recap- 
ping treads at fast speeds. Under- 
inflated tires will make the car 
harder to move, increase the wear, 
and use up more gasoline. 


7. Check the water level in the 
battery and make sure the battery 
action is potent enough for cold 
weather starting and driving. Short- 
er daylight time adds to the burden 
the car’s battery is compelled to 
bear. 


Chrysler Plans 


Dealers for 
+ ™” 6 
Industrial Engine#=* 
DETROIT. — Chrysler ae a 
engines will be sold through . 
dealer organization in the future 


as well as direct to i. oa 
of equipment, Joseph A. O’Malley, 


to preserve this system. : 
“Mass production, with a quick 

free flow of much needed civilian 
goods and products, will do more 
to lift our national economy, raise 
our standard of living, reduce de- 
mands for public aid and prevent 
inflation than all the regulations 
that can be drafted. The only reg- 
ulations needed are those that will 
speed the tempo of production and 
see that it is accomplished with 
fairness to industry, labor and the 
consuming public. 

“This can be brought about only 
through a spirit of cooperation on 
the part of government, industry 
and labor, the type that worked so 
well in wartime. 

“Speaking for Hudson, we have 
no quarrel with the efforts of in- 
dividuals to improve their economic 
status. it is one of the advantages 
of our system, but we must never 
torget that permanent gain in this 
direction comes only through co- 
operation and never by taking ad- 
vantage of other groups or individ- 
uals. The buying public finally 
decides such issues for us. 

“The foremost need of the hour 
for national realization that 
the first requisite of a sound 
economy is production. Large 
production in all fields will do 
much to lower costs and to in- 
sure a properly balanced rela- 
tionship between wages and liv- 
ing cost and with far better 
assurance that this relationship 
can be maintained. 

“There must also be a national 
realization that there cannot be 
production without a proper ratio 
between costs and selling prices. 

“Finally we must realize that our 
people, and other people through- 


is 


out the world, face a heavy burden | 


of public debt and manifold eco- 
nomic and social problems which 
can eventually be discharged in an 
orderly way only if we have un- 
interrupted and large volume pro- 
duction. 

“A realistic approach to the prob- 
lem would probably result in 
examination of the facts to deter- 


mine the proper policies to follow | 
of 


in tackling the enormous job 
civilian production awaiting us so 
as to insure a fair 
return to all concerned. 
our peacetime history has the pros- 
pective reward for cooperative ef- 
fort been so great, nor the price} 
for non-cooperation so drastic,” he ; 
concluded. 


and proper | 
Never in| 


an | 


To Consult Assn. 
On Rate Drop 


WASHINGTON. — Dealers were 
told last week by the NADA that 
they should not accept recommend- 
ations for changes in customer 
hourly rates without consulting 
their state or national association. 

In some OPA districts demands 
are being made on dealers to re- 
duce their established and final 
customer hourly rate. The reason 
given is that they have not actu- 
ally received full compensation due 
to the mechanic's inability to per- 
form flat rate operations within 
the time allowed. 


If a dealer has potential labor 
sales of $1,000 but produced only 
$750 due to reduced labor efficiency 
and increased difficulty with the 
jobs, his hourly rate should not be 
reduced from a basis for the $1,000 
figure to one proportionate to the 
$750 output, the association con- 
tends. 





“Oh well, the car needs washing anyhow!” 


sibility of having many thousands 
of much needed units of transpor- 
tation demobilized,” the statement 
declared. 

With the warning to motorists 
that “as the winter ends the age 
of the average car will be approx- 
imately nine years,” the AAA sug- 
gested a few of the major “musts” 
for seasonal car conditioning, as 


8. When driving on icy, wet or 
slippery roads, remember fast 
starts and stops will cause the car 
to skid. Start slowly; using high or 
second gear, especially on smooth 
snow or ice. Accelerate slowly. Stop 
slowly. And for safety’s sake, drive 
slowly. 


Cadillac 
(Continued from Page 1) 
preferred the unit next in line. 
(It was complete with a radio.) 
Along the sidelines during the 
ceremony, a question was raised as 
to the market for the new Cadillac. 
One thought expressed was that the 
man with a $15,000 a year income 
before the war, who could afford a 
Cadillac, now may be so heavily 
taxed that he will have to turn to a 

less expensive automobile. 

Movie stars and ball players may 
still be as good a market as they 
were before the war, but the possi- 
bility does exist that a “new rich” 
class of people may have been de- 


thin grade of good motor oil. 

2. Drain radiator, flush and clean 
it, and insert required quantity of 
anti-freeze solution. Avoid solutions 
containing inorganic salts such as 
calcium chloride, magnesium chlor- 
ide or sodium chloride; as well as 
honey, and any petroleum distil- 
lates such as kerosene, fuel oil or 
naphtha. 

3. Transmission and differential 
should be flushed, and filled with a 
thin winter-grade lubricant. 

4. Check, and repair if necessary, 
the fuel system, electrical system, 
starter, shock absorbers, muffler 
and exhaust pipe. 


Faw me a veloped during the war. 
Ne ae “The sweeper could probably 
——— afford a Cadillac now more than 


the boss could,” was one com- 
ment. 

Employment at Cadillac is ex- 
pected to hit the 1941 peak during 
next month, according to Drey- 
stadt, and it is hoped to far exceed 
the prewar peak next year. 

A new Cadillac model was put 
on display in the General Motors 
| Bldg. lobby in Detroit last Thurs- 
| day. 


Richards 
To Philippines 


CHARLOTTE, N. C. E. A. 
| Richards, 23 years with Ford, will 
be assistant manager of the Ford 


follows: 
1. Drain crankcase and fill with 
! 


Manila branch in reestablishing 
bus service in the war-ravished 
Philippines. 


Until war with Japan Richards 
| Was with the Ford branch in the 
Philippines. For the past five years 
he has been sales manager for the 
Charlotte Ford branch. Prior to his 
service in the Philippines he had 
represented the company for five 
years in China. 


sar Want Ad Dept., Inside Back Cover 


vice-president of the industrial ‘oe— 
marine engine divisions, stated 1 
week. 

Emphasizing the large potenti 
market and sales and service po 
sibilities, he said that, while in 
some cases, a dealer in Chrys 
vehicles may be given the indus- 
trial engine account, it will not he 
treated as a “side line.” ba 
ships will be assigned purely on 
the basis of the applicant’s ability. 
to furnish adequate faciliti 
equipment and trained personnel. 


It is probable that new co 
panies will be organized to handle 
the industrial engine and that, ig 
other instances, it will be a natu 
addition to an established indus- 
trial line. During the next fey’ 
weeks representatives will be in ti 
field establishing an_ industrial 
engine group. = 








a 


a 





e 
Kdgewise e¢< 
(Continued from Page 4) 


proved that, although the Japs a 
copycats, they build formidable 
weapons. The V-2 rocket bo 
which climbed 50 miles before 
started to go down to its objective, 
was as high as a two-story hou: 

* * * 


In midafternoon, an air cava 
cade demonstrated over the fie® 
every type of plane used in this 
war, including our latest rock 
planes which travel twice as fa 
as sound. It was a thrilling exhi- 
bition. The show planned for t' 
public Friday and Saturday only, 
I note, was extended for the fol- 
lowing week. Now we from Detr 
are proposing the possibility of this 
Air Show intact being brought to 
empty Willow Run hangars a 
opened for two full months next 
summer so that millions of peop. 
could see it here. It would swd¥ 


ae 


eat 


ea 


— 


public opinion for a continuation 
of the development of our << 
Supremacy as nothing else could. 


G.M.S. 


Work on Behrens Structure 


Starts at Cedar Falls 


Work has started on a two-story 
brick building for Carl Behreg— 
(Buick) at Cedar Falls, Ia. Tie 
structure will cost approximately 
$30,000. It will be at Fifth ay 
Main Sts. 

There will be 88-foot frontage on 
Main St. and 132 feet on Fifth@- 


a 
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HELP WANTED 


HERN INDIANA MANUFACTURER 
exceptional opportunity for a seating 
neer and liaison engineer. Familiarity 
+, automotive body ard trim engineer- 
reqired. State experience and salary 
red in first letter. Box 1071, c/o 
omotive News, Detroit 26. 


5SON SERVICE MANAGER—4120 
tgomery Rd., Cincinnati, Ohio. 


H 





()PPORTUNITY 


on ~* prominent Automobile 


stant 


dv 
Lotor 
e 

25. 
gn 
‘di 
utive 
rg 

1e 


Manufacturer wishes to en- 


isi @pse the services of a man 


under 45 years of age, who is 
thoroughly experienced and 
capable of taking complete 
charge of its Sales Promotion 
Department on a _ national 
Abasis. 


ag gPrevious experience with an- 


coln 


e of 
W 

cets, 
Sive 


other automobile manufac- 


turer or agency serving an 
oot 


automobile account is essen- 
tial. If you are a practical 
thinker who can create, plan, 


a@aa@ rite and carry through, we 


or 


>In- 


can offer you an excellent sal- 


OM ary and a splendid chance for 


advancement. 


) 
PHF write full particulars about 


a 


— 


— 


8551 Boylston St. 


BWANTED 


your educational background 
and business experience to 
Box 1081, c/o Automotive 
News, Detroit 26. All applica- 
tions will be treated strictly 
confidential. 





LARGE EASTERN CHRYSLER CORPO- 
RATION Parts Wholesaler wants man- 
ager with unusual merchandising ability. 
Liberal salary and bonus in accordance 
with performance. Excellent opportunity 
for right man. Send complete information 
with reply. R. E. Loughney Inc., 5556 
Center Avenue, Pittsburgh, Pa. 


to assume complete 


ing. Salary and commission, excellent 
opportunity for right man. Dealership 
located in one of the best auto towns in 
North Carolina. Box 1090, 
tive News, Detroit 26. 
MOTOR MECHANIC WITH EXPERIENCE 
in servicing Buick, Pontiac and Chevrolet 
ears and trucks to take charge of fully 
equipped service station on island in the 
West Indies. Workable knowledge of ad- 
ministration desirable but not essential. 


Box 1089. c/o Automotive News, Detroit 
26. 


ADVERTISING 
MANAGER 


A leading automobile manu- 
facturer can offer to a thor- 
oughly experienced advertis- 
ing executive a very interest- 
ing and remunerative con- 
nection. 


The man selected for this 


c/o Automo- 





PARTS MANAGER 

e charge Chevrolet Parts Department. Must 
) know order pad procedure, buying, sell- 
in 

s- 





,position must have had sev- 
“eral years’ practical experi- 


ence with an automobile ac- 


“count and furnish a _ good 


record. 


If you feel you have the expe- 
rience and capacity to take 
complete charge and success- 
fully direct national adver- 
tising programs, write full 
particulars about your educa- 
tional background and experi- 
ence to Box 1082, Automotive 
News, Detroit 26, Michigan. 
All replies will be treated 
strictly confidential. 








Service Manager 


This is the best job of its kind we have 
seen In many years. It requires a thorough- 
ly high grade executive. Age must be 
under 40. 

WILLIAM L. FLETCHER 
Boston 16, Mass. 





ASSISTANT PARTS MAN- 
AGER, Ford, Mercury and Lincoln, with 
experience and wants to go ahead. $50,- 
000 stock inventory, fine city of 85,000 
population in Eastern Pennsylvania. Best 
working and living conditions. Good sal- 
ary, bonus possibilities. Write Carl Beas- 
ley Company, York, Pa. 


peeneinanieen AUTOMOTIVE NEWS, OCTOBER 22, 1945 


CLASSIFIED WANT AD DEPARTMENT 


R aT F p i P P 
eaching an estimated 50,000 readers engaged in all branches of the automotive industry from Maine to California. Low Rates: 


TEN CENTS (10c) PER WORD for 


numbers as one word. Ads may be signed with your full name and address at regular rates, but if signed “Box No..... 
care of Automotive News, Detroit 26, Mich.” add one Dollar ($1) per insertion for this address and extra service as replies are 


Alb ULL LT day received. Display Ads: $7 per inch, per insertion 


WANT AD DEPT., AUTOMOTIVE NEWS, PENOBSCOT BUILDING, DETROIT 26, MICH. 


HELP WANTED 

WANTED: CREATIVE USED CAR SALES 
PROMOTION MAN FOR AUTOMOBILE 
MANUFACTURER. The man we are 
looking for will have a broad knowledge 
of the automobile business and a use- 
able understanding of the mechanics of 
cars and trucks. Sometime during his 
business career he will have worked in 
or directly out of the home office of an 
automobile or truck manufacturer. He 
will have demonstrated his ability to 
create and produce literature to dealers, 
merchandising campaigns and copy of a 
semi-technical nature. In addition to 
creative writing, he will have had ex- 
perience in contacting dealers in the 
management of their used car depart- 
ments and in holding dealer meetings. 
He will be under forty. If you think 
you can qualify and are interested in a 
connection with a splendid opportunity, 
give age, complete experience, and avail- 
ability in first letter. Include samples 
of work which will be returned. Address 
Box 1058, c/o Automotive News, Detroit 
26. 

AUTOMOBILE MANUFACTURER WANTS 
district sales representatives with five 
years or more experience in wholesale 
automobile operations for districts in sev- 
eral parts of country. High school educa- 
tion, age 30 to 40. Traveling expenses 
and factory car furnished. Present em- 
ployees know of this ad. Box 1086, c/o 
Automotive News, Detroit 26. 


FULL-SCALE BODY LAYOUT MAN for 
permanent position in well-established 
automotive industry. Good salary and 
excellent working conditions. Will make 
full-size layouts from notes and draw- 
ings furnished. Also must be able to 
do designing and have full knowledge 
of manufacturing processes. Our em- 
ployees know of this ad. Box 1087, c/o 
Automotive News, Detroit 26. 


Sales Representative 
Substantial, long established, eastern man- 
ufacturer, having open capacity for pro- 
ducing in volume, heat treated precision 
assemblies of all kinds, for automotive and 
allied fields, seeks high grade sales repre- 
sentative; state experience in detail and 
references. 

Box 1076, c/o Automotive News 
Detroit 26 














CHEVROLET-BUICK 
CADILLAC Dealer 
WANTS 
Experienced Mechanic 
Preferably Married 


Please reply stating age, complete 
experience and references, salary 
desired, and enclose photograph to 


E. MORENO BRANDAO & SONS 
P.O. Box 165 
Curacao, Netherlands West Indies 


ET 


POSITION WANTED A 
FINANCIAL WATCHDOG — Former GM 
BUSINESS MANAGEMENT HEAD, em- 
ployed, offers mature experience in fi- 
nance, credit, budget control, accounting. 


auditing, office management, etc., as 
Treasurer or comparable position Privil- 
subsequent investment desirable 


ege s , 
Negotiations confidential. Box 1079, c 0 
Automotive News, Detroit 26. 


ATTENTION MANUFACTURERS—District 


Regional (Pacific Coast only) car, truck, 
or parts and accessory manager avail- 
able immediately. Capable sales and 
business executive with thorough knowl- 
edge and experience in wholesale mer- 
chandising automotive products. Prior to 
war employed as district manager, as- 
sistant zone truck manager, parts and 
accessory manager leading (GM) manu- 
facturer. Directed retail, wholesale sales 
organizations; originated, programmed 
dealer meetings. 3 years Lt. Comdr. 
U.S.N.R. as Personnel Officer. Age 38. 
Financially and morally stable. Highest 
references. Box 1091, c/o Automotive 
News, Detroit 26. 


a nm ATANAGER. 
POSITION WANTED—PARTS MANAGER, 
seven years’ successful experience at 600- 
car Chevrolet dealership, college educa- 
Experienced 


tion, must be permanent. 
also in Buick, Oldsmobile, Cadillac Box 
1092, c/o Automotive News, Detroit 26. 


MFRS. REPRESENTATIVE 


ee 

GOOD SELLING LINE in automotive field 
wanted by established manufacturer's 
representative now covering entire Mich- 
igan market Write Howard D. Steere, 
29812 Book Tower, Detroit 26, Michigan. 

te BUSINESS FOR SALE 

eee nena 

FOR SALE—Fine going automobile busi- 
ness. Located in Columbia, Tennessee, in 
the heart of the Phosphate Industry and 
Blue region of Moury County 
which has a_ population of more than 
40,000. Will lease or sell the building. 
Building is 20 years old, constructed of 
reinforced concrete and steel with stone 


Grass 


trim—75x155 ft. Second floor is without 
posts or obstruction, reached by ramp 
Approximately 7,500 stock of Chevrolet 
parts including parts equipment $4.000 
shop equipment for Chevrolet. Burks 
Chevrolet Co., H. B. Burks, Owner, 


Columbia, Tennessee. Phone 620. 


______ DEALERSHIP WANTED 


DEALERSHIP WANTED—Chevrolet 200 to 
400-car potential based on 1941 sales. 
Central Michigan preferred. Would trade 
present Chevrolet dealership if necessary. 
Subject to Chevrolet approval. Give full 
information, replies held strictly confi- 
dential. Greening Oil Company, Brecken- 
ridge, Michigan. Telephone 115. 





USED CARS WANTED 


SEVEN PASSENGERS, limousines, large 
fives; cars must be clean. Prices 
reasonable. McCLINTOCK - CADILLAC, 
Lansing, Mich. 

WANTED—Model J Mercer 
American Underslung Tourist. F. 





Raceabout or 
mi. 














Miller, Box 1145, Glendale, Ohio. 

PAY TOP PRICE for cleanest 1931 Ford 
Deluxe roadster in the country. Gegen, 
3160 N.W. 2nd Street, Miami, Florida. 

WANTED 
1941-1942 
PACKARD OR CADILLAC 
7 PASS. LIMOUSINES 
(New or used) 

A. A. AUTO SERVICE, INC. 


153 West S4th Street 
New York, N. Y. 


| 





USED CARS FOR 


USED CARS AT WHOLESALE. 70 used 
cars to be sold at ‘‘as is’’ price, some 
below. Most all makes, 1937 models and 
up including a few 1942 models. Good 
shipping facilities. Buy one or all. Chrys- 
ler Pittsburgh Co., 5625 Baum Blvd., 
Pittsburgh 6, Pa. 

FOR SALE — Model T Ford, motor No. 
30389, contact Ed. C. Watters, Marion, 
Ohio. 

TRUCK EQUIPMENT WANTED 

WANTED—100 BUS CHASSIS, 1940, 1941 
or 1942 size; width 7’8”, length 26’ to 
32’. Reply Box 1093, c/o Automotive 
News, Detroit 26. 














TRUCK EQUIPMENT FOR SALE 








PLACE YOUR ORDER TODAY 
TOW PILOT 
Bumper to Bumper Tow Ba: 
TOW BAR SALES CoO. 


100 S. Clinton St. Chicago 6, Ill. 
Andover 8888 








TRUCKS WANTED 








WANTED 
FIFTY DUMP TRUCKS 


1940-41-42 


Fords and Chevrolets 


Write or call 


MIKE CASEY 


11644 Livernois 
HOgarth 7747 


Detroit 








WANTED TO BUY 


All Makes and Models of New 


BEN FISHEL AUTO COMPANY 
2114 Sycamore Street, Cairo, Hlinois 





TRUCKS FOR SALE 


BRAND NEW STAINLESS and Steel 4,- 
000-gallon Tank Trailer, single compart- 
ment, 10.00x20 Dayton dual tires, list 
price $4,239. We are asking only $2,972, 


f.o.b. Little Rock, Southwestern Truck 
Sales Co., 216 E. Fourth St., Little 
Rock, Ark. 


PARTS WANTED 


SPLASHER - RUNNING BOARD UNIT, 
right hand, for 1930 Ford. Gegen, 3160 
N.W. 2nd Street, Miami, Florida. 


PARTS WANTED — New or used. Left 
front fender 1938 Graham Special Sedan. 
Olson Motors, Marquette, Michigan. 


PARTS FOR SALE 


FOR SALE—1941 and 1942 Dodge Heavy 
Duty Motors complete interchangeable 
for Chrysler and DeSoto cars and De 
Soto taxis. Auto Exchange, 1165 Central 
Ave., Albany, N. Y. 


CHRYSLER EIGHT—1942 C36 motor as- 
sembly complete with head, pan, water 
pump, ofl pump, perfect condition, $250. 
Honkey Garner Motor Co., Poplar Bluff, 
Mo. 


MAIN BEARINGS, 
each; undersize $7 exchange; 
ing charge. Immediate shipment, 
down, 
Motors, 


25c pack- 


Lima, Ohio. 


HUDSON SIX — $6 


1/3 
balance C.O.D. Wilsey Hudson 


one insertion or 25¢ per word for 3 insertions. Cash in advance. Count initials and groups of 
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SHOP EQUIPMENT FOR SALE 





1 WINKLER COAL STOKER-—Model 20 
8.F. complete with « e units, seria 
number 49000. used seasons. Make 
bid. Write Delaware tor Sales Co 
1606 Pennsylvania Wilmington 


| 
| Delaware 
| ADJUSTABLE PARTS BINS. 
delivery. Write Sperber Mf 
Trombly. Detroit 11, 
tive catalog 
SHOP EQUIPMENT WANTED 
WANTED 


Two weeks 
Co., 1811 


& 
- Mich. Free descrip- 






Mechanically operated wrecker 
crane. Must be in good condition. W 
Hart Buick Company o8 Farmington 
Avenue. Hartford, Conn 
ACCESSORIES WANTED 
WANTED - WANTED - WANTED 
BUSES FOR SALE NEW AUTO RADIOS & AUTO HEATERS 
TWO BRAND NEW 1945 Ford school bus | Need unlimited quantity of NEW Aut 
chassis, equipped with Blue Bird 60-pas- | Radios and Heaters (Stewart-Warner gaso 
senger school bus bodies. delivery f.0.D. | line and dash type hot water heaters). Will 
Jacksonville. Priced at OPA ceiling. Don-| pay cash. Write full particulars, price 
ald Neese, Tel. 9-2757, 1917 Biscayne | quantity, makes. ete 


Boulevard, Miami 36, Florida. MANHATTAN 


1706 7th st.. NW 


AUTO & RADIO CO 
Washington 1, Db. ¢ 





Buses for Sale 


eo 








2 USED BUSES FOR SALE WANTED New Chrysler MoPar dash-type 
One 1936 Chevrolet, 19-Passenger hot water heaters. with car and truck 
and type defrosters Phone or write Zeder 
One 1940 Chevrolet, 29-Passenger Motor Sales, Bay City. Michigan 
Good condition. Priced under low ~ ACCESSORIES FOR SALE 
OPA ceiling. FIFTEEN UNDERSEAT AUTO HEAT- 
STECK CHEVROLET Co. ERS-- 40-41-42 Buick, complete with de 
Windber, Penna. Tel. 215 frosters. $19.50. Twelve Underseat Heat 
ers without defrosters. $15.50. ROBERT 
FOR SALE—5 LATE MODEL Chevrolet | SON BUICK COMPANY, 1000 South 
Buses, large bodies. One 1940 G.M.C Wabash Avenue, Chicago 5. Mlinots 
48-passenger. All in A-1 condition ready 
for work. Will sell to dealers at 25 P i ar 
under As Is Ceiling. One Tow Chief ost W ar Auto 


Crane in original package $150 F.O.B 
For complete description and price write 
N. Willis Garage, Mercer, Pa. 


BUSES 


Ford bus chassis, 1942 
models with Superior bus 
bodies, fully equipped. 


SACRIFICE PRICE 


(Account Death) 
Several Hundred Dollars 
under OPA “as is”’ Ceilings 

for Quick Sale. 


Will sell singly or entire lot. 
Terms can be arranged. 


Wire, Phone or Write 


WAR INDUSTRIES 
TRANSPORTATION CO. | 


411 East Mason Street 
Room 414 


Milwaukee 2, Wisconsin 
Phone Marquette 4607 


Supplies at Prewar 
Prices: 


Buick hub caps. chrome, ‘41 and ‘42 mod- 
els, $1.25. Chrome aerials, 66” 2-post side 
cowl type with good shielded lead, $2.85. 
Mechanical jacks, the popular scissor type. 
$4.40. Rubber floor mats, felt back, small 
$2.45, medium $2.95, large $3.25. Also Ford 
and Chevrolet cut to fit mats, 37-40 and 
41-42 cars, $3.25. Seat covers, good qual- 
ity fibre, coupes $5.95, coaches and sedans 
$9.95. Chrome outside rear view mirrors, 
” round or oblong, $1.65. Heater hose, 1 
ply cord, 10c per foot; also 2 ply hose, L24ec 
per foot. Four-way tire lug wrenches, large 
size, 88c. Rubber pedal pads, Ford or 
Chevrolet, 8c per pair. Wheel spinners, 
attractive colors, 50c. Sealed beam adapt- 
ers for all cars, $3.95. Tire pumps, heavy 
duty, 31.50. Genuine chrome mouldings for 
Chevrolet, Buick, Olds, Pontiac, De Soto, 
Dodge, Plymouth, 1941-42, $1.95. Chevrolet 
1940 moulding, $1.75. 


Anchor Tire & Supply Co. 
8830 St. Clair Ave. 
CLEVELAND, OHIO 








Bea. MISCELLANEOUS 

ENGINE REBUILDING — Crankshaft grind 
ing and metallizing. John P. Hughes Mo 
tor Co., Inc., S0O Commerce St., Lynch 
burg, Virginia 


Trim material for 1941 


UPHOLSTERY 

and 1942 Chrysler & De Soto. Send 
sample of material and complete de 
scription. All shipments C.O.D 


Chrysler 
Pittsburgh Company Baum Blvd 
Pittsburgh, 


ob25 


Pa. 











TRAILERS WANTED 

WANTED. Late model, 4 car automobile 
trailer. White Bros. Motors, Lawrence- 
burg, Ky., Phone 25J. 


SHOP EQUIPMENT FOR SALE 


AUCTION 


BEN FISHEL AUTOMOBILE 
AUCTION COMPANY 


at 10:30 a.m. 
Every Tuesday — Rain or Shine 


Used Cars and Trucks on Hand 
At All Times 











New Low Prices 
Steel Automotive Parts 


Bins—Immediate Delivery 


7’x3’x1’ dividers and shelves inter- 
changeable with all standard makes 
of bins, $27.35 (23 openings) and up. 
Color is olive drab. Send for 
circular. 


FOR DEALERS ONLY 





WE BUY WE SELL WE SWAP 
COME BUY COME SELL 


Phones 127-128-591 
2112-14-16 Sycamore St. 
Cairo, DL 


Color Supply Co. 
6116 MILITARY AVE. 
Omaha 4 Nebraska 











‘TIRES FOR SALE 








TIRE 


Good Used Tires all sizes 
plenty of tread. Most tires 
have original tread. 


$9.00 


5 
GOOD RECAPS 


600 x 16 — § 8.00 
650 x 16 — § 9.00 
700 x 16 — $10.00 


TRUCK TIRES ALL SIZES 
Lots of 50 to 1OO—10% off—No order less than 25 tires— 
price FOB. Send 20% with order. 


MAC'S TIRE SHOP 


1189 Columbus Avenue 
SPRINGFIELD, MASSACHUSETTS 














Wherever You Are Voure Llose to 


GENUINE 
FORD PARTS 


P. S. MORE GENUINE FORD PARTS ARE AVAILABLE 
NOW THROUGH YOUR FORD DEALER 








SeeESTtt Ss 


Pf 


LETT I TSS TIES TTR TERT TE hh 


